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Most Fire Companies 
Closed 1936 With 
Increases In Surplus 


Larger Investment Income and 
Security Appreciation To 
Boost Assets Likewise 


PREMIUM INCOME STEADY 


Fire Rate Levels Declined Again 
But Auto and Marine Income 
Was Higher 





Whatever may be the ultimate effect 
of several serious problems now con- 
fronting fire insurance, nearly all com- 
panies closed 1936 with surplus and as- 
sets in excess of what they were a year 
ago. This may be attributed in the main 
to two developments, both financial; in- 
creases in the market value of stocks 
and bonds held as investments and larger 
cash dividend returns on common and 
preferred stocks. During the last few 
weeks fire companies which have large 
stock holdings have benefited handsome- 
ly by the declaration of increased divi- 
dends by manufacturing and other com- 
panies seeking to avoid having too large 
surpluses on 1936 operations which would 
be subject to the new Federal tax. Num- 
erous fire insurers today have assets and 
surplus to policyholders in excess of the 
previous high figures reached in 1929. 


Profit Margin Narrower 


In the underwriting field the experi- 
ence of last year will also be satisfactory 
in the main, although the profit margin 
will probably not be as great as in 1934 
and 1935, two years marked by extraor- 
dinary low fire losses. During the last 
year the fire loss ratio has continued the 
upward trend, which was first noticeably 
during the later months of 1935, toward 
a more normal figure. While fire losses 
today are not high, as compared with 
many years previous to 1933, it is ex- 
pected that this year will witness a con- 
siderable increase in losses because of 
the tremendous expansion in industrial 
development and the less spectacular but 
steady gain in prices and values of in- 
surable property. 

Even though the amount of fire insur- 
ance liability accepted by underwriters 
in 1936 was greater than in the previous 
year the premium income received will 
probably reveal a decline of from 5 to 
10%, due to another drop in the general 
level of fire insurance rates for each $100 
of protection. In many instances rates 
were lowered voluntarily by the com- 
panies following better experience due to 
improved building, to removal of bad 
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Obligation Growing Great 


An obligation, grown great during the last six years, we 


desire to discharge, in part at least, at the new year’s beginning, 
by public acknowledgment of the large number of generous, 
friendly letters we have received, commenting on the brief chats, 
sales stories, references to current life insurance events, and 
paragraphs supporting life insurance ideals that have appeared 
in the weekly and the monthly insurance journals in our allotted 


advertisement space. 


These expressions, written and oral, have come from Presi- 
dents and other Home Office officials, General Agents, Special 
Agents, Cashiers and other members of Agency staffs, insurance 
editors and publishers, and from strangers to the business. 


Our aim has been thus to contribute, though it be but 
slightly, to the sense of fraternity which more and more char- 


acterizes the institution of life insurance. 


To all who have given evidence of good will engendered 
by this endeavor we tender our grateful thanks, and add a very 
special New Year's salutation. 


THE PENN MUTUAL LIFE INSURANCE CO. 


Ws. H. Kincstey, President 


Independence Square 


PHILADELPHIA 
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Dr. Manes Suggests 
Insurance ‘‘Senate” 
At Teachers’ Meet 


Famcus Professor Thinks Instruc- 
tors and Company Men Should 
Sit Together 


TALK GIVEN IN CHICAGO 





Surprised at Predominance Which 
Non-Jurist Teachers Grant to 
Jurists 


In the address he delivered this week 
in Chicago before the American Associa- 
tion of University Teachers of Insurance 
Prof. Alfred Manes of the University 
of Indiana, probably the most famous of 
international insurance professors, (his 





reputation for the most part having been 
built up in Berlin), made the suggestion 
that there be “a Senate of Insurance” at 
which the ablest professors would sit be- 
side the ablest practitioners in all fields 
of insurance. Experience of many coun- 
tries and of many years proves how use- 
ful such a union and forum would be. 
He does not think insurance has reached 
its peak, but believes there will be con- 
tinual evolution of the old branches and 
emergence of new ones, and his obser- 
vation and belief are based upon thirty 
years of lecturing on insurance at vari- 
ous universities. 
Ideal Position of Professor 

Furthermore, he believes that insur- 
ance professors should broaden their 
functions; should not limit themselves to 
mere descriptions and interpretations of 
coverage. The ideal insurance professor 
of the future will give a comprehensive 
picture of what he is teaching, in addi- 
tion to exact and limited descriptions; 
will be a pioneer in promoting new in- 
surance ideas; will do scientific work, 
objective and comparative; will prove to 
insurance carriers that the professor 
is a decidedly important promoter of 
the insurance business; will call the 
practitioner’s attention to certain aspects 
of the business, such as to facts, laws, 
statistics from foreign countries apt to 
be useful in the United States. 

“The more frequently and thoroughly 
views are exchanged between representa- 
tives of theory and practice the more 
clearly will those on either side come to 
understand their objects and the sooner 
will they learn to recognize the assist- 
ance the others can give,” he says. 

_As a doctor of law he declared he de- 
sired to emphasize one observation. That 
is, his surprise at the predominance 
which the non-jurist insurance teachers 
grant to the jurists who, on the whoie, 
ignore the economists. Almost without 
exception the economists adopt a purely 
juridical definition of insurance which 
calls insurance of all kinds “a contract.” 


His Definition of Insurance 


Said Dr. Manes: “But can we say that 
compulsory social insurance is based on 


(Continued on Page 8) 
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“But he said he’d see me right after the first of the year.” 


GOOD RESOLUTIONS ? ? 


THE ANNUAL demonstration 
that hell is paved with good intentions 
is now in full swing. Old man Pro- 
crastination who lay down to die with 
1936 slowly starts to regain conscious- 
ness and live again! Prospects who 
predicted they would buy the first of 


the year begin to put it off once more, 


and miss the boat. 


We have a specially prepared 
policy to nip this condition in the bud. 
If applied before the disease becomes 


chronic the cure is sure. 


It is also a remedy for you who 
resolved to start out the New Year in 
a cloud of dust and found the ground 
frozen. It is a proposition that has 
less sales resistance than a sample 


policy. 





(Another product of the Pershing Square Agency) 





A PROPOSITION WITH LESS SALES RESISTANCE 
THAN A SAMPLE POLICY! 


Take any old $10,000 policy. 


arranged on an income option to pay, for instance, a guaran- 


If this policy were 


teed income of $100.00 a month, this income would last 9 
years and 6 months. You could do that. But we will arrange 
it, together with our special re-processing plan, to guarantee for 
the next 20 years that the policyholder will have his cake and 
eat it too. We arrange it so that the policyholder’s beneficiary 
will be guaranteed $100.00 a month for 9 years and 6 months 
and then return to her the $10,000! We do not in any way 


alter the present or future values of the original policy. Our 


plan does not make the beneficiary dependent upon dividends 


or extra interest earnings. She gets these too. And best of 
all the beneficiary gets this extra $10,000 for a premium that 


will surprise the prospect. It will surprise you too! 

This new development in life insurance is particularly 
adaptable to prospects who meant to buy life insurance the 
First of the Year and are now putting you off once more. And 
for you who didn’t have the flying start in 1937 you anticipated. 


At age 35 for each extra $1,000 the beneficiary receives, 
the policyholder pays oniy $12.17 annually! 
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Life Insurance Review 


of 1936 


By Clarence C. Klocksin 


Legislative Counsel, Northwestern Mutual Life 


The force and effect of some of the 
difficult and complex issues of the de- 
pression w hich challenged the institution 
of life insurance were extended into the 
year just ended. These problems were of 
such consequence that company execu- 
tives and agency managers labored zeal- 
ously to meet them. To their credit, let 
it be said that they met these issues 
deliberately and constructively, solving 
those matters of immediate concern and 
going far towards a solution of those 
that by force of circumstance must run 
their course. 

Major problems of the year concerned 
investment and reinvestment of company 
funds in the face of continued low in- 
terest rates; economy of management as 
an expense factor was emphasized, while 
the new taxes of the Federal Social Se- 
curity Act and state unemployment in- 
surance laws enlarged the expense ac- 
count; medical selection was raised to 
higher standards; underwriting practices 
improved and quality production 
the effect of the Federal 
Social Security program on life insur- 
ance coverage was appraised, and ways 
and means to broaden and improve life 
insurance and its service were developed 
and put into practice. These were only 
a few of the year’s problems. They, and 
others, will be discussed later. 

New Business 

It is estimated that new life insurance 
placed upon the books of the companies 
in 1936 will be in excess of fourteen bil- 
lion dollars. When the final figures are 
available, it is expected that the total 
will closely approach, if not equal, the 
1935 production of fourteen and a half 
billions. This is a most gratifying show- 
ing on the part of the agency field and, 
all things considered, is a tribute to its 
efforts and ability. 

Record Volume in Force and Total 

Assets 

For the first time since depression 
forces began cutting it down, total life 
insurance in force, exclusive of fraternal 
benefits, reached a new high. At the end 
of 1936, the amount stood at over 104 
billions. The net increase for the year 
in the insurance account is about three 
billion dollars, or about double the in- 
crease registered a year ago over the 
1934 total. These figures are very im- 
pressive and satisfying. 

Total assets of the companies main- 
tained their steady upward climb; from 
$23,200,000,000 a vear ago, the total at 
the end of 1936 had grown to approxi- 
mately $24,750,000,000, an increase of about 
a billion and a half for the year. It may 
be timely to observe that at the end of 
1929, the total assets were $17,482,000,000, 
and since that time there has been an 
increase every year in the asset total. 
In view of the adverse conditions, this 
Is an accomplishment probably without 
parallel in the annals of American busi- 
ness. 


were 
was stressed; 


Investments and Interest Rates 
It is fundamental that investment of 
life insurance funds be made with safety 
of principal as the watchword. Interest 
returns or earnings, however, are mat- 
ters of immediate importance and con- 
cern. It is here that a real problem 


exists for it has been difficult, if not im- 
possible, under present conditions to ob- 
tain an average rate in excess of 34% 
on new bond investments. Real estate 
mortgages are paying a better average 
return than bonds, but, due mainly to 
government competition in this lending 
field, enough good mortgages have been 
hard to get. Fortunately, the bulk of 
the securities which the companies own 
were purchased before the interest de- 
cline reached the low levels. U nder im- 
proving business conditions, requiring 
large amounts of capital investment, it 
is believed interest rates will soon be 
more favorable. An expected curtailment 
of government lending in the mortgage 
field would add impetus to any upward 
direction. 

Recent reduced interest returns have 
been the cause for some concern among 
company investment officials, but this 
condition is neither critical nor alarming. 
History is merely repeating itself. There 
are evidences now that the low cycle is 
passing, and in its wake will come better 
rates for the use of money. 

Mortality Trends 

With excess interest over reserve re- 
quirements sharply reduced, the import- 
ance of contributions from favorable 
mortality has assumed greater propor- 
tions. Mortality experience of the com- 
panies has been remarkably uniform for 
a decade. A debt of gratitude is due to 
medical departments, local examiners, in- 
spectors and agency representatives for 
their highly efficient work. Mortality of 
1936 is so close to the experience of 1935 
that the final figures will be necessary to 
show whether an increase or decrease 
has actually taken place. In passing upon 
this important phase of the business, it 
is most encouraging to note that deaths 
from suicide by insured persons de- 
creased again, while fatal automobile ac- 
cidents among the insured also receded 
somewhat. 

Field Experience 

More emphasis than formerly was 
placed by home offices and agency man- 
agers on the selection and training of 
the man in the field. To a large extent, 
better agency practices may be attrib- 
uted to activities of the National Associ- 
ation of Life Underwriters, the Life In- 
surance Sales Research Bureau, and the 
Life Agency Officers Association. The 
effect and operation of the part-time 
agreement, known as the “Agency Prac- 
tices Agreement,” is accomplishing a fine 
purpose. The educational and training 
courses of the American College of 
Chartered Life Underwriters have con- 
tributed greatly to the agent’s equip- 
ment. The co-operative endeavor of these 
and other groups is getting results: qual- 
ity agents and quality business. The 
permanency of the agent in relation to 
his company and the persistency of the 
business sold make a winning combina- 
tion. The good work must be continued. 
It is going to make the field a greater 
factor in the institution. 

Some critics of life insurance have 
published analyses and conclusions as to 
alleged weakness in the life insurance 
structure, which the companies feel are 
not in accordance with the facts and that 
the contentions are unsound. These at- 


tacks were effectively answered by 
Paul Speicher in his book, “The Truth 
About Life Insurance.” There are many 
who believe that home offices will have 
to meet this derogatory propaganda, but 
for the present it appears that counter- 
acting activity must be carried on largely 
by the field representatives. 

Life Insurance Week celebrated from 
May 11 to May 18, 1936 took on more 
significance than at any previous time. 
Local and state association meetings 
abounded throughout the country, while 
chain broadcasts added to the import- 
ance of the occasion, The opportunity to 
put over the life insurance message in 
this way has become obvious, and the 
future of this movement promises still 
greater results. 

Social Security Act 

The Federal Social Security Act should 
be considered in connection with its ef- 
fect upon private life insurance. Al- 
though a large amount of money will be 
flooding the Treasury within the next 
few years, this will have to be held to 
maintain a fund to meet the payment of 
benefits which will begin in 1942. Any 
increase in the benefits would require 
correspondingly higher tax rates. 

Outside of the relatively small refund 
available in case of death of an employe 
before retirement, ordinary insurance for 
the protection of one’s family or de- 
pendents has no counterpart in the Fed- 
eral act. This function is preserved to 
the private companies. It still is, and 
probably always will be, the most im- 
portant function of the life insurance 
business. 

Home offices, in view of the rclatively 
small retirement benefits under the act, 
have developed plans for retirement an- 
nuities and group pensions to fit in with 
or supplement the Federal pensions. 
Such plans are becoming increasingly 
popular. 

The recent recommendation to Con- 
gress by the Social Security Board to 
authorize sale of government annuities 
to persons not covered by the present 
act caused some apprehension among 
field representatives. It is extremely 
doubtful, however, that any such plan, 
if adopted, will become popular. The 
Federal government may come to learn 
that voluntary security must be “sold.” 
Tt is something that the private carriers 
have known for nearly a century. An 
example of a public voluntary system is 
the Wisconsin Life Fund, organized 
twenty-five years ago, and which at 
present has about one and a half mil- 
lions of life insurance in force. 

Federal Investigation 

For some time there have been rumors 
of a Federal investigation of life insur- 
ance. It is understood that the Admin- 
istration at Washington contemplates no 
such action. Undoubtedly, the institu- 
tion of life insurance has nothing to fear 
from an investigation of its principles, 
methods, or practices. 

Recently the Sabath Congressional 
committee, having investigated for some 
months alleged abuses in real estate 
bondholders’ committees, inquired into 
the conditions surrounding some life in- 
surance company receiverships and re- 
organizations, The testimony revealed 





CLARENCE ( 


KLOCKSIN 


some past abuses of interlocking direc- 
torates and holding companies in the life 
insurance business. These conditions 
have been substantially corrected, as 
have also been the investment laws of 
the states under which such companics 
operated. 

The Sabath committee, however, has 
indicated it may ask Congress for au- 
thority to investigate the life insurance 
business. Assuming that it does so, it is 
difficult to see what good will be accom- 
plished. After all, the states are still 
supervising the insurance business. Only 
last May, a subcommittee of the House 
Post Office Committee, reporting on the 
Hobbs’ bills to outlaw unauthorized in- 
surers by denying them the use of the 
mails, said that such legislation would 
be unconstitutional in view of the Su- 
preme Court’s opinion that insurance is 
not interstate commerce. 


Insurance Commissioners 


The National Association of Insurance 
Commissioners, through the able and en- 
ergetic leadership of its president, 
Ernest Palmer, went to work on the 
most ambitious program this organiza- 
tion ever attempted. The spectre of 
Federal supervision of insurance may 
have some bearing on the program, and 
yet such regulation is not a new issue 
Out of the recent deliberations of the 
Commissioners has come a a definite move- 
ment for a uniform code of insurance 
laws. A special committee was empow- 
ered to take immediate charge of the 
matter and report its findings at the 
June meeting. This effort for statutory 
uniformity is commendable, and it is 
hoped that real progress will be made in 
this direction. Another special commit- 
tee will study recommendations for ; 
full-time, paid secretary and maintenance 
of a central office and clearing house 

President Palmer, speaking at the an- 
nual meeting of the Association of Life 
Insurance Presidents in New York, gave 
the assembled company executives some- 
thing to think about when he advocated 
that companies be authorized to issue a 
type of life insurance whereby the policy 
reserve could be used only to keep the 
insurance in force. No cash surrender or 
policy loan privileges would be available 
under such policies. Without doubt, there 
is much of interest in this recommenda 
tion, and some companies may look int 
the practical aspects of such a plan. 





Consolidations and Reinsurance 


The year witnessed several mergers, 
the foremost of these being the union of 
the American Central Life and United 
Mutual Life of Indianapolis under the 
name of the American United Life 
surance Company. The new company 
will operate on the mutual basis. 

The Kansas City Life reinsured the 
outstanding policy obligations of the 
Continental Life of Missouri, while the 

(Continued on Page 12) 
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Northwestern Mutual 
Replaces Pension Plan 


SAVINGS-RETIREMENT SYSTEM 





On Voluntary Basis; Available to 1600 
Employes and Executives; 
Details of System 





The Northwestern Mutual Life will 
replace its pension system, established 
in 1915, with a new savings and retire- 
ment plan on January 1. The new plan, 
on a voluntary basis, will be available 
to 1,600 employes and company officials. 
Those now on pension will continue un- 
der the old system. 

To start the new fund, the company 
is contributing a sum based on a per- 
centage of total past salaries, which 
represents the company’s obligations un- 
der the old system. Since present em- 
ployes will have contributed nothing to 
this initial fund, it will not be subject 
to any rights of withdrawal or resigna- 
tion. After January 1 the fund will be 
increased by employe deposits of 4% 
of each pay check, while the company 
will contribute a like sum. These de- 
posits are subject to the deductions of 
the amounts which must be paid the 
Government under the Social Security 
Act. 

Under the new plan, retirement at 
fixed ages will be compulsory for all 
employes and officials. Upon retirement 
due to disability or age, the amount 
credited to the employe will be applied 
to the purchase of a monthly annuity 
benefit payable for life, or in event of 
death within ten years, to the employes’ 
family for the remainder of the period. 
In the event of death during active ser- 
vice, the amount of the fund to the 
credit of the deceased employe will be 
paid to the family in instalments for 
five years. Deposits of employes who 
leave the service for reasons other than 
age or disability or death, will be re- 
turned plus interest. Participation of 
those on the payroll at present is made 
optional, but all new employes joining 
the company after January 1, 1937, it 
will be compulsory. 

The old system provided no retire- 
ment benefits until after fifteen years 
of service, and the pension available 
ceased at death. 





SECURITY MUTUAL DINNER 


President Russell, F. L. Mable, G. R. 
Clark Address Group of Honor 
Producers in New York 
Thirty-five members of the Security 
Mutual Life field force in New York 
and Philadelphia attended a dinner meet- 
ing at the Hotel Astor, New York, in 
December. Frederick D. Russell, presi- 
dent of the company; F. L. Mable, su- 
perintendent of agencies, and George R. 


Clark, agency auditor, addressed the 
meeting. 

The honor producers present repre- 
sented the Berman, Beatty, Yovits, 


Hersch, Reiss and Medler agencies of 
New York territory and the Donigan 
agency of Philadelphia. 

President Russell discussed life insur- 
ance as an investment, classifying in- 
vestments as current and terminal. He 
said: “Life insurance is the ideal termi- 
nal investment. Tt is always worth its 
maximum at the time when it is needed.” 
Mr. Mable discussed agency problems, 
laving particular stress on consecutive 
weekly production of agents. Mr. Clark 
pointed out the use of Retirement In- 
come insurance as a supplement to the 
government’s social security plan 





JOINS BOARD OF WESTERN 

The directors of the Western Assur- 
ance announce that George Howard Fer- 
guson, P.C., formerly High Commis- 
sioner for Canada in London, has joined 
the board. Mr. Ferguson is well-known 
in Britain and is one of the most popular 
Officials ever to represent the Dominion 
in the United Kingdom. 


Vermilye Appointed 
N. Y. General Agent 


FOR THE PENN MUTUAL LIFE 

Becomes Sole Gensel Agent of Old 

Goulden & Vermilye Agency; Partner 
Since 1931 


The Penn Mutual Life has appointed 
H. Rowland Vermilye as general agent 
at 130 William Street. New York City. 
He becomes successor to the Goulden 


& Vermilye agency which was _ termi- 
nated by the recent death of Maurice 
E. Goulden. The agency continues un- 


der the name of the new general agent. 

There is no other change in the agen- 
cy force. William J. Rooney and W. 
Tod Black continue as associates to the 
general agent. Michael J. Corcoran is 
office manager. 

A graduate of Williams 
Vermilye took his early 


College, Mr. 
insurance train- 


ing in both life and fire lines, having 
both home office and field experience. 
In 1929 he entered the Penn Mutual 


agency where his father was a partner. 
When the elder Vermilye died in 1931, 
his son became a partner with Mr. Goul- 
den, the agency name continuing the 
same. He now becomes sole general 
agent. The agency dates back to 1889 
when J. A. Goulden was appointed gen- 
eral agent. 


Equitable Society 


Vice-President W. W. 
nounces that under the 
dend scale effective January 1,° 1937, the 
Equitable Life Assurance Society, subject 
to final approval by the board of direc- 
tors at its annual mecting in February, 
1937, will apportion next year on ordi- 
nary policies and — (except for 
a dividend change in connection with 
disability income ton ne in contracts 
previously issued) a total amount in divi- 
dends approximately equal to the amount 
that would have been apportioned in 
1937 if the 1936 scale had been continued 
However, the new scale readjusts the 
apportionment to reflect the present 
trends in surplus earnings from the vari- 
ous sources. The element of mortality 
savings has been increased with due 
reference to age, and the interest rate 
has been adjusted downward. 

These two changes have varying ef- 
fects on contracts on different forms and 
at different ages. In general, the net 
effect is to increase dividends on lower 


Klingman an- 
new annual divi- 


Instalment and Life Income settlements 








tion record for 5 years. 
Hartford, Connecticut.” 








“UNUSUAL OPPORTUNITY 


District Manager wanted for New Haven, Connecticut. 
Five millions of business in force. Company in continuous 
operation in County and State for over 90 years. A real 
opportunity for a seasoned man of vision and ambition. 
Reply by letter only giving complete history and produc- 


Room 200, 36 Pearl Street, 























LINCOLN NATIONAL IN ORIENT 


The Lincoln National Life is now 
operating in the Orient. There are now 
four American and four Canadian com- 
panies doing business there. L. J. Kalm- 


bach, second vice-president of the Lin- 
coln National, while in New York re- 
cently discussed the company’s plans for 


the Orient. 


SPONSORING RADIO SERIES 


The Life Underwriters’ Association of 
Canada is sponsoring a series of radio 
addresses being given from Montreal, by 
Gratton O’Leary, prominent Canadian 
journalist, on public questions which 
have a bearing on life insurance. 


1937 Dividends 


premium insurance plans, except at the 
older attained ages, and to decrease them 
on short term endowments, paid-up poli- 
cies and policies at high attained ages. 
For intermediate plans the changes will 
vary in a consistent manner. Dividends 
will be lower under annuities. In fact, 
no dividends will result under Single 
Premium annuities under which more 
than 3% was guaranteed on the reserve 
and under 314% Annual Premium Re- 
tirement Annuities if the contract has 
been in force less than four years. 

Illustrative dividends on the new 
on the 1936 scales are given on 
page. 

Dividends on contracts issued prior to 
January 1, 1932, and containing disabil- 
ity income provisions will be less than 


and 
this 


on contracts not containing such fea- 
tures, 
The new scale of excess interest for 


3% participating settlements of policy 
proceeds and for Dividend Deposits will 
be as follows: 


40% (Total interest rate 3.40%) 


Certificates of Deposit, if payable annually.................0.00- .40% (Total interest rate 3.40%) 
Certificates of Deposit, if other than annually................... -25% (Total interest rate 3.25%) 
IOUS iin veincenscnerasiss<suleneessavastvennasas .25% (Total interest rate 3.25%) 
Illustrated Dividends on 1936 and 1937 Scales 
Illustrative dividends on the new 1936 and on the 1937 scales follow: 
$1,000 basis Age 25 Age 35 Age 45 Age 55 
—Scale— —Scale— —Scale— —Scale— 
; ; Year 1936 New Chge 1936 New C hge 1936 New Chge 1936 New Chee 
Ordinary Life 2nd $5.26 $5.93 +.67 $6.09 $6.80 71 $6.36 $6.78 + .42 $7.12 $7.01 — .11 
6th 5.78 6.41 +.63 6.49 7.07 159 6.81 6.94 + .13 8.35 8.09 — .26 
10th 6.51 7.09 +.58 6.92 7.26 +.34 7.51 7.30 — .21 10.57 10.21 — .36 
- 20th 7.38 7.60 +.22 7.97 7.67 —.30 10.54 10.06 48 15.60 15.01 59 
['wenty Pay Life 2nd 5.85 6.45 +.60 6.67 7.30 +.63 6.88 7.24 + .36 7.48 7.33 — .15 
6th 6.61 7.10 +.49 7.31 7.75 +-.44 7.59 7.62 + .03 8.92 8.59 - 33 
10th 7.64 7.99 +.35 8.11 8.24 +.13 8.70 8.35 35 11.38 10.91 47 
; 20th 9.59 9.32 27° 10.58 9.92 —.66 12.96 12.14 8&2 16.98 16.02 — .96 
Optional Retire 2nd 5.34 5.98 +.64 6.36 7.02 +.66 7.41 7.71 + .30 12.39 11.96 43 
ment at 65 6th 5.95 6.53 58 6.95 7.43 +-.48 8.39 8.31 - 8 15.67 14.81 — .86 
10th 6.80 7.29 49 7.66 7.84 +.18 9.88 9.39 49 20.32 18.95 — =i 37 
20th 8.10 8.13 +.03 9.80 9.22 .58 15.36 14.20 —1.16 as 
One Unit ; All Ages at Issue 
Year 1936 Scale New Scale Change 
Retirement Annuity (39).........ccccceccceee es 2nd $ 1.24 $ .67 — .57 
RE COGN in 600 84 00004 400d00600008 6th 4.72 3.37 —1.35 
10th 9.04 6.81 —2.23 
20th 20.64 15.7 —4.94 


SIXTY YEAR LIFE SPAN 

For the first time wage-earners of the 
United States and Canada have passed 
the sixty year mark in thcir expectation 
of life at birth according to figures of 
the Metropolitan Life based on 17.000,000 
Industrial policyholders. Since 1911 the 
life span has gained 13.62 years, accord- 
ing to the company. 


PENN MUTUAL CARDS REPRINTED 
The Penn Mutual Life 


has just re- 
printed a series of five cards showing 
how long insurance proceeds will last 
under Option E payable at the rate of 


$50, $75, $100, $125 or 
the 4% estimated basis. 


$150 monthly on 
The cards orig- 


inally presented at the managerial school 
two years ago proved highly popular. 


Dr. von Waldheim, Famed 
German Actuary, in N. Y. 


WITH UNIVERSITY OF CALIF. 





Writer of Books and Research Author- 
ity; in Japan for Two Years; 
His Career 


Dr. Harold Waldheim, famous 
German actuary, and an outstanding in- 
surance educator and writer, especially 
well posted relative to European Social 
Insurance conditions and economics, is 
visiting New York. He is now associ- 
ated with the University of California, 
Berkeley, being research associate, de- 
partment of economics. 

Dr. von W aldheim studied at Heidel- 
berg, Germany; received his Ph.D. in 
1930. He was assistant to Professor 
\lfred Manes in Berlin from 1926 to 
1929, and together they wrote “Social 
Security.” From 1934 to 1936 he was 
professor at Japanese Medical Academy, 
Tokio, and did considerable literary and 
research work while in Japan. 


yon 


Literary and Research Activities 


In former years Dr. von Waldheim has 


been advisor or research-assistant in 
these activities: German sickness funds 
on morbidity — statistics and private 


health insurance; Ministry of Commerce 
and Industry, Japan, on legislative prob- 
lems; Ministry of Communication, De- 
partment i i 
1928—on problems of statistics and new 
insurance in force; Institute of National 
Economics, Tokio (since 1933). 

As an author he has been prolific. 
Some of his works have included these: 
“Reform of German Social Insurance in 
the Light of History,” 1930; “Building- 
Saving Corporations,” 1931; “Social In- 
surance,” in collaboration with Dr. Al- 
fred Manes, 1932; “History of Rent In- 
surance and of Life Insurance in War 
Time,” 1935; “Division of the Human 
Life Into Seven aan During the Mid- 
dle Ages’ to be pub- 
lished next year. 

He has contributed to many newspaper 
publications and dictionaries. 

The special fields in which he has 
been active include international reports 
on insurance, vital statistics and insur- 
ance social and private insurance com- 
parisons, saving and insurance, capital 
investment of life insurance companies, 
reinsurance, legislative development, 
morbidity and mortality. 

He is an unusually able linguist, be- 
ing familiar with English, French, Jap- 
anese, Russian, Italian and Scandinavian. 








EDWARD A. MEYER DEAD 

Edward A. Meyer, age 70, former of- 
ficial of the American Central Life In- 
surance Co., died at his home in Indian- 
apolis after an illness of eleven years. 
Mr. Meyer assisted Charles Dark in the 
organization of the American Central 
Life in 1899, and was formerly connected 
with the Indiana Life Assurance Co., 
which was taken over by the new com- 
pany at that time. He was successively 
a policywriter, cashier, controller, vice- 
president and secretary, and a member 
of the board. He retired in 1927 be- 
cause of impaired health. 
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Charles A. Finley Goes 
With Home Life of N. Y. 


IN HOME OFFICE DEPARTMENT 





Has Been Assistant Manager With Mc- 
Nulty Agency, Prudential, For 
Past Six Years 





Charles A. Finley, who has been in the 
life insurance business in New York City 
for the past ten years, spending the last 
six as assistant manager, McNulty agen- 
cy, Prudential, goes to the Home Life 
of New York on January 1 as a member 
of the sales division in the home office. 





CHARLES A. FINLEY 


In his position with the McNulty agency 
Mr. Finley directed his efforts both to 
the supervision of full-time men and to 
the development of independent broker- 
age business. 

A native of New Jersey, Mr. Finley 
moved to New York at an early age and 
has continued to make his home here. 
After attending New York University 
he entered business as a traveling sales- 
man. He represented Marshall Field & 
Co. and Glendinning McLeish & Co., 
staying in that field for two years and 
traveling into eight states. Entering the 
insurance business in the J. Elliott Hall 
agency, Penn Mutual, he later was made 
a supervisor there. In 1930 he went with 
the McNulty agency as assistant man- 
ager. 

His unit in the agency during the past 
six years has averaged more than $3,- 
000,000 per year. His personal produc- 
tion since entering the business has av- 
eraged about $100,000. Mr. Finley com- 
pleted the J. Elliott Hall training course; 
has taken the C. L. U. course; is a mem- 
ber of the Life Supervisors’ Association 
of New York City. 

In his new position Mr. Finley will 
not only continue rendering life insur- 
ance service to general insurance firms 
through the Home Life’s Estate Plan- 
ning methods but will also develop a 
full-time organization. 


MANHATTAN LIFE IN 1936 
Year Was a Progressive One, With 
Numerous Changes; Company 
Summarizes Them 

The year 1936 was one of progress 
and a number of changes with the Man- 
hattan Life. The principal personnel 
news was the election of George Graham 
as executive vice-president. The com- 
pany summarizes some other develop- 
ments and items of interest during the 
year as follows: 

There is a new rate book and new 
contracts, including Juvenile policies. 

_ A liberalized dividend scale—more sat- 
isfied policyholders. 

Many new faces in the agency force. 

Increased production, reduced lapses, 
more assets. 























NEW PROOF DAILY 


Life insurance is continually 


proving its case. 


Every year, in every com- 
munity, substantial bene- 
fits are going out to policy- 
holders or their bene- 
ficiaries. 


Any prospect today will admit 
that he believes in insur- 
ance. 


See that your prospect acts on 


his beliefs. 
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Che Prudential 


INSURANCE COMPANY OF AMERICA 


Epwarp D. DurrieLp, President 


HOME OFFICE: NEWARK, NEW JERSEY 























Edwin H. Norene Joins 
Oregon Mutual Life 


GEN’L AGENT IN LOS ANGELES 


Former Home Office Agency Man Began 
Insurance Career on Pacific Coast; 
His Career 


Edwin H. Norene, who recently re- 
signed from the agency division of the 
Connecticut Mutual Life, has been ap- 
pointed general agent for the Oregon 
Mutual in southern California. His head- 
quarters will be in Los Angeles. Mr. 
Norene thus returns to the Pacific Coast 





EDWIN H. NORENE 


where he was at one time prominent in 
agency work. 

Mr. Norene was born in Portland, 
Ore., and after attending Willamette 
University in that state he entered life 
insurance as a clerk in one of the West 
Coast offices of the New York Life. For 
two years he was in the army. Upon 
leaving the service he re-entered life 
insurance and for a while was an agent. 
He became an agency organizer for the 
New York Life in Portland, Seattle and 
Chicago. Coming East he joined the 
agency department of the Penn Mutual, 
subsequently becoming supervisor of 
agencies for the Fidelity Mutual. In 
1933 he joined the Connecticut Mutual 
as assistant superintendent of agents. At 
one time Mr. Norene was president of 
the General Agents and Managers As- 
sociation of Seattle, and he had also 
been secretary of that association 


Ansel Worms, A New York 
Manager 22 Years, Retires 


Ansel Worms, who has been forty 
vears with the Equitable Society in New 
York City, spending the last twenty-two 
as agency manager, retired as agency 
manager on December 31. He and his 
entire sales organization have become a 
part of the H. H. Wilson agency of the 
Society at 7 East Forty-second Street, 
New York. Mr. Worms will be assist- 
ant to the manager while also devoting 
his, time to personal production 

Forty vears ago Mr. Worms entered 
insurance as clerk in the old S. S 
Soneborn agency. He was with that or 
ganization for seventeen years. Follow 
ing the death of Mr. Soneborn the S 
cietv appointed Mr. Worms as manager 
and he built his own organization, serv 
ing in that position for twenty-two vears 
His agency was located at 285 Madison 
Avenue. 

WROTE $2,328,000 IN ONE DAY 

Celebrating its annual Loyalty Day by 
an intensive one-day sales campaign, the 
Edward A. Woods Co., general agent for 
Equitable Society, Pittsburgh, recorded 
743 applications for a total of $2,328,000 
of life insurance. Group insurance totaled 
twenty-two cases for $15,650,220 
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E. N.Van Vliet Continues 
As Manager of Agency 


PARTNER, T. F. KEER, RETIRES 


Announcement About Newark Ordinary 
Agency Made by Prudential; Van 
Vliet With Company Since 1903 


Edward N. Van Vliet will continue 
as manager of the Newark Ordinary 
agency of the Prudential. His partner, 
Theodore F. with whom he has 
associated April 12, 1909, in 
New 

re- 


Keer, 
been since 
the the northern 
Jersey territory of the Prudential, 
tired from active service yesterday. 
Van Vliet began 
tenure with the company on 
1903, as a special agent in Newark, and 
on January 2, 1907, was promoted to 
the position of superintendent of agents 
in this territory. He remained in that 
position until his appointment to his 
present office. 

Before entering the insurance business 
Mr. Keer worked in his father’s art 
gallery on Broad Street, Newark. When 
the Life Underwriters Association of 
Northern New Jersey was formed he 
was elected its first president and has 
served on several of the association’s 
committees. In addition to his many 
insurance duties he has taken an active 
interest in the Newark Athletic Club, 
the Notary Club, the Metropolitan Opera 
Club, and the Essex County Country 
Club. 


management of 


his long 


June 1, 


Manager 


Fred S. Goldstandt Builds 
Family Trees in Prospecting 


Fred S. Goldstandt, a leading producer 


and manager of the Equitable Society, 
New York, talked about “Planning for 
Business” before the Life Underwriters 


Association of New York City on Tues- 
day afternoon; put particular stress on 
prospecting and the development of tam- 
ily trees or the endless chain method. 
He said: “The annual agency turn-over 
is one part of the business of which 
I am not proud. I believe that these 
men do not stay in the business because 
they do not have prospects or proper 
connections to whom they can present 
their insurance ideas.” The meeting was 
the last of a series of business confer- 
ences arranged for members of the as- 
sociation by Edwin J. Allen, Gardiner 


agency, John Hancock 
On the family tree method of pros- 
pecting Mr. Goldstandt said that he 


uses the names of three references writ- 
ten on the back of the application. Be- 
cause the references given are usually 
men who think well of the applicant, he 
continued, he has little difficulty in get- 
ting an entree to the new prospect. Ac- 
cording to Mr. Goldstandt success in life 
insurance selling depends on _ turning 
prospects into clients and at the same 
time continuing to have as many pros- 
pects as in the past. He declared: “We 
are all too prone to write a case and 
then walk away from it.” He cited many 
examples where he had followed up new 
business by going from father to son, 
to father, to other members of 


son 
the family, to in-laws, to friends, to 
people with whom he does business. 
With business men he finds that cor- 
porate insurance follows personal insur- 
the reverse often true 


BUY ATLANTIC LIFE 


\yvreement was reached late Decem- 
ber 30 for sale of most of stock of 
\tlantic Life to Bankers National In- 


Wilmington, Del., acting 
for a large life company, 


estment ( 


repnorte d 
i 





‘ igure reported to be $175 per share. 
resident Swink, largest single stock- 
holder, i ithdrawing opposition to sale 





sell his stock. Would- 
be purchasers desire at least 6,675 shares 
as basis for new operating plan. The 
company is to continue as Richmond 
Institution 


and agreeing t 


Historic Scenes Illustrate 
Connecticut Mutual Calendar 
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The Connecticut Mutual Life calendar 
for 1937 is illustrated with historical 
scenes of early Connecticut. Many of 
the subjects chosen for illustration can 
still be seen in the original state to- 
day. The company says: “The purpose 
of the illustrative matter on this calen- 
dar has been to symbolize the stability, 
industry and progressiveness of carly 
Connecticut, the background in which 
the Connecticut Mutual was founded and 
has operated since 1846.” 

The twelve illustrations are these: 

Connecticut’s Old State House: De- 
signed by the famous architect, Bulfinch, 
and erected in Hartford in 1796, this 
structure is still standing today and is 
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considered an outstanding example of 
civic architecture of the Colonial period. 
This building was used as Connecticut's 


State House until 1878. 

The Dauntless: This sailing vessel of 
995 tons was constructed at Mystic, 
Conn., in 1869. 


New London Harbor Light: This light- 
house, located in New London Harbor, 
is one of the oldest lighthouses in the 
United States. It was constructed in 
1700 and rebuilt in 1801. 

Seventeenth Century House: Connecti- 
cut has many beautiful houses built dur- 
ing the seventeenth and eighteenth cen- 
turies. The Whitman House, Farming- 
ton, built in 1660, is considered the fin- 
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est example of the “framed-overhang- 
with drops” dwelling still standing. 

Well Sweep: Extremely utilitarian 
and graceful are the well sweeps which 
the ingenious Yankees of early Connec- 
ticut built to hoist buckets of water 
from their wells. 

Covered Bridge: Sturdy construction 
and a protecting roof enabled this old 
Connecticut covered bridge to withstand 
the toll of traffic since the early 1800's. 
Located at East Hampton, it is the 
last covered bridge east of the Connecti- 
cut River and one of the last three 
in the state. 

Old Mill: Established by the early set- 
tlers of New London in 1650, this old 
mill has been in operation for nearly 
three centuries. 

Village Green: Faced with beautiful, 
old Colonial houses and an old church, 
Palisade Green, Windsor, is typical of 
the village greens found throughout the 
state. A protecting palisade was built 
about the area of the green shortly after 
Windsor was settled in 1633. 

Connecticut Hall: Connecticut Hall, 
situated on Yale University’s campus, 
New Haven, is Yale’s oldest structure 
and the dormitory of Nathan Hale, fam- 
ous patriot of the Revolution. Built 
in 1750, it was restored in 1905. 

Stone Walls: Forming a labyrinth over 
the countryside, the stone walls of Con- 
necticut stand silent and rugged symbols 
of the industry and perseverence which 
the clearing of the fields exacted from 
her settlers. 

Old Church: The Old Church at Lyme, 
long famous as a perfect piece of Colo- 
nial architecture, was built after a de- 
sign by Sir Christopher Wren. It was 
destroyed by fire in 1908 but has since 


been restored with minute fidelity to 
the original. 
Fireside: Low, beamed ceilings, tidy 


cupboards, graceful furniture, a beauti- 
ful fireplace with a cheery fire and shin- 
ing accessories of copper, made a most 
attractive setting for the home life of 
early Connecticut. 


R. W. PARTRIDGE ADVANCED 


New England Mutual Makes Boston 


Man a General Agent; Popular 
Figure in Hub 
The New England Mutual Life an- 


nounces the promotion of Richard W. 
Partridge on January 1, 1937, from man- 
ager of its office at 140 Congress Street 
to the position of general agent in 
charge of this fourth agency of the com- 
pany in Boston. 

Mr. Partridge is well known to the 
insurance fraternity in Boston; has been 
a popular figure at the agency meetings 
of the company, and is a_ persuasive 
speaker. During the past several years 
he has written a large volume of insur- 


ance and has proved his capacity to 
interest and train an effective agency 
staff. 


He was graduated from the Noble and 
Greenough School, having made an ath- 
letic record as trackman, stroke on the 
crew and captain of the football and 
hockey teams. Later he attended Brown 
University. 

A.1L.U. PAYS MONTH’S SALARY 

To the list of many firms announced 
during the past few weeks as paying 
year-end bonuses to employes may be 
added the American International Un- 
derwriters, 111 John Street, New York 
City, which has just announced a bonus 
of one month’s salary to all of its em- 
ployes. 


PASSES 1935 VOLUME 
At the end of November the George 
H. Page agency, California-Western 
States Life, Los Angeles, had exceeded 
the entire year 1935 in volume of new 
business. 


PROCEEDINGS PUBLISHED 
The Association of Life Insurance 
Presidents this week sent out in book 
form the proceedings of the annual 
meeting held December 3 and 4. 
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GOING STRONG 


or Our many friends will be delighted to learn that the Massachusetts 
Mutual has again increased its limits substantially as of January first. 
- The new limits are as follows: 


‘ Rated Ages Total 
; W— 12. . . . «+. $40,000 
“ 3— 14... . . . ~~ 80,000 
* b— 20... . . .« 105,000 
0 21-50 . . . . . +. 250,000 
y 5I— 55. ww CeCe O«O75,000 


st 56— 60 . . . . . . 150,000 
61—(65). . . . . . 50,000 


(Attained Age) 


Many underwriters will welcome the opportunity 
\ thus afforded them of placing a greater share of their 
et surplus business with the Massachusetts Mutual through 
this Agency. 


= / V4 
| - 


General Agent. 


4 MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


k CHASE NATIONAL BANK BUILDING 
20 PINE STREET NEW YORK, N. Y. 


“THE AGENCY FOR FULL TIME AGENTS” 
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Well Known Yoodenen — Produc- 
tion Manager; Ned Urwin Named 
Supervisor of Brokerage 


The Leyendecker-Schnur agency, Guar- 


dian Life, New York, has expanded its 
agency organization by the appointment 
of two men. Selig J. Katzman, well- 


known personal producer and recently 


assistant manager in the Wofford agen- 


Matar Studi 
SELIG J. KATZMAN 


cy, Prudential, New York, has been ap- 
pointed production manager in charge of 
full-time organization. Ned Urwin, for- 
merly with the Equitable Society and for 
the past year a producer in the Leyen- 
decker-Schnur agency, has been named 
supervisor of brokerage business. These 
appointments are the first of their kind 





Matar Studio 


NED URWIN 


agency which was started three 
years ago. Offices are at 225 Broadway. 
Clarence N. Leyendecker and Jerome A. 
Schnur are agency managers. 

After being graduated from New York 
University with a Bachelor of Commer- 
cial Science degree in 1919 Mr. Katzman 
entered the business world as an ac- 


in the 


countant, doing a successful business. In 
1927 he joined the Myrick agency, Mu- 
tual .Life, New York. He took the N, 


U. insurance training course, 
ing under Griffin M. Lovelace, 


study- 
L eon Gil- 


that position to return to personal pro- 
duction. Mr. Katzman has been suc- 
cessful in training men and _ directing 
their production efforts. He has often 
spoken before various groups, addressing 
the Life Underwriters Association of 
New York City last March and the Pru- 
dential convention at Atlantic City two 
years ago. His New York talk appears 
in the 1936 Convention Year Book, just 
published. In his new position he will 
ee charge of recruiting, training and 
developing the full-time organization. 

Mr. Urwin entered insurance in 1931 
after eighteen years in a profitable po- 
sition in the dress manufacturing indus- 
try in New York City. Business condi- 
tions in that year forced him to make a 
change that he had long been consider- 
ing. For five years he was with the 
Equitable Society. A year ago he be- 
came a producer in the Leyendecker- 
Schnur agency. As supervisor of brok- 
erage he will develop business in both 
uptown and downtown New York. In 
1933 Mr. Urwin was master of the Per- 
fect Ashlar Lodge of Masons in New 
York. 


and foremost an economic phenomenon. 
Therefore, an economic definition is nec- 
essary.’ He quoted his own definition: 
“Insurance is the mutual coverage of ac- 
cidental, computable, financial needs of 
numerous economic units running the 
same risks.” 

Continuing he said: “The dependence 
upon the jurists, which in my opinion is 
not necessary and not useful either for 
the economists or for the jurists, is ap- 
parent also from the obsolete and con- 
fusing classification of life, fire and 
marine and casualty insurance, imposed 
by the legislators, the definition of ‘casu- 
alty insurance,’ for instance, not being 
known in any other country. Economic 
services of insurance must not be dealt 
with in the last but rather in first place.” 

Dr. Manes finds that American text- 
books on economics brings hardly any- 
thing on insurance, all the more surpris- 
ing as in no country does insurance play 
a more important part than in the eco- 
nomic life of the U. S. A. 

“Perhaps you will allow me to make 
another observation,” he said. “Rather 








methods. 




















Learn How To Sell 
More Life Insurance 


On Friday, January 8th, at 5:15 P. M. the Bragg 
Agency will open its second annual Life Insur- 


ance Sales Course for the exclusive benefit of 
INDEPENDENT INSURANCE BROKERS 


The course will consist of ten lectures by James 
Elton Bragg, C.L. U. All of the essential features 
of life insurance will be covered, and particular 


emphasis will be given to modern sales 


The course is free, but enrollment will be limited. 


Reservations will be made in the order received. 


For details or reservations, call 


The Bragg Agency 


Arthur L. Sullivan 
Brokerage Manager 


50 Union Square New York City 
Fourth Ave. at Seventeenth St. 


Place Your Guardian Business With 


Stuyvesant 9-2100 


Paul Orr, Jr., C.L.U. 
Supervisor 


Bragg 








these activities and real insurance. This 
seems to me most inappropriate, inas- 
much as it tends to -prejudice the stu- 
dents against insurance. 

“In the chapter on the economic im- 
portance of insurance, which is one of 
the most valuable parts of the course, it 
seems to me necessary to deal separately 
with the importance of insurance to the 
individual and to the economic affairs 
of the nation from the different angles: 
the social, financial, psychological, ete. 

Borderline of Insurance 


“In the same chapter one should dis- 
cuss the possibilities and limitations of 
insurance. Just now this particular ques- 
tion is very important for the United 
States in connection with the problems 
of unemployment and crop insurance, 
both of which may represent the border- 
land of insurance. Speaking of border- 
land I should like to recommend in any 
case the inclusion of the general princi- 
ples of social insurance in the Survey 
Course. 

‘Like a Janus head, the modern insur- 
ance system has two faces: one turned 
toward capital, the other toward labor. 
The first is designated as individual or 
private insurance, the second as social or 
workers’ insurance. In spite of their 
differences both come under the main 
concept of insurance and it is just from 


this point of view that I gave my eco- 
nomic definition. 
“For the scientific study of insurance 


one clear line of thought may be taken 
from this concept. It is necessary to 
describe social insurance, to delve into 
its peculiarities and to clarify its system 
by comparison with the private insurance 
method. It is all the more necessary to 
deal with social insurance in a Survey 
Course, as we find upon close examina- 
tion that only very few of its features 
have not occurred already in the past or, 
at the present, also in private insurance, 
such as the system of premium calcula- 
tions, or the use of books or cards, (in 
which insurance stamps are pasted), or 
prevention of losses and the obligation of 
the employers like that of the state to 
finance this insurance. Without the 
knowledge of social insurance it is im- 
possible to show the superiority of pri- 
vate insurance in many directions. If the 
jurists and economists who write on in- 
surance knew as much about social as 
they know about private insurance, the 
description and valuation of both meth- 
ods of insurance would certainly turn 
out differently. To draw a sharp line 
between private and social insurance in 
research work and teaching is harmful 
in every respect. It may interest you to 
know that in the next semester I shall 
give, for instance, a course at Indiana 
University on ‘Private and Social Insur- 
ance of Persons’.” 
MOVE DAY AFTER CHRISTMAS 

The day after Christmas is only mov- 
ing day to the United Mutual Life. All 
the records and the physical equipment 
of the company were moved to the new 
location of the home office building of 
the American United Life, Fall Creek 
Boulevard and Meridian Street. The 
merger of the American Central Life 
and the United Mutual Life was an- 
nounced last September and the present 
moving is designed to join the physical 
properties of both companies. Herbert 
M. Woollen is president and George A. 
Jangs managing director of the Amer- 
ican United Life Ins. Co. 





OCCIDENTAL XMAS BONUS 
The Occidental Life of California gave 
a Christmas bonus equal to one-half of 
a month’s salary to all employes re- 
ceiving $200 per month or less. 


CHARLES G. MOODY DEAD 

Charles G. Moody, formerly assistant 
manager, Prudential, White Plains, 
N. Y., died December 22. 
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Advantages of Acacia’s Agency Contract 


Building 
a Permanent and Increasing 
enewal Monthly Income 


HE Acacia Agency Contract is for the man who 
| plans to stay in the business. 


It pays liberal first-year commissions from the 
start. Here, its similarity to the ordinary contract 
stops. Acacia’s contract pays a renewal monthly in- 
come based on the agent’s total business in force and 
increasing as his business in force increases, during 
his entire connection with the Company. The ordinary 
contract pays renewals for only nine or ten years, if 
that long, when they cease automatically and have to 
be replaced by renewals from new business sold. 


Under the Acacia contract, the agent’s renewal 
monthly income starts during his first year when he 
gets his first unit of business in force, and increases 
thereafter with each additional unit. Under the ordi- 
nary renewal contract, renewals begin only with the 
payment of the second year’s premium. 


Under Acacia’s contract, the agent’s renewal 
monthly income increases in size as he grows older. 
Under the ordinary renewal contract, an agent’s re- 
newal income generally decreases as he grows older 
because each year, after nine or ten years, depending 
upon the contract he holds, the renewal income payable 
on business written nine or ten years ago automatically 
terminates. The man who holds that kind of contract 
is limited in his renewal earnings because after the 


ninth or tenth year he has to write enough new busi- 
ness to offset the automatic terminations plus the ordi- 
nary lapses and terminations on his business in order 
to keep his renewal income level. Under Acacia’s 
contract there are no automatic terminations. 


The Acacia contract is therefore the only life 


insurance contract that does not limit a man’s earn- 
ing power. 


In addition to this increasing monthly income 
feature, the Acacia contract also provides for a twice- 
a-year bonus for Quality Business. It provides for 
less work in old age, without decrease in monthly 
income. Also, protection against partial, temporary, 
and total and permanent disability, and, in addition, 
it continues the monthly income after his death by 
payments to the beneficiary based on the income the 
agent was receiving at his death. 


Acacia sells and believes in an old age retirement 
income and practices what it preaches in its agency 
contract. 


The best test of the value of Acacia’s contract is 


its profit to the men during the depression. 
~ 
We do not seek the agents of other companies 


but we want everyone to know of the advantages of 
Acacia’s Agency Contract. 


ACACIA 


MUTUAL LIFE INSURANCE COMPANY 


Chartered by the Congress of the United States in 1869 


Insurance in Force, over $360,000,000—Assets, over $65,000,000 
Branch Offices in 60 Principal Cities 


William Montgomery, President 


51 Louisiana Avenue 


Washington, D. C. 
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M. B. eaheniil Tells Of 
Improved Conditions 


LUTHER-KEFFER DINNER GUEST 
Annual Holiday Beant Held at Amer- 


ican Women’s Association; John 
Turn Gets Tribute 

One of the large parties of the holiday 
season each year is that of the Luther- 
Keffer agency, 100 William Street, New 
York. It is a dinner-dance and took 
place in the ballroom of the American 
Women’s Association on Monday night. 
There was a large delegation from the 
home office, headed by President Brain- 
ard. Among guests was John S. Turn, 
vice-president of the company, who is 
retiring as manager in New York of 
lines other than life insurance. 

There was little speech-making. 
Keffer toastmaster, and as 


Ros- 


coe H Was 

usual called upon the president for a 
few remarks. Mr. Brainard saw condi- 
tions much improved. It is only neces- 
sary to look at the daily papers to see 
large orders being placed _~ railroads, 
manufacturers and others, he said. This 


will naturally reflect itself in increased 
buying of insurance. Mr. Brainard spoke 
highly of the services to the Aetna Life 
given by John S. Turn, and particularly 
stressed the helpfulness he had extended 
to life insurance representatives of the 
company with whom he is_ unusually 
popular. 

Mr. Keffer also attested appreciation 
of Luther-Keffer for the cooperation of 
Mr. Turn, and the latter expressed his 
thanks for the pleasant things being said 
Kendrick A. Luther discussed the prog- 
ress of the agency which has had a good 
year and called attention to the fact 
that five members of the agency have 
already qualified as legionnaires to the 


Aetna’s 1937 convention. Their names 
follow: C. P. Rogge, G. G. Steiner, W. 
H. Waddington, R. A. Bernard, Sandy 


MacLeod. 
From Home Office 


In addition to Mr. Brainard home of- 
fice representatives at the dinner were 
these: 

S. T. Whatley, James H. Brewster, Jr., 
Rawdon W. Myers, vice-presidents; W. H. 
Dallas, underwriting head; J. E. Griffith, Jr., 
Cook, assistant 
Lewis O. Kinne, 
Perkins, assistant 


secretary Group division; I. F. 
division ; 
Fred P. 


. Pickering, 


secretary, Group 

assistant secretary; 
actuary; C, \ 
™=. es 


J. E. 


advertising manager ; 
Runde, W. H. Allen, L. Z. Richards. 
Lewis, who is succeeding John 
S. Turn as New York manager; R. H. 
Muller, general agent, Scranton, and 
Mrs. S. E. Phillips, Scranton office man- 


aver, also were among those present. 


NEW U. S. LIFE PUBLICATION 


Is Newsy and Pic- 
Some of the Articles in 
First Number 

The United States Life has issued the 
first number of its new agency publica- 
tion, The Ambas re It will be pub- 
lished monthly. A. K. Taylor is editor. 
The former atl publication of the 
company was called Soatnalde. The lat- 
ter publication started in 1880 and for 
years was an important factor in the 
company’s affairs. 

The-Ambassador is not only a newsy 
publication but is a first class product 


“The a ee 


torial; 


typographically. The first right hand 
story gives the picture and career of 
Elmer J ht son, newly appointed Chicago 
manager, who bega an his business career 


Mutual Life in 
number includes a state- 
Chair rman Henry Moir discuss- 
company’s new development; an 


as an office boy for the 
e hic ago, The 
ment by 
ing the 


editorial on the company by C. V. Starr, 
president; a story of the U. S. Life in 
the Panama Canal Zone with a career 
story of its Panama general agent, Max 
K. Stempel; pictures of Miss Fanny 
Brown, in charge of the Peiping office, 


ier Chinese assistant; and a mes- 
sage to agents by Don Lee Hartman, 
superintendent of agencies. 


Boston Banker’s Book 
On Insurance Trusts 


BASIL S. COLLINS TELLS A B C’S 


Gives Case Methods and Also Suggested 
Deeds of Trust for Average Close Cor- 
poration and Average Partnership 


Basil S. Collins, assistant vice-presi- 
dent of the Old Colony Trust of Boston, 
has written a book bearing the title “The 
A B C of Business Insurance Trusts.” 
Mr. Collins is one of the Boston bankers 
who has been unusually co-operative and 
helpful to life insurance agents of that 
city. The book is published by Bruce 
Humphries, Inc., Boston, and is written 
in a concise manner. It has distinct value 
for the agent, trust officer, lawyer and 
accountant. It is divided into three 
parts. 

Part I presents in detail, using the 
case method, a practical sales plan for 
the life producer and trust officer, and 
covers corporations, partnerships and 
proprietorships. 

Part II contains fundamentals of busi- 
ness insurance and business insurance 
trusts, set up in reference style which, 
combined with an excellent table of con- 
tents, gives the readers a reference hand- 
book. 

Part II shows two suggested deeds of 
trust—one to cover the average close 
corporation case, the other to cover the 
average partnership case. 

Example of Death Tax Savings 

One paragraph of the book follows: 

“A striking example of the savings in 
death taxes that may be effected is illus- 
trated in a case where a man makes a 
cift of $105,000 from an estate of $300,- 
000, the estate being made up of personal 
security holdings. The gift tax under the 
present law would amount to $3,150, and 
the saving in estate shrinkage would be 
about $22,650. Assuming that the donor 
had an income of 5% from his $300,000 
estate, and in addition had a salary of 
$20,000, the probable savings in his in- 
come tax would be about $1,000 per 
vear. 


George E. Lackey Agency 
Prepares Sales Booklet 


By means of a mimeographed booklet 


entitled “Motivating Stories,” members 
of the George E. Lackey agency, Massa- 
chusetts Mutual, Detroit, celebrated the 


Christmas season with a mutual ex- 
change of sales ammunition. The booklet 
represents a pooling of the most effective 
sales tools in use in the agency 

\mong the authors who contributed tc 
“Motivating Stories,” are George Lackey, 
the general agent: H. Ben Ruhl, the 
1936 president of the Agency’s Associa- 
tion; Caleb R. Smith, past chairman of 
the Million Dollar Round Table; and 
Mrs. Lena Lake Forrest. The other 
names on the index page include Mrs. 
Irene T. Bowles, Leslie B. Eby, Miss 
Sadie J. Gariepy, Hampton H. Irwin, 
Miss Mildred M. King, F. Jean Little, 
Mrs. Ivo L. Melchers, James E. Reedy, 
and John Skagerberg. 

A typical page describes the prospect 
who refused an interview — but who, 
when he died, could not prevent it be- 
coming common knowledge that his wife 
and children were left a particularly 
small sum of insurance. The story con- 
cludes with this comment, “I ask you, 
who was he fooling ?—me, or his loyal 
wife and three lovely children ?” 

“Motivating Stories” is an eighteen 
page volume, mimeographed in the 
agency. It is on cream colored paper, 
printed in brown with page headings uni- 
formly in green. A motif of masks, com- 
monly associated with the theatre, con- 
veys the idea of drama and motivation. 


SHAFER GOING TO FIELD 
Henry Shafer of the production divi- 
sion, head office John Hancock Mutual 
Life, will enter the field . It is reported 
that on February 1 he will become dis- 
trict manager at Somerville, Mass. 


























PROTE 


HREE hundred years ago the pioneer set- 
gree of the Pilgrim Colony guarded their 
families with flintlock and blockade. 

Protection is just as much needed today 
not against a foe that can be shot down, but 
against financial want. It is achieved through 
the modern method of life insurance which 
protects every member of the family. 

*~ kt 

The times are ripe for the expansion of this 
great protective force in America. ‘he coun- 
and commercial 

Bank ot New 
York reports that a group of 245 leading cor- 


try is alive with industrial 
activity. “Ihe National City 


porations, with an aggregate net worth of 
$10, 368,000,000, had a combined net profit 
for the first nine months of 1936 that was 63% 


greater than in the same period last year. 


PROFITS of 245 Industrial Corporations 


First 9 Months, 1936 
No, of Per Cen 
Companies Industry Change 
1 Autos—General Motors ..... + $3.0 
7 Autos—Other go.§ 
16 Auto Accessories. . 2... 2... + 35.9 
5 Aviation ...... (i niaw & FES 
, CME cc es savandi ends & oe 
15 Building Materials eee tsa & Ogg 


CTION 


No. of Per Cent. 


Companies Industry Change 
11 Chemicals... 45-9 
8 Coal Mining 4 39.5 
3 Drugs and Sundries $5.5 
8 Electrical Equipment . ek a 55-5 
14 Food Products Miscellaneous 30.7 
11 Household Goods and Supplies 27.3 
I Iron and Steel U.S. Steel ° 
14 Iron and Steel OF «sks + HOSES 
eee ee 1.0 
4 Machinery .. 2.60 2s sees $132.1 
5 Merchandising. ......... 4 Qg&9 
g Mining Non-terrous . . . . . . 4 28.6 
6 Office Equipment... . 2... 4 27.3 
8 Paper Products 
14 Petroleum... . . oe eee 8 1. 320.2 
7 Railway Equipment .... .. . 4371.6 
g Textiles and Apparel... 1... 4 60.5 
5 Tobacco (Cigars eae mn oa ke 6.2 
24 Miscellaneous Manufacturing see + 39.8 
18 Miscellaneous Services . . . . . . 4100.6 


A veritable cascade ot dividends is descend- 
ing on the land. Reviving prosperity is dis- 
bursing money for the first time in several years 
through wage increases and bonuses. 

These splendidly heartening conditions 
combine to make the closing weeks of 1936 
a period of most exceptional opportunity 
for the Field Men of America. 


New ENGLAND MUTUAL 


Lire INSURANCE Co. 
Boston, Massachusetts 


GeorGE WILLARD Situ, President 








INDUSTRIAL 


HOME OFFICE 


Opening in New Jersey—New York—Pennsylvania 
and Connecticut 
SERVING THE fe ye 37 YEARS— 
D CONTINUING TO PLEASE! 


“REPRESENT A GOOD COMPANY” 


INTERMEDIATE 


“Opportunity for Men of Ability” 


THE COLONIAL LIFE 
INSURANCE COMPANY ORDINARY 


— of America — 
(Est. 1897) 





JERSEY CITY, N. J. 


GROUP 
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Murrell Gives Ideas 
To Direct New Agents 


EMPHASIZES LEARNING SKILL 





Before Life Underwriters Association of 
New York Says to Gear Plans to 
Number of New People Seen 





The simplicity of his ideas was what 
added power to the address of Thomas 
G. Murrell, general agent, Connecticut 
General, before the business getter con- 
ference of the Life Underwriters Asso- 
ciation of New York City held at the 
Hotel Pennsylvania last week. Through 
his experience as a producer and man- 
ager Mr. Murrell has found that the 
best way to keep up to a budget or a 
quota in life insurance production is to 
gear the whole thing to number of new 
people seen, 

While he doesn’t discount other peo- 
ple’s ideas, he says that experience in 
his agency shows that the agent earns 
on an average $12 cash commission for 
each new person seen. He continued: 
“If enough new people are seen, the 
number of sales, the number of programs 
presented, the amount of income will 
take care of itself.” He suggested, and 
he was talking primarily to new men 
in the business, that the agents present 
vo over their 1936 records to determine 
the amount earned per each new person 
seen. “If it was $10 per person,” he 
said, “you must see ten new persons 
per week to earn $5,000 per year.” 

Mr. Murrell’s whole idea was that the 
agent at the start of the year must set 
up for himself a budget to determine the 
amount of income he needs and then he 
must have a work pattern which is 
geared to closing interviews, programs 
presented, number of calls, or—follow- 
ing Mr. Murrell’s recommendation— 
number of new people seen. 

Talks About Improving Skill 

Four ways to make up the difference 
if efforts fall short of the budget, he 
said, are these: To borrow the money 
from one’s own reserve. To arrange 
for an advance from the general agent 
—and he continued: “If I know general 
agents, the same amount of sales effort 
on a prospect would raise the differ- 
ence.” To practice better prospecting 
methods. To improve skill. 

On this last point Mr. Murrell was 
emphatic. He said in part: “The mea- 
surement of skill is the difference in 
performance of an act once and _ per- 
formance a second time assuming no 
change in method. Skill is acquired by 
doing the right thing in the right way 
often enough for it to become a habit. 
We can arrive at something which fits 
our personality for each one of our 
problems and then do it often enough 
for it to become a habit. When a man 
uses the same tested phraseology often 
enough for it to become a habit, then 
he acquires skill. Improvement in skill,” 
he continued, “will augment your income 
without any more work.” 

Some other advice he gave the new 
men in the business was this: Study the 
industry you were in prior to entering 
the insurance business and determine 
that you will know more about that par- 
ticular industry than any other man in 
insurance business; that is your source 
for prospects. Get into some other one 
activity; it will make you mix with 
other people and talk about something 
else. Date your prospect cards and each 
time you have a sales interview with 
that prospect and fail to close draw a 
red line down the side of the card. 
When there are three lines down the 
card, have the courage to destroy it. 

Concluding he said: “In planning for 
1937, do the best job that you know how 
each day. Start on January 2 by doing 
the best job that you know how. Plan 
your work each day and at the end of 
the week, revise your plan according to 
your experience. Submit activity for 
worry. Evaluate yourself on the basis 
of your best efforts. Acquire skill by 


doing a thing in the right way until it 
becomes a habit. 


NEW DETROIT MANAGERS 


E. P. Balkema Appointed by Northwest- 
ern National and H. T. Ellerby by 
Guarantee Mutual Life 

E. P. Balkema is now manager of the 
Detroit office, Northwestern National 
Life. He has been with the company 
since 1928 when he started as a person- 
al producer in Battle Creek, Mich. He 
was called to the home office in the 
Spring of 1930 to take the post of agen- 
cy instructor and has served in that 
capacity since that time. He is a C.L.U. 
The Detroit office is slated ‘to finish 
fourth or fifth among all the agencies 
of the company. 

A. B. Olson, manager of agencics, 
Guarantee Mutual Life, Omaha, an- 
nounces the appointment of H. T. EI- 
lerby as general agent for Detroit and 
ten adjacent counties. Mr. Ellerby, who 
has been a practicing attorney for the 
past three years, was previously with 
the Travelers, having been manager at 
Detroit for that company for fifteen 
years prior to 1929, when he resigned to 
work as a personal producer. Mr. EI- 
lerby succeeds Roy W. Anger who re- 
cently resigned. 





Home Life of N. Y. Prepares 
Two Aids for Prospecting 


The Home Life of New York has just 
released two. sales 
with its quality 


aids in connection 
program. The Client 
Progress Record is designed for the bet- 
ter selection of prospects. The record 
is completed each month with the names 
of prospects on whom the agent expects 
to write business, each being rated by 
means of an earned income formula. 
Another booklet “Client Appointment 
Book” permits tabulation of daily record 
of effort and results; sheets can be re- 
moved for permanent filing. 

Commenting on these new sales aids 
William P. Worthington, superintendent 
of agencies, said: “When you dig into 
this problem of prospecting with the 
average man you find that the real trou- 
ble is not his inability to prospect, 
but that he is doing nothing about 
prospecting—except in a spasmodic way. 
A man who has had even the simplest 
form of prospecting in operation as a 
daily part of his selling job for at least 
six months, has more people to see than 
the hours in the day will permit.” 


The Fidelity Mutual Life’s 
Medieval Carolers Light 
Up Philadelphia Parkway 


Fidelity Mutual developed a new fea- 


ture of favorable publicity in its cele- 


bration of the Christmas season this 
year. Each year since it moved into 
its beautiful head office building on 


Philadelphia’s Parkway opposite the Art 
Museum, the Fidelity has erected on the 
tower over its great arch entrance some 
large illuminated display symbolic of the 
season. Last year it was a huge candle 
whose twinkling light could be seen for 
miles. 

This year the display takes the form 
of three colorful medieval carolers, twelve 
feet tall and flood-lignted. The innova- 
tion, however, is that all during the 
hours of the day and night when traf- 
fic is flowing heaviest in and out of 
Fairmount Park an amplifying system is 
carrying the strains of Christmas Carols 
for many blocks in each direction. 

Facing one of the busiest thorough- 
fares in the city, Fidelity’s Christmas 
Carols have received wide and_ favor- 
able comment. The management is to 
be complimented on this unique idea. 














One of a series—Giv- 
ing facts about the 
Fidelity. 











SCALE MAINTAINED 


By action of the Board of Directors the 1936 Dividend 
Scale applicable to current 3 per cent. contracts is continued 
without change. This applies also to the Company's present 
distributive interest rate of 3.75 per cent. on policy proceeds 
-left with the Company and on dividend accumulations. 


The continuance of this progressive scale means that 
under all permanent plans of insurance in this group the 
1937 dividend will show the normal increase over the amount 
apportioned in 1936. Under Term policies the dividend will 
remain level as heretofore. 


Under older policies, issued prior to June 1, 1935, before 
the adoption of our present reserve basis, the scale effective 
January 1, 1937 will yield each policy a dividend at least 
equal to that credited at its last anniversary. 


Careful underwriting is still bringing a favorable mor- 
tality, and dividend contributions from this source did not 
vary greatly from the experience of the previous year. Sub- 
stantial dividend contributions from excess interest are 
hardly to be expected for some years. 
made, however, and the investment situation generally is 
becoming more stabilized. | 


The Board's action is altogether favorable, and the basic 
facts justify the decision made. 


The Fidelity Mutual Life Insurance Company 


Philadelphia 


WALTER LEMAR TALBOT, PRESIDENT 


Progress is being 
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Insurance Purchasing 
Trends Seen by Bailey 


TRAVELERS ECONOMIST VIEWS 


Public Rushed to Get Other Things Last 
Year, Doesn’t Look for Unchecked 
Speculative Boom 

The national income during 1937 will 
continue to increase, said Prof. W. B 
Bailey, economist of the Travelers, writ- 
ing in the current number of Protection, 
that company’s agency periodical. 

Commenting on the manner in which 
people hurried in 1936 to buy cars, re- 
frigerators, radios, often neglecting life 
insurance buying, he said: “Remember, 
millions of people have been wanting 
things which they couldn’t afford to buy 


for four or five years. When at last 
they were able to buy, is it surprising 
that they rushed out and bought them? 
Most people want more life insurance 
than they now own. The only trouble is 
that they want certain other things even 
more. Many of them in 1936 bought the 


things that they had wanted for so long 


With these long pent-up wants satisfied 
more of them should be ready to invest 
in life insurance in 1937. 

People now are getting larger incomes 
than they did. More new homes should 
be built in 1937 than in 1936. The build- 
ing or buying of a new home expands a 
man’s insurance needs greatly. That 


means most kinds of coverage will be in 
demand. There was an increase in num- 
ber of cars insured during 1936. There 
should be a larger increase during 1937. 
All of this will insurance de- 
mands, 

It should be easier to sell needed lines 
of insurance to corporations in 1937, In- 
surance premiums are a legitimate busi- 
ness expense. Surplus earnings which 
are set aside to meet ohare contingen- 
cies are taxed under ang new law. If it 
is going to be expensive to pile up a sur- 
plus as a cushion agains br future losses, 
it would seem to be good business prac- 


increase 


tice to buy insurance against all insur- 
able contingencies 
Some Factors Which Can’t Be 
Ignored 

There are some factors which may up- 
set the apple cart. If the European crisis 
takes a turn for the worse that may 
count in some way as a break. Then, too, 


the Federal 
there is 


Government might act if 
a boom in order to avoid repeti- 
tion of what occurred in 1928 and 1929, 
No one wants inflation. The Federal 
Reserve — may now be in a 
position to check a runaway market. If 
they should act en abruptly, they would 
not only check speculative moves but 
legitimate business enterprise “Tf a 
speculative boom is allowed to run un- 
checked, its final collapse would have a 
more disturbing effect on business in 
general than any efforts to check it in 
its inception,” says Prof. Bailey. “If a 
boom can be avoided there is no reason 
why this period of prosperity should not 
continue for years.” , 


LAMAR’S ONLY WOMAN MGR. 
Mrs 


Promotion of Jennie D. Randle 


to district manager in Mobile, Ala‘ is 
announced by Dr. J. O. Segura, vice- 
president and agency director, Lamar 
Life She is the only woman district 
manager or general agent with the 
Lamar Life. Former school teacher and 
private secretary, Mrs. Randle began her 
life insurance career in Mobile during 
the first vear of the late depression, qual- 
ified as a member of the company’s All 
Star Club for six successive vears and 
as a consecutive weekly producer during 
the same period 
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| There are also many foreign executives 
in this country who would welcome having part of their life 
insurance in an old American company which can continue 
to give them service after they resume residence at home. 


NEW HORIZONS 


Development of this 86 year old Company's service on a 
world-wide basis is revealing new horizons of life underwriting 
both to our own agency staff and to the increasing number 
of agents and brokers who are finding this specialized service 
| valuable. 


Our own and affiliated connections throughout the world, 
with knowledge of both the underwriting and financial problems 
of foreign fields, enable us to give prompt and continuing life 
insurance service to Americans going aboard temporarily or 
permanently. 


and business men 


Agents and brokers who are interested in these facilities 
in any capacity are invited to confer or correspond with us. 


V. STARR, President. 


THE UNITED STATES LIFE 


INSURANCE COMPANY 


In the City of New 


Since 1850 


York 
NEW 


YORK CITY 











Life Insurance Review of 1936 


United Benefit Life of Omaha absorbed — tion had its rewards, for the Old-Age- 
the Cedar Rapids Life late in the year. Pensioners, the Share-the-Wealthers, 

Mutualization and the currency  inflationists were 

The General American Life moved to- buried in the political graveyard. 

ward mutualization by disposing of its President G. S. Nollen of the Bankers 
block of Southwestern Life stock to Life, as President of the American Life 
Dallas, Texas, interests. Following this, Convention, addressing its annual meet- 
its merger with the recently organized ing at Dallas, Texas, conceded that the 
Mutual Life Insurance Company of economic structure and world rel n- 
Missouri was approved by a number of = ship have changed, bringing eaperative 


state Insurance Departments. 

The National Guardian Life of Madi- methods and mechanism, but Mr. Nollen 
son, Wisconsin, has practically completed held that the fundamental principles of 
its plan for mutualization. the government continue to remain the 

\pproval by the California courts of | same. 
the rehabilitation Ben of the Pacific Very timely were the remarks of 
Mutual Life as recommended by Insur- President L. A. Lincoln of the Metro- 
ance Commissioner Carpenter of Cali- politan Life at the annual meeting of the 
fornia means ultimate full mutualization \merican Bankers’ Association, in con- 
of the company. The achievement of the nection with present advances in social 
rehabilitation plan is a tribute to the betterment. Mr. Lincoln’s theme was 
untiring and effective work of Commis- based on an old English maxim: “Make 
sioner Carpenter. Praise also is due haste slowly,” which he suggested could 
Commissioner Smith of Utah as the rep- be applied with considerable propricty 
resentative of the National Association to present day questions. 
of Insurance Commissioners and the sev- While authorities generally agree, that 
eral state Commissioners participating. there has been a Bh ccomaent tt change in 
The result was acclaimed on all sides. our economic order, many seem to think, 

Summary too, that there has been a widespread 

There were many things about the readjustment in our social order and that 
vear that were comforting and reassur- individualism has died in the transforma- 
ing. A definite upward trend in general — tion. With due respect to the latter view, 
business and returning confidence of it is doubtful that there has been a pro- 


the people in 


were fully 


the 
evident. 


(Continued from Page 3) 


needs for n 


future of the nation 
The presidential elec- There is litt 


found change 


iodification in 
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OUR LEADERS 


Low Cost Preferred Risk 


Ordinary Life—Family Income—Adjustment 


Retirement Income Endowments 
Income @ 55, 60, 65 or 70 


Juvenile Education Endowments 


Attractive General Agent's Contract 


PHILADELPHIA LIFE INSURANCE COMPANY 


111 N. Broad Street, Philadelphia, Pa. 
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Death From Overdose 
Of Drug Accidental 


DECISION 


Lower Court Reversed in New York 
Life Case; Construes Accidental 
Cause of Death 


APPELLATE COURT 


The New York court of the Appellate 
Hivision, second department, decided De- 
cember 15, 1936, in the case of Minnie 
Meyer v. New York Life, that proof 
that the insured died as a result of an 
overdose of a drug taken to obtain re- 
lief from insomnia establishes a prima 
facie case in an action on an insurance 


policy covering accidental death and that 
judgment of the lower court on the law 


should be reversed and a_ new trial 
vranted. There is presented only a 
question of law as to whether the proof 
made a prima facie case of death by 
accidental cause. Whatever defenses 
there may be they have not been heard. 


Facts of the case are briefly that Rich- 
ard G. Meyer was insured for $10,000 by 
the New York Life in 1924, the policy 
providing double-indemnity “upon re- 
ceipt of due proof that the death of 
the insured resulted directly and inde- 
pendently of all other causes from bod- 
ily injury effected solely through exter- 
nal, violent and accidental cause * * *” 

In the early part of 1934 the insured 
began to suffer from insomnia and on 
advice of his family physician used from 


one to three tablets of sodium ortal to 
induce sleep. The sedative was taken 
more or less regularly until the insured’s 
death on March 10, 1935. On that eve- 
ning Mr. Meyer purchased a small bot- 
tle of the tablets; he was found un- 


the next morning; failed to 
respond to treatment and died at noon. 
\n autopsy was performed and it is 
undisputed that death resulted from an 
overdose of sodium ortal. There is no 
claim of intended self-destruction. 


CONSCIOUS 


The New York Life paid the $10,000 on 
the insured’s life iad the beneficiary 
brought action for the additional $10,- 
O00, claiming “Mie insured died an acci- 


dent: il death within the language of the 


policy. On the trial the complaint was 
disinissed at the close of the plaintiff's 
CAS 

The Appellate Court cited several 
cases to support its judgement, holding 
that the word “accident” and “acciden- 
tal” include something which happens 
that causes injury or death where the 


riginal act was a voluntary leading 


to an unforeseen result. 


one 


OKLAHOMA MEETING 
Three members of the Oklahoma Asso- 
ciation of Life Underwriters addressed 
the meeting of the association in Novem- 


ber. They are Tom B. Reed, Great 
Southern; Harold) MeGinley, Mutual 
Benefit, and C. E. Petty, Bankers Life. 
people are seeking an order in which 


individualism will be. stifled. 

There is, moreover, evidence today of 
the unconquerable spirit of our people. 
Individualism is hardly dead in a nation 
in which millions have provided for their 
own security and that of their depend- 
ents through a system that has stood 
the test of time: American life insurance. 
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. ete picture of community health fa- PEs GEGa PE PEGE LS 
tal Wide Interest In U. S. Chamber’s cilities which picture has in many in- AA AA AeA 


stances been previously unobtainable. 





° rceac © A > 1c > > ‘ 4 
_ Analyses have been furnished to each Season's Greetings 
H l h 4 ° competing city which have pointed out 
ea t onservation ontest factors through which the health of the d 
York community might be improved. These an 
s : — ’ ; analyses have been the basis of pro- | e 
‘ We ab oee to vat | 4 ; grams to improve health conditions in | Best Wishes 
, numerous cities. The diminished death 
Hate rate in contest cities has resulted in an 
De- estimated average saving of 5,000 lives for a 
inne per year. Death rates are declining | 
roof faster in the contest cities than in the | Ha And 
f an country as a whole. | PPY 
1 re- 
rima Improvements Brought About Prosperous 
ance Among improvements which _ the 
that Health Conservation Contests have help- New Year 
law ed to bring about are: 
trial (1) A. sustained, intelligent interest 
ly a in public health, particularly on the Matr LAUER 
ag part of influential laymen; _ : 
ole (2) An increased interest and par- SAM SAPIRSTEIN 
eae ticipation in preventive medical meas- coe eee 
“ee ures on the part of private physicians THE 
es and dentists ; MATTHEW J. LAUER AGENCY 
olicy (3) we eet ase ve a ra Continental American Life Insurance Co. 
oF Oo g ( ote ave s 1 - . . y r 
ye ae children protected against diph 10 East 40th St., New York 
1 0 . one 
: : ; xing 2. 
inde- (4) An improvement in both the LExington 2-5770 
bod- quality and safety of milk supplies, 





xter- 7 particularly through increased tuber- BASS SS SS SS SSS SSS 
slat culin testing of cows and pasteuriza- | * “ : ’ ‘ 


Paul Parker Photo 











yen Seated, |. to r.: Dr. James Wallace, American Public Health Ass’n; Dr. Henry —— of milk ; 9 
Secus oo Eemetoeiinn a oe _ _ 6 — Division i —_ eeeeet Meongenne, os Holeombe Ss 15th Year 
Public Healt tudies, Commonwealt und; Dr. John R. Ferrell, International practice of the principle of periodic : 
al to Health Division, Rockefeller Foundation; Dr. W. S. Rankin, Duke Endowment, health examinations for both children With Research Bureau 
taken and adult 
al Charlotte, N. C. and adults. —— 
reads ° e ° 
gf Standing, |. to r.: Dr. George E. Darling, W. K. Kellogg Foundation, Battle Rural Health Conservation STARTED WITH 13 COMPANIES 
| Creek; Dr. Carl E. Buck, American Public Health Ass’n; Dr. A. J. Chesley, 1) a tie teehee chen india =a 
Ot- . . . . 4 ) 4 Tes sno ; 
! pete Minnesota Commissioner of Health; T. F. Cunneen, manager, insurance department, H a Cc eat “ : Paaeent Kee: sltia Bureau Now Maw: 131 Members; Its Main 
ci Chamber of Commerce of United States. gpeecncl sae si ape tome ' Objectives; Manager Formerly in 
od to it was decided about two years ago by Seesk Dhiitan Chenin Biutoel 
noon. F . : ; the National Chamber and the American 8 velieis 
it is Widespread interest in the public the contest for two or more years have Public Health Association to launch a Sah Marchal He | be Tr lan- 
m an health field has resulted from the Health shown marked improvement in spite of | Rural Health Conservation Contest to rere essienins seas aast OR, tale Bit dig 
is no Conservation Contest which was started the fact that standards for judging com- further the development of sound health wary 2 will observe his fifteenth anni- 
several years ago by the Chamber of petitors have been raised. work in rural communities. Since the  versary as manager of the Life Insur- 
0) on Commerce of the United States in co- Participation in the contest has also Rural Contest was started in 1934, ap- ance Sales Research Bureau. The suc- 
iciary operation with the American Public provided an opportunity to secure a com- proximately 200 counties have enrolled. € ite Sis te tak 3 “s 
$10,- Health Association. The contest was F cess 0 hi sureau has been an ou 
acci- largely made possible through the finan- standing feature of the business. The 
f the cial support of a grou of life insurance Bureau now has 131] life insurance com- 
t was | aie sg The —— “fri Regie panies in its membership. In this list 
ntiff’s annually, has stimulated a riendly fiv- h P d h are ¢ r of fo -ompanies 
alry among approximately 400 cities to W at rove t e are a mueiiet f foreign companic 
everal achieve hig aoe standards in public health rhe Bureau was formed to devote it 


self solely to research in the principles of 


ding for their communities. e . 
st Ming W hen the ousaeek was started it was Greatest Pool of Liquid Resources? salesmanship and sales management. It 


ppens stated that the purposes of the competi- now has a staff of forty-four Its first 
e the tion were twofold: (1) To acquaint citi- offices were in Pittsburgh. The Bureau 
ading zens, particularly business men, with moved to New York in 1922 and in 1924 


problems. of their local health agencies Paar LIFE INSURANCE! eo Hartford. 


and their ang He ea g local health a Yale graduate, comes 


work, thereby bringing about improve- from a life insurance family, as his late 

ments which would iil mean eco- — W I tor y The president of the 

Tare nomic gain as well as security and com- Men who bought life Insurance for the days after their death, have found igen ie utual. 5 Bureau grew out 
. pore ys la ers ; : : eis : ; at of a small group of life insurance agency 

-essed fort to the re idents of the communities : it their best friend in life! Men who bought it to support their families after fF i 7 I , 

ovem- (2) to provide an additional factor in ices sie diame. Caines teil tae Ais. thes —_ in cle ee — who began getting together in 
W x » are > ave s > » ‘vy are ‘re > > oe . S DPOSI- 

Greens the efforts that were being made for the gta ascension pant wate tan BR ie este a censure <i 1921. Mr. Holcombe gave up his posi 

rh reduction of preventable illness and pre- could turn no other ready resource into cash in days of dire need, have found tion on the legal staff of the Phoenix 
eP mature death. Life Insurance their greatest pool of liquid resources, Mutual and cast his lot in this pioneering 
le, venture. As executive head of the k« 


Significance of Contest 


search Bureau Mr. Holcombe is respon- 














? } . "ECs > . > 7 i ¢ oe ¢ ¢ sake alk < ‘ 16 . P « — . ° . . . 
estat . Business men appreciate that the No insurance company likes to talk of loan values, for the loan value in sible to an executive committee of five 
a of a IS et vital eg a policy is an emergency reserve that should not be touched while there is and a board of directors of fifteen 
¢ to a - ‘ oe Saas ren 
lay of a med wh gy a re “ wa gs ge er any other recource . . . but no Life Insurance company needs to talk of loan ' a thirteen original companies with 
; ovements in public health can be ef- e : : . the Bureau were American Central, At- 
eople. " . , > . » ave at s te . P P . ¢ « al, 
2 fected when communities are ready to values now. Policyholders have found what a good friend the loan value in isatic, Continental Amevitan, Easitabl 
. their avail themselves of scientific sanitary their Life Insurance contracts can be in emergencies, Society, Federal, Guardian, Jette rson 
pend- — sie tense ag tat More than Standard, Lincoln National, “National 
stood a hed te 3 ible veer 4 gens oe That's why we say there is more to Life Insurance than a policy in life Fidelity, National Guardian, Phoenix 
dentified in public health work through A : : ai Mutual, Standard Life, Un Central 
rance. P a se ‘me afte »g ‘ > > great st zing neces “\ al, ole é fe, 1oOn entral 
their membership on health committees and a settlement after death. It is one of the great stabilizing influences of ee, 
— of local chambers of commerce. Through our day. It saves homes ... supports families . . . provides ready cash in Main Objectives 
| these health committees, business men emergencies . . . fights disease . . . minimizes the effects of unemployment . . . rhe main objectives of the Bureau are 
ne. have been of assistance to the local reduces child labor. It is a great social force. (1) to translate and Interpret to member 
health agencies in providing a well- companies the results of the Bureau’s 
f I 
organized health program. Reliance Life has always had more research, surveys, and publications; (2) 
rhe increasing tendency for American than the required measure of reserve to assist in adapting this material t 
cities to develop and carry out scientifi- strength. companies’ individual problems, thus 
City |] © cally planned, well-balanced community helping them to apply sound principles 
———'] — public health programs in contrast with of agency management; (3) to assist in 
the unevenly balanced programs of a the Bureau’s research and survey work 
decade ago is most encouraging and and to help build up its store of informa- 
worthy of commendation. The Health tion. It is the aim of this group to be 
Contest has resulted in more complete well rounded in all aspects of agency 
© and integrated public health activities work and also to specialize om one or 
V1S through better snopenetion and progr ram two apostate such as agency costs, con 
mK [fp Senne on he part of the varius LT INSURANCE COMPANY OF PITTSBURGH — ff 3s grmciystion sales promotion, cs 
a encies interested in public he: ith This The Bureau’s annual conventions, held 
is evidenced by the fact that more than in association with those of Association 
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HEARD on the WAY 





For the first time a life insurance 
agent is “the hero” of a moving picture— 
and what a hero! The picture is “The 
Gold Diggers of 1937,” based on a com- 
edy, produced on Broadway and written 
by “Mike” Wallach, a successful New 
York Insurance agent, and associated 
with the Riehle agency, Equitable Life 
\ssurance Society. The picture has 
musical accompaniment, and winds up 
_— a stage full of parading chorus girls 


in tights, which has nothing to do with 
“te plot. 

The story of this movie hinges around 
the writing of a business man for $1,000,- 
(00 insurance. A sappy agent writes the 


app through a streak of luck and some 


deviltry afloat in the millionaire’s busi- 
ness establishment. No one is more sur- 
prised than he is, nor members of the 
agency when he returns with the app. 


Two of the millionaire’s associates would 
like him to die so they can benefit by 
the proceeds, but there is a unique twist 
in that the agent foils various conspir- 
acies to wreck the insured’s health, his 
motive being that the longer the insured 
lives the larger will be his renewal in- 
come, and also it will permit him to get 
married. In view of the fact that Victor 
Moore, probably the nation’s greatest 
natural comedian, is the insured it is not 
difficult to believe that the authors have 


made a horseplay of the plot, treating 
it in a farcical manner. The movie also 
has the advantage of a couple of other 
fine actors, including Osgood Perkins, 


cast as one of the villains 


It is all tremendously exaggerated, ab- 
surdly fantastic, but the scenes in the 
pep meeting of the agency when the 
sap agent announces to everyone’s 


amazement that he has landed a $1,000,- 


000 application, and also the medical 
examination of the prospect, Victor 
Moore, by a number of solemn-looking 
caricatures of doctors, were amusing to 


when I saw the picture at 
New York City. 


the audience 
The Strand in 


number of letters 
Underwriter, 


from the 
received by The Eastern 
the late B. Arthur Dugal, Superintend- 
ent of Insurance, Quebec, was held in 
unusually high esteem as a Department 
executive. President Victor R. Smith 
of the Canadian Life Officers Associa- 
tion says relative to the late Mr. Dugal: 

“During his tenure of office Mr. Dugal 
always a strong supporter of high 
standards in the insurance busi- 
While a hard task-master and 
performance of his statu- 
was always fair 

to cooperate 
had as its ob- 
insurance 


Judging 


was 
ethical 
ness. 
zealous in the 
tory responsibilities, he 
in his decisions and willing 
in any movement which 
jective the betterment of the 
business. 

“Mr. Dugal’s personal charm and cour- 
tesy were highly regarded wherever he 
traveled and was known throughout the 


United States and Canada. The ?rov- 
ince of Quebec has lost an experienced 
public servant and those who knew him 
best feel they have lost a warm and 
valued friend.” 

The eleventh annual Christmas party 
of the staff of the Life Insurance Sales 
Research Bureau was held December 18 
at the Farmington Country Club, Farm- 
ington, Cont The event was under the 
auspices of the Bureau Club, an oryani- 
zation including in its membership the 
entire personnel of the Bureau. In ad- 
dition to dinner and dancing, the eve- 
ning’s program included a series of skits 


treating in a humorous certain 
if the Bureau's activities 

In addition to the Bureau staff, the 
following life insurance men were quests: 
Joseph C. Behan, James M. Blake and 
Ray Benton, Massachusetts Mutual, 
Springfield; Frazar B. Wilde, Connecti- 
cut General; Vincent B. Coffin, Fred O 
Lyter, G. F. B. Smith, Ray Simpkin and 
E. C. Andersen, Connecticut Mutual; D. 


manner 


Gordon Hunter and Irving Partridge, 
Phoenix Mutual; Don G. Mix, State 
Mutual, Worcester, Mass.; A. W. Crow- 
ell, Monarch Life, Springfield; Philip 
Hewes, formerly of the Bureau staff and 
now executive secretary to Governor 
Cross of Connecticut; J. S. Braunig, 
general agent, Lincoln National in St. 


Louis; and Herbert Lindsley, Farmers 
& Bankers, Wichita, Kans. 

bin year’s officers of the 
are Virginia Craig, president; James 
E. Scholefeld, sisc-avadient: Maryaret 
E. Burleigh, secretarv-treasurer; Eliza- 
beth K. Marshall, chairman of gift com- 
mittee. 

The committee 


Bureau Club 


in charge of the Christ- 
mas party was as follows: James E. 
Scholefield, chairman; Faith Barber, 
Shirley O. Bigelow, R. L. Curtin and 
Newton C. Hawley. 

Uncle Francis 


KETCHAM ADDRESSES BANKERS 
John C. Ketcham, Insurance Commis- 
sioner of Michigan, addressed the meet- 
ing of the Michigan Bankers Associa- 
tion last week. He talked about the 
interests of the great middle class of 
\mericans who form 70% of the popu- 
lation and own the better part of $25,- 
000,000,000 in life company reserves. 
Bankers he said should work with in- 
surance executives in mobilizing this 
huge force behind typical American in- 
stitutions and in opposition to danger- 
experimentation. 


ous 


JOHN M. RIEHLE & CO. ELECTIONS 


Theodore M. Richle has been elected 
president of John M. Riehle & Co., Ine 
William 1D. Hill has been elected vice- 
president; Henry Alpert, secretary, and 


Hauben, 


i 


George J treasurer. 


from birth to 65 next birthday. 


Basil S. Walsh 
President 
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THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE 


Joseph L. Durkin 
Secretary 


John J. Gallagher 


Treasurer 


PHILADELPHIA, PENNA. 








E. A. KELLOWAY GOES TO OMAHA 


Had Been General Agent of State Mu- 
tual in San Francisco; Succeeds 


W. H. Indoe 


The State Mutual Life has announced 
the transfer of General Agent Everett 
\. Kelloway, member of the general 


agency partnership of Kelloway & Mont- 
gomery in San Francisco, to Omaha. 
He will take over the company’s office 
there on January 2. W. Indoe, who 
has been general agent in Omaha since 
1905, retires from active duty. 

Born in Towa, and a graduate of the 


State University, Mr. Kelloway has been 
in the insurance business since he was 
20 as agent, manager and as general 
agent. Much of his career has been 
spent in his home state of Towa, both 
in Des Moines and Council Bluffs. His 


work in the latter has given him his wide 
acquaintance in the adjacent city of 
Omaha. 


Ten years after his entrance into the 
business in July, 1931, Mr. Kelloway 
became general agent in San Francisco 
for the State Mutual. Two years later 
he formed a partnership with Mr. Mont- 
gomery which has continued to the pres- 
ent time. Mr. Montgomery remains as 
general agent in San Francisco. 
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THE GUARDIAN LIFE 
INSURANCE COMPANY OF 
A Mutual Company. 
50 UNION SQUARE 
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NEW YORK CITY 


Convention Year Book 
Features Hoover’s Talk 


LINTON IN PROMINENT PLACE 


Volume Is Sixteenth Annual Edition; 
Includes Papers of Many Authors 


and Convention Speakers 


edition of the 


The sixteenth Conven- 
tion Year Book, an annual of American 
insurance thoughts, has been published 
by the Convention Year Book Co. of 
123 William Street, New York City. 
The honor place in the volume is given 
to the definition of life insurance trus- 
teeship given by Herbert Hoover as a 
director of the New York Life on the 
occasion of the fifticth anniversary of 


the Life Underwriters Association of 
New York on March 12. The second 
address given is that of Albert Lin- 


ton, president Provident Mutual, on Life 
Insurance Best Investment, delivered be- 
fore the Alabama Association in June. 
Among other authors of addresses in the 
volume are the following: 


Eric J. Wilson, production manager 
G. Engelsman agency, Penn Mutual, New 
City; Leon Gilbert Simon, general agent 
table _ Society, New York City; 
Schriver, general agent, Aetna Life, Peoria, Il.; 
Paul Speicher, editor R & R_ Service; Louis 
Behr, assistant agency manager, Equitable So- 
ciety, Chicago; Albert E. N. Gray, assistant 
secretary, Prudential; Dan Friedman, agent, 
New York City; Julian S. Myrick, manager, 
Mutual Life, New York City; Joseph M. 
Gantz, general agent, Pacific Mutual Life, Cin- 
cinnati; Milton E. Bacon, agent, New York 
Life, Jacksonville; Lynn S, Broadk lus, manager, 
Guardian Life, Chicago; J. McKay, Mutual 
Life Assurance, Saskatchewan, Canada; Manuel 
Camps, Jr., general agent, Penn Mutual, Bos- 
ton; Grant Taggart, Cowley, Wyo.; Mrs. Roberta 
Campbell Lawson, president, General Federation 
of Women’s Clubs; M. J. Cleary, president, 
Northwestern Mutual Life; Julius M. Eisen- 
drath, general agent, Guardian Life, New York 
City; Willis J. Blackwell, assistant general agent, 
Ben Hyde agency, Penn Mutual, New York 
City; Lewis C. Sprague, manager, Provident 
Mutual, New York City; Selig J. Katzman, 
assistant manager, Wofford agency, Prudential, 
New York City; Henry Drouet, agent, Prosser 
& Homans, Equitable Society, New York City; 
Osborne Bethea, general agent, Penn Mutual, 
New York City; J. O. Hoover, superintendent of 
agencies, Travelers; Louis H. Pink, New York 
Superintendent; Carroll C. Day, general agent, 


Ralph 
York 


Pacific Mutual, Oklahoma City; James E, Kava 
nagh, vice-president, Metropolitan Life; William 
R. Julius, agency organizer, Taylor agency, 


Mutual Life, New York City; Charles Isaacson, 
Karsch agency, Equitable Society, New York 
City; Carl E. Haas, educational director, Kee 
agency, Mutual Life, Brooklyn, N. Y.; Jerome 
Siegel, assistant manager, Garrison agency, Pru 
dential, New York City; Harry Krueger, super: 
visor, Recht & Kutcher agency, Northwestern 
Mutual, New York City; Martin W. Lammers, 
manager, Continet.tal Ame srican, Philadelphia; 
Jackson Maloney, vice-president, Philadelphia 
Life Insurance Co.; Judge Emma Fall Schofield, 
Malden, Mass.; Franklin R. Amthor, superin- 
tendent of agents’ training, Equitable Society; 
James Eyre, agent, DeLong agency, 
Benefit, New York City; Alfred G. 
general agent, New England Mutual, Brooklyn, 
N. Y.; Kenneth Comstock, agent, Keane agency, 
Mutual, New York City; Hubert 
Davis, agency assistant, Knight agency, 
Central Life, New York City; Elmer Wheeler, 
president, Tested Selling Institute, New York 
City; George R. Jordan, vice-president and 
agency director, International Travelers Assur 
ance Co.; Alice E. Roché, manager sales pro 
motion department, Provident Mutual; Glenn B 
Dorr, general agent, Northwestern Mutual, Hart 
ford; W. W.. Jaeger, vice-president, Bankers 
Life of lowa; Henry M. Powell; general agent 
State Mutual Life Assurance Co., 


Correll, 


Massachusetts 


LACKEY AGENCY 40% AHEAD 

The George E. Lackey agency, Mass: 
achusetts Mutual, Detroit, is 40% 
in life insurance production for the first 


eleven months of 1936 compared with® 


the same period in 1935. 


Mutual © 
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Provident Mutual Elects 
W. K. Wise Vice-President 


The Provident Mutual Life this week 
elected Willard K. Wise, formerly gen- 
eral agent at Reading, Pa., as vice-presi- 
dent in charge of agencies. The position 
is a new one in the Provident. He takes 
over his new duties January 1. 

Mr. Wise joined the company in 1911 
as a ‘special agent. In 1916 he became 
general agent of the eastern Pennsyl- 
vania agency with headquarters in 
Reading. Under his management the 
agency has been a leading one of the 
company for many years. 

On December 4 a surprise banquet in 


honor of Mr, Wise on his twenty-fifth 
anniversary with the Provident brought 
together many of the leading general 
avents and managers of the company. 
\t that affair it was revealed that 
Franklin C. Morss, manz ager of agencies, 
had sold him his first insurance policy 
when Mr. Wise was a bank employe in 
Pottstown, Pa. Members of his agency, 
visiting general agents and home office 


men all paid him high tribute on the 


anniversary. 





APPOINTS FOOTBALL STAR 

Walter J. Stoessel, general agent for 
southern California, National Life of 
Vermont, has announced the appoint- 
ment of Ed. Rich, C.L.U., as agency 
supervisar for southern California. Mr. 
Rich is a graduate of the University of 
lowa, where he played quarterback on 
the Howard Jones team in 1922, which 
team won the big ten championship and 
defeated Yale by a score of six to noth- 
ing. He came to Los Angeles as football 
coach at L. A. High School and after 
serving four years in that capacity en- 
tered the field of life insurance sales- 
manship with the National Life of Ver- 
mont in 1928. In 1929 he won the 
Goodrich trophy which is awarded each 
year to the representative writing the 
largest number of lives. 


Thomas J. Hogan Inc. Named 
General Agent For U. S. Life 


The United States Life has appointed 
Thomas J. Hogan, Inc., 90 John Street, 
New York, as New 
York territory. Thomas J. presi- 
dent and of his 
spent his entire business career 
than twenty years in the insurance busi- 
first with Farjeon, Ballin Co., in- 
surance brokers, and later with Jones & 
Whitlock. His present company, incor- 
porated in September, 1933, is one of the 
leading multiple line agencies in the city. 
The organization occupies a suite of of- 
fices on the fifth floor at 90 John Street. 

The life department of the agency will 
be in charge of A. Palmer Lott, for the 
past six months assistant manager with 
American International Underwriters 
Corp. Agency, U. S. Life. For five years 
prior to that appointment Mr. Lott was 
a leading producer in the Garrison agen- 
cy, Prudential, New York City. 

Regarding the new appointment Mr. 
Hogan commented favorably on the pro- 
gressive policies of the U. S. Life and 
said that he is hopeful his agency will 
do its full share in building a_ broad 
structure of useful service to the insur- 
ing public. 


agent in 
Hogan, 


general 


treasurer agency, has 


of more 


ness; 





ELMER R. DILL PRESIDENT 


Elmer R. 





Dill has been elected presi- 
dent of Pittsburgh Supervisors’ Club. 
Oliver Thurman, Jr., is retiring presi- 
dent. Eric G. Johnson is treasurer and 
Edward M. Aiken secretary. 

3 Whittington, who since 1929 has 
a with the Metropolitan Life as as- 


sistant superintendent at 
Ill., has been appointed ; 


Springfield, 
supervisor for 


the Aetna Life’s pene | agency at St. 
Louis under General Agent Arthur P. 
Shugg. 








Ella Barnett Phot 


Mr. Saunders is sitting in second row next to two children; Mrs. Saunders 


standing directly behind him. 


The Christmas party of the L. G. 


Saunders agency, Penn Mutual Life, 
Graybar Building, New York, is one 
to which the members of the agency 


bring their wives and children. A photo- 

graph of the party is reproduced on this 

page. 

Saunders received a 

good will messages 
including President 


General Agent 
large number of 
from the head office, 
Kingsley and Executive Vice-President 
Stevenson, and from other representa- 
tives of the company. He was formerly 


in Philadelphia with the company. John 
A. Stevenson, in writing to Mr. Saun- 
ders, said in part: “Throughout the year 
you have worked industriously and en- 
thusiastically, with the result that your 
accomplishment has been creditable. The 
number of new faces among you gives 
evidence of the growth of your organi- 
zation which is highly encouraging.” 

Among other messages which gave Mr. 
Saunders pleasure was one from Henry 
W. Buse, Philadelphia, whom he started 
in life insurance. Mr. Buse has_ paid 
for 106 lives this year. 


Linton on Protection 
Of Lower Paid Workers 


CONTRIBUTORY PLAN 
Provident Mutual President's Sugges- 
tions for Making That Feature of 
Social Security Workable 


SLANTS 


Pointing out that the primary objec- 
tive of a nation-wide old age security 
program is to provide protection to the 
great mass of lower paid workers who 
are unable to save enough to provide 
support in old age, M. Linton, presi- 
dent, Provident Mutual, in an address 
before a joint meeting of the American 
Statistical — and American As- 
sociation for Labor Legislation, in Chi- 
cago Tuesday, urged that the major em- 
phasis in setting up the plan should be 
to achieve this objective. 

“We are now face to face with the 
existing contributory plan and the prob- 


lem of making it work,” Mr. Linton 
stated. “Certain changes have already 
been suggested or implied which I be- 


lieve would increase the probability that 
it will prove successful and they are 
here brought together in summary. 

“Without increasing the ultimate pen- 
sion load, adopt a pension formula which 
would increase the scale of pensions that 
would be paid in the early years of the 
system. Furthermore, begin to pay pen- 
before 1942, say in 1939 or 1940. 
It will be found that the initial tax rate 
of 2% would enable both of these 
diien to be made and for several 
years still leave something over for con- 
ting rency reserve purposes. 


Should Widen Contributory Plan 


Coverage 


sions 


“Seek strenuously for a_ practicable 
method of widening the coverage of the 
contributory plan so that the percent- 
age of workers not included in it—now 
about 47%—may be substantially re- 
duced. 

“Continue in the future as in the past 
to reduce the national debt by means of 
general revenue funds instead of arrang- 
ing for it to be bought up out of the 
proceeds of payroll taxes. 

“Devote the receipts from the old age 
taxes almost entirely to the purpose of 
paying current pension benefits. In the 
early years build up a reasonable con- 
tingency reserve to help tide over years 
of depressed business when the tax re- 
ceipts might be insufficient to meet pen- 
sion payments. The building of this 
contingency reserve would mean _ with- 
holding from current use a_ certain 
amount of old age taxes but not to 
anything like the extent that would be 
required to create a reserve fund of 
$47 billion.” 


ANDREW M. ROLLINS PROMOTED 
Made Manager wy Crem Reson Head- 
quarters at 107 William Street, This 
City; o- Group Changes 
Andrew M. Rollins has been promoted 
by the Prudential to become manager of 
its Group Insurance Region A territory, 
with headquarters at 107 William Street, 
New York City. Walter T. Savitts, who 
has been home office representative in 
Cincinnati, succeeds Rollins as assistant 
manager in New York. Other changes 
in the Prudential’s Group personnel fol- 
low: e : 
John W. Coogan, home office representative of 
St. Louis, is transferred to the Cincinnati office; 
Kenneth C. Penwell, home office representative 
of Kansas City, Mo., is transferred to the Bos- 
ton office; Witman P. Steele, home office rep- 
resentative of Chicago, is transferred to the 
Newark office; John L. Folk, Jr., home office 
representative of Atlanta, is transferred to the 
Vhiladelphia office; Henry F. Tyndall, home 
office representative of Philadelphia, is trans- 

ferred to the Pittsburgh office. 


APPOINTED ASSISTANT ACTUARY 

J. C. Archibald, who has been with the 
Bankers Life of Iowa since 1934, has 
been made assistant actuary of the com- 
pany. Previously he was with the 
Equitable Society in New York. Mr. 
Archibald is a graduate of the Univer- 
sity of Toronto and a fellow of the ac- 
tuarial Society of America. 


F. J. Mulligan Joins 
Quinn Agency, Brooklyn 


WILL BE ASSISTANT MANAGER 


In Charge of Full Time Organization 
in Borough Hall Agency of 


Prudential 
Frank J. Mulligan, former president 
Life Underwriters Association of New 
York City and recently with the Harris 
L. Wofford agency, Prudential, has been 
appointed assistant manager to Daniel 
J. Quinn of the Prudential, Brooklyn, 





FRANK J. 


MULLIGAN 
effective January 1. He will be in charge 
of full time production. 

Mr. Quinn is manager of the Borough 
Hall Ordinary Agency, Prudential, at 1&5 
Montague Street, Brooklyn. 


With the Prudential only since May, 
1936, when he joined the Wofford agen- 
cy, Mr. Mulligan finished the year 


among the leaders of the company in 
personal production, having led the en- 
tire Prudential field organization in Sep- 
tember. 

Mr. Mulligan has a host of friends in 
the insurance business. After attending 
St. John’s College, Brooklyn, he was for 
fifteen years in the financial district of 
New York City. In 1922 he entered life 
insurance with the L. A. Cerf agency, 
Mutual Benefit; later was a manager for 
the Aetna Life and for nine years was 
with the Guardian, part of that time as 
assistant manager, Bragg agency. For 
one year from May, 1935, he was with 
the Taylor agency, Mutual Life, New 
York. 

Active in the Life Underwriters As- 
sociation of New York City for more 
than ten years, Mr. Mulligan held many 
important positions leading up to chair- 
man of the executive committee in 1932- 
33 and president in 1933-34. 


Call Chicago Meeting To 


Solve Examination Problem 
A subcommittee has been appointed to 


meet on January 4+ at the Palmer House, 
Chicago, with Superintendent Louis H. 
Pink, New York, and Director Ernest 


Palmer of Illinois to work out a solution 
of the examination problem satisfactory 
to all. On suggestion of Mr. Pink the 
subcommittee was appointed by Jess G 
Read of Oklahoma, chairman committe 
on examinations, National Association of 
Insurance Commissioners. Members are 
Superintendent R. Emmett O'Malley of 
Missouri, Commissioner Hugh H. Earle 
of Oregon and Mr. Read. 

In a letter to Mr. Read Superintendent 
Pink stated that the New York Depart- 
ment will at the first of the year start an 


examination of the Metrop: litan Life 
and the Home Life of New York and 
that he would welcome attendance ol 
other ‘examiners as observers and ad 
visers. 
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VHEN IS A CAR GUEST NOT is a disinclination to jieap in the dark, 
\ GUEST? to gamble on chances, to make one’s 
Who is a guest and v.ho is not a guest self. a target as happens when one walks 
traveling in motor cars continues to bi in front of the crowd. We know that 
one of most perplexing insurance topics some of the world’s most eminent figures 
The December bulletin of the Associa reached the crest before 40. Napoleon 
tion of Casualty and Surety Executives was born in 1709; was at the peak in 
prints a number of digests of recent 1804; met Waterloo in 1815. Playwrights 
automobile liability “guest” cases. who have done little before 40 are not 
In California some occupants of an apt to shine after that age. Many of 
automobile on a trip shared with the mo- the world’s greatest poets had won their 
torist expenses, including cost of gaso- fame before reaching 35. Margaret 
line and oil. They were injured and Mitchell, the greatest success in the 
sued motorist for damages. Court held literary world, is only 30; has made 
that they were guests; that the sharing $500,000 on her first novel. Business 
of expenses did not constitute “compen- men who have shown little before 40 
sation” for the ride within the meaning do not show much after they are that 
and intent of that term in California old, but if they have ability and talent 
guest law they develop those qualities as years 
Another California case was that of a 8° °™ Sir William Osler, distinguished 


truck driver who contracted to transport 
plaintiff's goods and asked plaintiff to 
While 
Held 
the 
transpor- 


with him to direct the 
plaintiff 
plaintiff's 


ride way 


so. riding was 


that 


injured 


service in showing 


way was “compensation” for 


tation which made him a passenger and 
not a guest 
The owner of a car in Massachusetts 


loaned it a brother who permitted a 


man to use it and that man permitted 
one, White, to drive it. In a suit against 
owner for damages by an injured person 
it was held that the burden was upon 
plaintiff to prove that operation of car 
by White was with owner’s consent 

In Ohio a sister was injured in an acci- 
dent while riding with another sister in 
a car operated by their brother under 
an agreement whereby she and her sis- 
ter were to furnish the gasoline and oil 
while the brother furnished the car 
They were visiting their father. A sister 
sued her brother for damages. Held 
that she was not a guest within meaning 
of the guest law. 

On a fishing trip in Ohio an automo- 
bile passenger paid part of the cost of 
gasoline and oil, but without prior agree- 
ment or intention to pay this as fare or 
to hire the driver. Held that such a 
passenger was a guest 

AFTER AGE 40 

The lowering of the age of employ- 
ment has set many people thinking 
whether Age 40 is the deadline at which 
creation and pep start sliding downhill. 
Of course, it is obvious that when one 
reaches middle ave he has profited sO 
much by experience, if wise, that there 


in medicine, is given credit for 
that after 40, 
quit. 

the 


his 


saying 
men might as well fold up 
and 

On 


began 


other hand, Count Zeppelin 
Zeppelin experiments 
and building at the age of 57. 
Shaw did failure 
reached 70. Eijnstein’s greatest 
after 40. 
vreat 
Hitler 
40 when they became masters of nations. 
So, and take 


great 
Bernard 
not score a until he 
discov- 
continued t 
Musso- 


than 


Edison 
to the 
Kemal were 


Was 


ery 
be a 


lini, 


inventor end. 


and more 


you can pay your money 


your choice. 


por C. Benak Resigns 


President of The Insurance Field Has 
Been in Poor Health; Succeeded by 
John E. Puckette 


The resignation is announced Ash- 
brook C. Frank, president of The Insur- 
ance Field Co., because of ill health which 
has kept him away from his office in 
New York City since last Spring. His 
health became impaired early in 1935 
soon after he took office, but he con- 
tinued work at intervals. Mr. Frank 
has been actively connected with The 
Insurance Field for more than twenty- 
six years, and prior to his election as 
president in December, 1934, he had 


served as resident vice-president of the 
New York City office 

For years Mr. Frank was a prominent 
figure in the printing supply end of the 
insurance business. 

John E. Puckette, editor, 
elected president to succeed 
Mr. Puckette, 


been 
Mr. Frank. 
who will continue as edi- 
tor, joined the staff of The Insurance 
Field at the home office in 1926. He was 
transferred to New York City as 
ciate editor in 1928; appointed news edi- 
tor at the home office in 1929; advanced 
to managing editor in 1934, and then to 
editor in 1936. 


has 


asso- 





























BENNETT 


ELLISON 


Bennctt Ellison of Hoey & Ellison, New 


York, heads a volunteer committee of 
agents and brokers who will assist the 
New York World’s Fair bond sales coim- 


mittee in distributing $200,000 of the 4% 
debentures of the coming fair among 
fellow agents and brokers. Other mem 
bers of the insurance agents and brok 
ers’ committee are Benjamin W. Blakey, 
Benedict & Benedict; James B. Dun- 
laevy, Dunlaevy, Cleaves & Burnham; 
John T. Geery, Geery & Co., Inc.; Her- 
bert J. Goodwin; Alexander Heid, John 
\. Eckert & Co.; Joseph J. Kilgallon, 
Charles Whitecar Zimmerman Co.; Ar 

thur IP. Kirkland, Kirkland & Yardley ; 
Henry Lowe, Johnson & Higgins; Julian 
Lucas, Jr., Davis, Dorland & Co.; Clar- 
ence McDaniel, McDaniel, Maeser & 
Co.; George P. Nichols, Gaines, Silvey 


Perrin, W. L. 
Schiff, ng 
Paul Simon; George F. 
Sullivan, Kent, Altemus & Sullivan: 
Lyman Thayer, Brown, Crosby & Co.; 
Charles Whitecar Zimmerman. 


& Nichols; 
Perrin & Son; 
Terhune & Co.; 


Sidney T. 
William 


+ + * 

George B. Young, vice-president and 
general counsel, National Life of Ver- 
mont, accompanied by Mrs. Young, ar- 
rived in Los Angeles on Friday, Decem- 
ber 18, on a visit to southern California 
to spend the holidays with their son, 
John S. Young, president of the bond 
brokerage firm of Young-Clarke & Co., 
of Los Angeles. 

* * x 

H. C. Lawrence, general agent, Lincoln 
National, Newark, ranked second among 
personal producers of that company for 


November. He was first in amount of 
insurance on old policyholders. The 
Lawrence agency ranks third in the com- 


November. 
x * * 


pany for 


David MacGregor, well known Pater- 


son, N. J., insurance agent and member 
of the Paterson City Industrial Com- 
mission, has been elected president of 
the Paterson Council of Boy Scouts. 
* * ok 
Milton O. Loysen, assistant special 


deputy superintendent, in charge of the 


New York State Department’s liquida- 
tion bureau, and Mrs. Loysen are par- 
ents of a new son, Cornelius. It is their 


fourth son. 
* * 7 


C. S. Younger, president of Co-Oper- 


ative Life, Columbus, and former head 
of Ohio Insurance Department, has re- 
turned home from a hospital where he 


had an operation. 





KDMUND H 


DRIGES, JR 


veneral agent, 


Edmund H. Driggs, Jr., 


Provident Mutual, New York City, was 
elected) president of the Metropolitan 
Golf Association at the annual meeting 
held in the Commodore Hotel recently 
“Eddie” Driggs, a member of the Cherry 
Valley Club on Long Island, is a win- 
ner of many amateur titles. 
* * * 

Charles B. H. Loventhal, Loventhal 
Bros., general insurance, Nashville, Tenn, 
has completed twenty-five years of ser- 
vice as a representative of the North- 
western Mutual Life. He has qualified 
for the company’s Marathon Club, which 


means writing one hundred lives or more 


during the club year. 
* * * 

Franklin L. Davis, Klorham Park, N 
J., insurance agent and expert archer, 
favors legislation in New Jersey which 
would give archers the right to hunt 
deer for a few days before huntsmet 
with guns are allowed to shoot. Mr 
Davis and other archers say that th 
noise made by firearms frightens game 
away. 

— 
Miss Martha Scott Watkins of Iari- 


ville, Va., was married December 26 t 
Everett Montague Owen, who is con- 
nected with the marine department of 
the Davenport Insurance ( orporation ol 
Richmond. Mr. Owen is a son of Aubrey 
L. Owen, Virginia special agent for the 
\lhance and P — Iphia Fire & Marine 
* * 

Sir Frederick w. Pascoe Rutter, 21\ 
ernor of the London & Lancashire, and 
one of the most distinguished of British 
Insurance men, has been clected chair- 
man of the British Fire Insurance Co. 

+ * x 

x = Villmoare, vice-president of - 
Kansas ( ity Life, who is recovering fri 
a long illness, will spend some time it 


Florida. He had been confined to his 
hotel apartment for some months, but 
has been able recently to return to his, 
desk for some days. 

* * * 


Paul Loder, head of the Philadelphia 
agency of the Provident Mutual Life, 
was visited at his home in Haverford by 
a hungry burglar. Before leaving witl 
two overcoats, two scarfs, and a pair of 


gloves, the thief raided the Loder ice 
box, feasting on a cold roast of beef, 
bread, butter, and bottle of milk. 


* * * 


G. Goodman and C. W. A. Ray have 
been appointed assistant secretaries of 
the Prudential of London and W. J. 
Fulford and W. E. Hustwitt have 


appointed assistant actuaries 


been 
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An Example of Real Christmas Spirit 

It is with no little satisfaction that the 
following information is presented to the 
readers of this page, recording an action 
worthy of emulation. 

Among other Christmas ereetings | 
received one from the officers and board 
of governors of the New York Fire & 
Marine Insurance Golf Association with 
which was enclosed a card reading as 
follows and which is self-explanatory : 

To the Members of the New York 

Fire & Marine Insurance Golf Asso- 

ciation: 

There are certain surplus funds in 
the treasury of this association which 


have accumulated during the last few 
years. 
The officers of the association have 


considered their disposition and have 
decided, at this Christmas Season, to 
appropriate the sum of $100 for char- 
itv—and therefore desire to contribute 
this amount to the Blind Association. 
They have been very much interested 
in the Braille System of reading pro- 
vided for the blind, and have specified 
or earmarked these funds for the pur- 
chase of ten yearly subscriptions to 


the Braille edition of the Reader’s 
Digest. 

We feel that the members of this 
association will appreciate the fact that 
this contribution to such a worthy 
charity causes them to become indi- 


rect. contributors, and we have as- 
suned that this action on our part 
will receive your full and complete 
approval. 
The Officers and Board 
of Governors. 

Working in cooperation with the 
American Printing House for the Blind 
of Louisville, Ky., of which A. C. Ellis 
is superintendent, the ten subscriptions 
to the Braille edition of the Reader’s 
Digest were sent to: 

Samuel Mittentag, 2704 Wallace Ave- 
nue, Bronx, N. Y. 

Mrs. Louise H. McDonald, 
1th Street, Apt. 36, N. Y. C. 
_Miss Clara Schneider, 322 
Street, Brooklyn, N. Y. 

Miss Helen B. Staton, 87 
\venue, Brooklyn, N. Y. 

Miss Ruth Blackburn, 1418 74th Street, 
Brooklyn, N. Y. 

Miss Theresa Lombardo, 192. First 
Avenue, New York City. 
Charles Schultz, 537 Pavonia 
New York City. 

Robert Wallace Pearsall, 86 Saratoga 
\venue, Brooklyn, N. Y. 

Joseph J. Grace, 2013 Lexington Ave- 
nue, New York City. 

_ Miss Antoinette Gazzola, 23 Depeyster 
Street, New York City. 

Mr. Mittentag is 21 years old and 
attended the New York Institute for the 
Blind, New York City. He is unem- 
ployed and writes that he would be able 
to pass his copies on to two_ blind 
friends, one in Brooklyn and the other 
in Jamaica, N. Y. 

Mrs. McDonald is 55 years old and 
attended the Alabama State School for 
the Blind at Talladega, Ala.; also the 
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schools for the blind in’ Austin, Tex., 
and Denver, Col. the latter a school for 


She is employed 
will pass her copies 


short) story writing. 
as a saleslady. Shu 


on to a blind friend in) Milton, Fla. 
Miss Schneider is 36 years old and 
unemployed. She will be able to pass 


her copies of the Digest on when she 
has finished with them, to a number of 
blind persons in her vicinity. 

Miss Staton is 30 years old and is 
uncmployed. She writes that the Digest 
would be of interest to her in keeping 
up with the news and that she would 
pass her copies on when she is finished 


with them to three blind friends in 
Brooklyn and then to a Blind Girls’ 
Club. 

Miss Blackburn is 60 years old and 
attended the New York School for the 
Blind at Batavia, N. Y. She will pass 
her copies on to a blind friend in her 


vicinity. 

Miss Lombardo is 19 years old and at- 
tends the New York Institute for the 
Kducation of the Blind, New York City. 
She writes that the Digest will be of 
ereat help to her in her studies and she 
will pass her copies on to a number of 
blind persons in her vicinity. 

Mr. Schultz is 59 years old and is 
both deaf and blind. He attended the 
School for the Blind at Overbrook, Pa. 
He is unemployed and will pass his cop- 
the Digest on to a number of 
inmates in a Home for the Blind. 

Mr. Pearsall is 39 years old and is a 
news dealer. He will pass his copies on 
to other blind persons in his state. 

Mr. Grace is 52 years old and attend- 


ies of 


ed the Matiba High School for the 
Blind. He is a street musician. When 
he has finished with his copies of the 
Digest he will pass them on to two 
blind friends in his vicinity. 

Miss Gazzola is a graduate of North 
Tarrytown High School and Miller’s 
Business School. She is unemployed 
and will greatly enjov receiving a sub- 
scription to the Digest. She will pass 


her copies on to a blind friend in Tar- 


rytown, N. Y. 

Thus, the happy divot diggers and 
niblick wielders of the New York Fire 
& Marine Insurance Golf Association, 


through the officers and board of gov- 
ernors of the association, play the role 
of Santa Claus to carry really worth- 
while happiness on to these unfortunate 
brothers and _ sisters. 


* * * 


The Late Arthur Brisbane 

The late Arthur Brisbane was one of 
the greatest newspaper reporters who 
ever lived, could interest more people 
in a story he had written than any liv- 
ing reporter, and he continued a master 
of human interest until he died shortly 
after dictating his column, ‘Today,” 
which had millions of readers. His com- 
mon sense viewpoint, hitting the nail on 
the head, reflecting what was in the av- 
erage person’s mind and heart, was both 
amazing and phenomenal. That applied 
to everyone but himself. Just why a 
man, past 70, with a personal income 
during 1935 in excess of $1,000,000 should 


continue at the whirlwind pace he set 
for himself, economizing on time by hav- 
ing dictaphones always by his_ side, 
dashing about in aeroplanes, constantly 
taking on new duties (one of which 
assumed at the age of 70 being the 
editorship of the New York Mirrur, a 
Hearst tabloid), is incomprehensible. In 
his case, having previously had_ heart 
attacks, it was absurd. 
I never knew Mr. 
I worked for a spell on a newspaper 
of which he was editor. It was before 
the Dictaphone days. He would be walk- 
ing around the office; be hit by an in- 
spiration; and dash for a typewriter to 
vet it out of his system. Sometimes he 
would walk up to my machine to do his 
piece. Rewrite men and reporters did 
not talk to him unless he started the 
conversation. They held him in consid- 
crable awe, and I can well believe the 
nasty story they tell of his first day in 


Brisbane although 


the Detroit Times office. after Hearst 
bought that paper. He had entered an 
elevator in the building; so did a_ re- 
porter for the Detroit Times. ‘Good 


morning, Mr. Brisbane,” the latter said 
cheerily. The great editor frowned. <A 
few minutes later the reporter was called 
on the carpet. “You interrupted Mr. 
Brisbane’s thoughts; don’t talk to him 
again,” was the reprimand he got. 
For years Arthur Brisbane had a 
whale ‘of a reputation among newspaper 
people. As editor of the New York 
Evening Journal he had added hundreds 
of thousands to its circulation largely 
because he made newspaper readers out 
of the women by constantly playing up 
the feminine angle of stories, and dot- 


ting the paper with pictures of yood 
looking females. For a long period he 
was acknowledged master of editorial 


writers of America, thousands imitating 
his style, even adopting the capital let- 
ters with which he studded his copy. He 
revolutionized newspaper writing by 
making it simple, with sentences short 
and choppy. He could make a_ school 
boy understand science and could take 
the technique away from any subject, 
including astronomy. But towards the 
finish he became pretty much of a blah 
artist. This change in writing began 
to assume shape when he entered the 
real estate field and piled up millions. 
In the later years of his life he flitted 
between Florida and California, alter- 


nately praising the climate, the terrain 
and the fruit of each. 
Mr. Brisbane had little to say about 


insurance in his writings. Ordinarily, 
it was too tame a subject to attract his 
pen, but he did discuss it in the last 
column of his which was printed. In 
his desk after death was found one of 
his “Today” columns and it was pub- 


lished throughout the country a_ few 
days ago. His comments were charac- 
teristic. Here is what he said: 


“Suggestions for Lloyd’s insurance. In 
the United States, where some business 
is rather timid, accident insurance com- 
panics automatically terminate accident 
policies when the beneficiaries reach the 
age of 70. 

“Yet, at that age, men are often safest 
from accidents. They stay at home, walk 
slowly, take few risks. 

“The British Lloyd’s might find a good 
field in a selected list of United States 
citizens past 70. This would be no hard- 
ship on American companies, since they 
do not want the business.” 

In his column Monday Westbrook 
Pecler tells of an experience which Gene 
Fowler, wit, wag and journalist, had 
with Brisbane. At the time Fowler 
Was managing editor of the New York 
American, a Hearst paper. He saw Bris- 
bane’s automobile standing unattended 
in front of the office, and got one of his 
pixeyish ideas. Hopping inside the car 
he proceeded to dictate down the hose 
of the Dictaphone an editorial column 
in which he flouted most of Brisbane’s 
political and social theories, one of 
which was that when it came to a knock- 
down fight a gorilla could massacre any 
fighter who ever lived. Although Bris- 
bane went to all the fights he did not 
like professional fighters, saying they 
had no. brains. his 


Fowler wound up 


editorial by saying that Jack Dempsey 
or Gene Tunney could whip a_ gorilla 
casily. 

At 1 o'clock in the morning, when the 
copy had been typed off the wax cylin- 
der, Fowler woke up Brisbane at his 
home in New Jersey to read the column 
over and ask, in the most tactful meas- 
ures, if he had been entirely himself, at 
the time. 

“Because, somehow, Chief,” Mr. Fow- 
ler said, “although I know you never 
drink to excess, it doesn’t sound quite 
like you.” 

Mr. Brisbane drove into New York 
from New Jersey in the middle of the 
night to look into the matter, and _ sol- 
emnly complimented Mr. Fowler for hav- 
ing detected and defeated a foul plot 
against integrity of his policies, never 
suspecting the satire. 

x» + + 
Some Personalities of New 
Reinsurance Corporation 

Edwin Stewart, who will be manager 
and attorney of the Reinsurance Cor- 
poration of New York, chartered last 
week, is an able young man who has 
attracted considerable attention in insur- 
ance circles in a short period. Follow- 
ing his early education at Newark Acad- 
emy and Salisbury Academy, he joined 
the Canadian army and was attached to 
the medical corps of the Twelfth York 
Rangers. After leaving military service 
he decided to find out how motor trucks 
are built and he got a job on the night 
shift of the Mack Truck plant in Plain- 
field, N. J. After that he went through 
the Pennsylvania plant near Easton. 
Having learned the mechanical end of 
the truck business he became a Mack 
Truck salesman, working from the New- 
ark office. 

In November, 1922, he went into insur- 
ance, joining H. W. Schaefer Co., New 
York. He became vice-president, his 
production activities being in all lines 
of insurance and remained until June 
30, 1930. At that time he formed the 
firm of Stewart, Collins & Stewart, of 
which he is still president. That is a 
brokerage outfit at 116 John Street, this 
city. Associated with Edwin Stewart 
are his brother, Warren, and B. M. Col- 
lins of London, England. B. M. Collins 
is a brother of the late Arthur Collins 
who was unusually well-known in Lon- 
don insurance circles. 

Edwin Stewart also formed the Der- 
sart Corporation which does a general 


brokerage business and is also at 116 
John Street. He is likewise president 
of the Dersart Corporation. In March, 


1934, he formed the Excess Reinsurance 
\ssociation which is a pool that writes 
excessive loss reinsurance for direct writ- 
ing American companies, fire and allied 
lines. The companies in the pool are 
American of Newark, Camden, Hanover, 
Fire Association, National Union. and 
Rossia. He is also president of the 
Excess Management Corporation which 
is the sole underwriting manager of the 
Reinsurance Corporation of New York. 
The late W. E. Stewart, vice-president 
American of Newark, was his father. 

H. Smith Richardson, chairman of the 
board of the Reinsurance Corporation of 
New York, originally from Greensboro, 
N. C., is chairman of the Vick Chemical 
Go. which manufactures Vick’s Vapo- 
Rub, a remedy for colds. Vick’s Vapo- 
Rub is the invention of his father. In 
1928 there was formed the Vick Finan- 
cial Trust, an investment trust, and the 
Reinsurance Corporation of New York 
is a development of that. 

Niclson Edwards, president of the Re- 
insurance Corporation of New York, a 
Philadelphia man, was executive vice 
president of the Chase Securities Co. He 
was instrumental with Robert Ream in 
forming the American Reinsurance Co. 
At one time he was treasurer of John- 
son & Johnson, New Brunswick medical 
supply concern. He is a vice-president 
of the Vick Chemical Co. 

William Y. Preyer, executive vice 
president of the Vick Chemical Co., is 
chairman of the executive committee and 
vice-president of the Reinsurance Cor 
poration of New York. 
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Over 200 Companies 
Back Financing Plan 


ISSUED BY FIRST BANCREDIT 


Hold Premium Financing Arrangement 
Practical Step Forward; See Agents’ 
Fears Unwarranted 


Complete details of the 
fied” plan of insurance premium financ- 


ing covering policies issued by fire com- 


“ 


new “simpli- 


panies, sponsored by the First Bancredit 
Corp. of St. Paul, Minn., 
sued by the Camden Fire to all its local 
agents. Special features of this plan are 
that it calls for 6% 
there is no down payment required, no 
retains 


have been is- 


simple interest, 


service charge and the assured 


is paying 
Bancredit 


time he 
off his indebtedness. It is the 
plan which the leaders of the New York 
State Association of Local Agents have 
been fighting on the ground that it pro- 
vides for discrimination against other 
premium financing plans because policies 
canceled for non-payment are canceled 
pro rata instead of short rate. 

More than 200 fire insurance compan- 
ies, including practically all the large 
groups, have endorsed the new premium 
financing plan and are urging their agents 
to utilize the facilities of the First Ban- 
credit Corp. when premium financing is 
necessary in order that an assured may 
be able to meet his obligations for pro- 
tection. Companies, however, are far 
from encouraging their agents to finance 
any premium when full cash payment in 
advance can be secured. As a matter 
of fact only a small percentage of fire 
insurance premiums are financed. The 
Camden is only one of the many com- 
panies which has sent literature on the 
Jancredit plan to its agents. 

Holding that this new plan is a prac- 
tical and logical step forward in premi- 
um financing insurance company execu- 
tives believe that the fears of many 
agents that their business will be sub- 
ject to twisting are unwarranted; also 
the allegation that discrimination is be- 
ing practiced against assureds who pay 
their premiums in full and do not finance 
them. Some agents have complained that 
the waiver of a down payment under the 
Bancredit plan will increase flat can- 
celations after thirty days and lead to 
other evils; also that the new plan means 
a delay in payment of commissions to 
agents. In the first place, say many 
company executives, very few policies 
which are purchased under finance ar- 


his policies during the 


rangements ever are canceled for non- 
payment of premium during the early 
months, and not many more are can- 


celed at any time during the period in- 
stalments are being paid. 

In the December issue of the Camden 
Advisor, monthly publication of the 
Camden Fire, President William T. Read 
of that insurance company says that the 
company has made arrangements which 
enables all of its agents to finance in- 
surance premiums under a_ plan both 
convenient and economical. It is under- 
stood that numerous other insurance 
companies have likewise made similar 
arrangements with the First Bancredit 
Corp. 

Called a “Forward Step” 

“Within a short time a complete man- 
ual will be furnished to every agent,” 
says Mr. Read. “We urge you to fa- 
miliarize yourself with the advantages 
and the practical application of this in- 
surance premium financing plan and to 
accept it as a distinctly forward step 
in the property insurance business.” 

The First Bancredit Corp., which has 
branch offices in eighteen cities, includ- 
ing New York City, Boston, Buffalo, 
Newark, 


Philadelphia and Pittsburgh in 


Dearborn National 
Organized in Detroit 


D. F. BRODERICK IS PRESIDENT 
Head of Prominent Agency Writing 
Auto Finance Lines; New Company 
Has $411,000 in Assets 

The Dearborn National Insurance Co. 
of Detroit, first new stock fire company 
to be organized in Michigan since 1911, 
has been granted its certificate of au- 
thority by Commissioner John C. Ketch- 
am. D. F. Broderick, head of D. F. 
Broderick, Inc., nationally known agency 
writing big automobile finance lines, is 
president of the new company which has 
$200,000 in authorized capital, $200,000 in 
surplus, and whose actual cash assets on 
deposit in the National Bank of Detroit 
are given as $410,000. 

The new company’s articles empower 


it to write a general fire and marine 
business, automobile fire lines and to 
enter into reinsurance contracts at the 


discretion of its man agement. 

Several of the company’s officers ap- 
pear as officers of the agency corpora- 
tion. The vice-presidents are: C. M. 
Verbiest, who is vice-president and gen- 
eral manager of the agency; D. P. Din- 
woodie, vice-president and controller of 
the agency, and L. G. Goodrich, who 
will also serve as treasurer of the com- 


pany, a position he also holds in the 
agency corporation along with a vice- 
presidency. A. R. Jurisch appears as 


secretary and T. E. Seidler as assistant 
secretary-treasurer. All of these officers, 
along with J. W. Park, are named as 
incorporators. The company’s offices 
are in the United Artists Building. So 
far as is known here the agency or- 
yanization, up to this time, is entirely 
confined to the Detroit area. 

the East, says that * ‘the following terms 
cover the financing of policies written 
in fire companies which have a definite 
return premium: 

“Annual policies; no down payment, 
equal monthly payments from six to ten 
months, first payment due twenty days 
after policy date. 

“Three year policies; 
payments—first payment 
from policy date. A minimum of six 
months to a maximum of twenty-five 
months. Annual payments—one-third in 
twenty days from policy date; one-third 
end of first year; one-third end of 
second year.” 

There is no finance charge. The mini- 
mum contract financed is $50 and the 
minimum monthly payment $5. 


equal monthly 
twenty days 


Agent to Cancel Policy 


“Delinquent notices will be mailed to 
assured,” says the finance company, “five 
days after due date of monthly payment, 
copy to agent, also to general agent if 
desired. If delinquent payment is not 


D. N. Iverson Assistant 
Manager of Century 


ALSO OF PACIFIC COAST FIRE 


Has Had Extensive Experience in In- 
surance as Agent, Fieldman and 
Executive 


D. Neal Iverson, who has been with 
the United States branch of the Century 
for the last year as general agent, is 
now advanced to the post of an assistant 
United States manager, effective today, 
by action of the board of directors, ac- 
cording to an announcement by United 
States Manager William A. McConnell. 
Mr. Iverson also takes the same title 
with the Pacific Coast Fire of Vancou- 


ver, associate company of the Century. 
John Hosking, also assistant United 
States manager, will continue in that 
capacity. 


Mr. Iverson joined the Century organ- 
ization a year ago as general agent. He 
was born at Atlanta, Ga., and was edu- 
cated there and in New England, where 
he prepared for Sheffield Scientific School 
of Yale University. Instead of entering 
that institution, however, he went to 
South America and engaged in mining 
for four years. 

Entering the engineering department 
of the Continental at the beginning of 
1911, later he was in the local and brok- 
erage departments and in the field in 
New England and the Maritime Prov- 
inces and then became special agent of 
the Fidelity-Phenix Fire in northern 
New Jersey. Subsequently he became 
state agent of the National Union Fire 
in New Jersey and then in New York 
State. 

In 1920 he joined the Liverpool & Lon- 
don & Globe as special agent in western 
New York, later was made state agent 
and three years later was called to the 
home office as agency superintendent of 
the Star. In 1925 he became assistant 
manager of the Liverpool and vice-pres- 
ident of the Star and the Federal Union. 
From 1928 to 1932 he was vice-president 
of the Public Fire of Newark and for a 
time after resigning from that company 
conducted a local agency in Connecticut. 





received by Bancredit within ten days 
after due date, agent will be so advised 
and he will be expected to immediately 
send cancelation notice to assured and 
remit the pro rata return premium to 
Bancredit. 

“The plan * * * known as the ‘simpli- 
fied’ plan is to be used only in con- 
nection with the financing of policies 
issued in companies which are approved 
by First Bancredit Corporation. * * * 
A complete list of approved companies 
can be secured from any office of the 
First Bancredit Corporation. Should any 
policies be issued to the assured in com- 
panies which are not on the approved 
list, it will be necessary to submit to 
the assured a separate invoice contract 
under the ‘regular’ plan, which provides 
for the execution of a power of attor- 
ney with the delivery of the policies to 
First Bancredit Corporation. The inter- 
est rates are identical under both plans.” 








J. A. Kersey, General Agent 


PREMIUM RESERVE 

OTHER LIABILITIES 

SURPLUS TO POLICYHOLDERS 
TOTAL ASSETS 


The Tokio Marine & Fire 


Insurance Company, Ltd. 
United States Fire Branch: 80 John Street, New York 


Grtorce Z. Day, Ass't. General Agent 


U. S. Statement June 30, 1936 


$ 1,975,486.52 
‘ ° : 686,752.12 
, . ‘ 10,819,242.47 

‘ ‘ 13,481,481.11 





New York I e Dep va 


Basis. Securities carried at $623,755.74 








in the above are deposi in 














States as required by law. 








Reinsurance Corp. Of 
N. Y. Starts Writing 


IN EXCESS “OF | LOSS’ FIELD 


New Company, Former Investment Trust, 
Offers a Domestic Market for 
This Reinsurance 


The new Reinsurance Corporation of 
New York, chartered under the laws of 
New York State and licensed by the In- 
surance Department, is entering the field 
of excess of loss reinsurance for fire and 
allied lines and inland marine. It has 
capital of $1,527,796 and net surplus of 
$7,080,097. The company was formerly 
an investment trust, known as the Vick 
Financial Corp. of Jersey City, but the 
name and nature of its operations were 
changed at a reorganization meeting of 
stockholders held last month. At that 
time the officers informed the stock- 
holders that the excess of loss reinsur- 
ance field offered a profitable opportu- 
nity for the reason that the bulk of 
such business heretofore has been placed 
with London Lloyd's and other foreign 
non-admitted insurers. It is felt that 
American direct writers will welcome 
additional domestic facilities for excess 
of loss coverage. 

Movement to organize the new cor- 
poration was headed by H. Smith Rich- 
ardson, chairman of the board of the 
Vick Chemical Co.; William Y. Preyer, 
executive vice-president of the Vick 
Chemical Co. and president of the Vick 
Financial Corp., and Neilson Edwards, 
formerly one of the senior officers of 
the security affiliate of the Chase Na- 
tional Bank. 

Officers of New Company 

Officers of the new company are an- 
nounced as follows: Chairman of the 
board, Mr. Richardson; chairman of the 
executive committee and vice-president, 
Mr. Preyer; president, Mr. Edwards; 
vice-president and treasurer, James Rat- 
tray; secretary and assistant treasurer, 
Clifford F. ( sermain ; assistant secretary, 
Nelson H. Breining. 

The underwriting management of the 
new company will be in the hands of 
the Excess Management Corporation. 
Edwin Stewart, manager for the past 
three years of the Excess Reinsurance 
Association, is the president of the man- 
agement corporation, and he will have 
associated with him a personnel with 
experience gained both here and in the 
London market. The management of- 
fices have been opened at 116 John 
Street, New York. 


Woodman Retires as Loss 
Superintendent of Royal 


Marshall A. Woodman, superin- 
tendent of the Royal, retired yesterday 
after more than forty-seven years of 
service, having reached the company’s 
retiring age. Mr. Woodman joined the 
company on July 1, 1889, as a junior 
clerk in the agency department and oc- 
cupied various positions in the office and 
in the field. In February, 1917, he was 
appointed loss superintendent, which po- 
sition he has since occupied, 

Mr. Woodman, who is an ardent 
yachtsman, will now have an opportunity 
of indulging in his hobby. 


T. D. Richardson, New York 
Underwriters V.-P., Retires 


Thomas 1). Richardson, vice-president 
of the New York Underwriters, retired 
Wednesday from active business after 
thirty-two years with the company. He 
became vice-president in 1925. A native 
of Canada, he will make his home in 
Toronto with Mrs. Richardson. 
tered insurance in Toronto with the 
Commercial Union prior to 1890. 


loss 








KNOX N. J. STATE AGENT 
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H. J. Loman of U. of P. 
Heads Teachers Ass’n 


MEETING HELD — IN CHICAGO 


Speakers on Standen’ Fire Policy 
Strongly Favor Revisions; Talks on 
Courses Given 

numerous departures in 
American 


Suggesting 
both teaching and practice the 
of University Teachers of 
met on Monday at the Con- 
Hotel in Chicago for 
annual convention. The convention was 
held in conjunction with a dozen other 
meetings of social, sociological and eco- 
nomic associations. 

Although its planned program was 
more or less seriously disrupted because 
of illness to some of the speakers who 
were to have appeared, the mecting was 
considered one of the best in the associa- 
tion’s existence. About fifty leading 
teachers and professors of insurance sub- 
jects in universities and colleges at- 
tended. 

The association elected H. J. Loman 
of the University of Pennsylvania presi- 
dent for the next year. Professor Lo- 
man served in the past year as vice- 
president. Other officers elected were: 
vice-pre sident, Robert Riegel, University 
of Buffalo; secretary-treasurer, Frank 

Dickinson, University of Illinois, Ur- 
bana: executive committee, in addition 
to the officers, Ralph H. Blanchard, Co- 
lumbia University, retiring president, and 
J. H. Magee, University of Maine, were 
elected. The term of J. E. Patterson, 
State University of Iowa, Iowa City, 
expires in 1938; and the term of Edison 
L. Bowers, Ohio State University, Co- 
lumbus, expires at the end of 1937. 


Expanding Insurance Courses 


Association 
Insurance 


uress their fourth 


Discussions at the day’s sessions were 
centered around the proposed practica- 
bility of expanding insurance courses of 
study to give a wider range of college 
courses, with specialization on phases of 
study for working students. Consider- 
able interest was shown at the afternoon 
session over the proposed revision of the 
fire policy form. 

Pertinent among the speakers who 
were prevented from attending because 
of illness was Ernest Palmer, Insurance 
Director of Hlinois, who was scheduled 
the noon-day talk on “Functions 


to vive 

of a State Department.” Director Pal- 
mer’s place on the program was taken 
by Doctor Alfred Manes of Berlin, who 


is in this country as Patten Foundation 
professor of insurance at the University 
of Indiana. Doctor Manes discussed the 


“Relationship Between Insurance Prac- 
tice and Theory.’ 

The need for wider scope of study 
instruction was stressed at the morn- 


ing session by L. H. Lippincott of the 
Kemper organization of Chicago. Mr. 
Lippincott urged the teachers to adopt 
such courses of study in addition to in- 
surance subjects as will enhance their 
graduates’ fitness to analyze and under- 
stand business matters in general which 
affect the insurance business. He ex- 
plained the need for these additional 
studies through citing several instances 
where graduates of insurance schools 
have themselves felt their handicaps and 
have had to obtain that knowledge after 
graduation, 
L. Ackerman on Night School Courses 
Speaking on the need for specialized 
study for night school students in par- 
ticular, where days are taken up with 
work in insurance offices or in other 
branches of the business, Lawrence 
\ckerman of the Wharton School of 
Finance of the University of Pennsyl- 
vania and an instructor in the University 
of Newark night school, told that the 
prime desire of these students is to fit 
themselves that they might “have an 
edge on the other fellow” and in other 
Ways progress in their daily work. These, 
said Mr. Ackerman, are interested in 
securing instruction along specialized 
(Continued on Page 24) 


Proposes Changes In Moral Hazard 
Clauses of Standard Fire Policy 


The old New York standard fire pol- 
icy, adopted in 1886 and still used without 
many modifications in over thirty states, 
is too favorable to underwriters for long 


continued use, George W. Goble, pro- 
fessor of law at the University of Illi- 
nois, told the members of the American 


Association of Teachers of 
Insurance at their annual mecting in Chi- 
Monday. This old New York 
form is inequitable from the policyhold- 
that it out 
conditions, the 
which 


University 
cago on 


cr’s point of view in sets 


fourteen different 
tion of any 


viola- 
renders the 
it has 

once 


one of 
void; and in cases 
been held that if the policy has 
become void by non-compliance with any 
of these conditions its validity is not 
subsequently revived by compliance. 

The revised New York standard pol- 
icy, adopted in 1918, marks a further 
improvement in policy forms, but is still 
open to serious criticism, said Professor 
Goble. The number of conditions which, 
if violated, render the policy void is re- 
duced to five. Of the remaining condi- 
tions, especially objectionable are those 
voiding the policy because of absence of 
unconditional and sole ownership or a fee 
simple title in the insured. 

Joint Ownership 
A survey of a cross-section of insured 


policy many 


real property in two Illinois cities re- 
vealed that, by reason of violations of 
these two clauses, 28% of all fire policies 


on real property and 55% of all fire pol- 
icies issued on jointly owned real prop- 
erty were absolutely void and unenforce- 
able under the present law of Illinois, 
Professor Goble asserted. These were 
nearly all cases of joint ownership by 
husband and wife of property insured in 
the name of one of them only—cases in 
which the joint ownership created no 
moral hazard whatever. 

Violation of conditions voiding the pol- 
icy because of transfer of “interest, title 
or possession,” because of foreclosure 
proceedings, or because of the existence 
of a chattel mortgage, has often resulted 
in grief, he said. None of these condi- 
tions is found in the policy used in Mass- 
achusetts, New Hampshire, Maine and 
Minnesota, and yet it cannot be shown 
that there is a greater loss ratio in those 
states than elsewhere. 

That there is an increase in moral haz- 
ard in the situations enumerated in the 
policy is an unsupported assumption, 
Professor Goble holds. Reliable studies 
show that the percentage of fraudulent 
fires is probably much smaller than is 
usually cialeaed by underwriters. The 
percentage of fraudulent fires actually 
induced by violated policy conditions is 
smaller still. If mortgaging insured real 
property for more than it is worth or 
surrendering possession by lease (both of 
which are permitted in the policy) is not 
a sufficient increase in moral hazard to 
warrant prohibition in the policy, it would 
seem that the insured’s owning only a 
limited interest in the insured property 
is not sufficiently hazardous to warrant 
prohibitory provisions, he said. 

But assuming there is some increased 
moral hazard in jointly owned property 
insured in the name of one owner, there 
are further objections to automatic for- 
feiture, Professor Goble continued. Non- 
compliance with a condition under the 
policy creates a presymption that the 
insured wilfully destroyed the insured 
premises. Underwriters reply that diffi- 
culty of proving incendiarism makes this 
necessary, he said. But difficulty of 
proof should not dispense with proof. 

“Aoain, underwriters say they will pay 
all claims that seem to be just, despite 
the breach of a condition. But this 
means that the companies have an op- 
tion in such cases to pay or not, as they 
please, and so nullify the essential ele- 


ment of insurance, viz., security,” Pro- 


fessor Goble said. 
Moral Hazard Clauses Should Come Out 


These moral hazard clauses, except 
the ciause prohibiting an assignment of 
a policy before loss, should be stricken 
from the policy, and clauses added which 
adequately protect all persons owning 
interests in the property, he recommend- 
ed. Though such provisions would vio- 
late the principle that an insurance con- 
tract is “personal” in nature, such a 
change he holds desirable from the stand- 
point of social policy. 

“However honest a company may be, 
the persons with whom it deals are en- 
titled to an enforceable promise that in 
the event of loss the amount thereof will 


be paid,” said Professor Goble. “How 
much value would an insurance company 
attribute to a bond or other security 


offered to it as an investment which con- 
sisted simply of a promise to pay at the 
promisor’s option? Good reputation 
would not possibly be accepted as a sub- 
stitute for the sanction of the law back 
of the promise. There is no sound 
reason why, if a person pays a premium 
for a fire insurance policy, he should not 
receive a policy containing a binding ob- 
ligation of the company to pay for fire 
losses sustained. That is what the ap- 
plicant asks for, what he expects, what 
he pays for and what he ts entitled to. 
Recommended Changes 

“How can these evils be corrected 
without doing injustice to underwriters ? 
I suggest that consideration be given to 
the following proposals: 

“(1) Strike out all the 
titled ‘Ownership, etc.’ 

shibiting an mment of the policy 
before loss. That would mean the elim- 
lente of the clauses voiding the policy 
because of unconditional and sole own- 
ership, lack of fee simple title in the 
land, commencement of foreclosure pro- 
ceedings, or transfer of interest, title or 
possession. 

“Omission of the unconditional and 
sole ownership clause however, but a 
partial remedy. Omission would save the 
policy from invalidity, but since a fire 
insurance policy is an indemnity contract, 
and since the policyholder has but a par- 
tial interest, he could recover for only a 
pro rata share of the loss. It has been 
so held in Massachhusetts, where, as | 
have said, the clause is not used. 

*(2) A clause should be added 
will permit a recovery of the full 
payable to the owners as their interests 
may appear, or to the policyholder in 
trust for the owners as their interests 


paragraph en- 
except the clause 


assig 


which 


loss, 


may appear. The justification for this 
is that the insured intended to purchase 
and actually paid a sufficient premium 


for protection of the other interests as 
well as his own, and the underwriter in- 
tended to give full protection against 
Therefore it seems to me desirable 
that the following clause be added to the 
policy: 


loss. 


time of any loss to the property 
covered by this policy, it appears that the in- 
sured is a life tenant with a remainder in one 
or more other persons, or is a community prop- 
erty co-owner with another person with respect 
to the insured property, or it appears that one 
or more other persons are joint tenants, tenants 
in common, tenants by the entireties, or tenants 
in partnership with the insured with respect to 


“If at the 


the insured property, such other persons, if and 
in so far as the property is not otherwise in- 
sured by them or on their behalf against such 


loss, shall be entitled to the benefit of this 
their interests may appear, provided 
performance rendered to the insured 
in behalf of all persons interested in the in- 
property shall in any event constitute a 
discharge of the insurer’s obligation hereunder. 
Transfer of Interest and Title 


confusion result- 
ing y Bie varying constructions placed 
upon the ‘transfer of interest, title or 
possession’ clause, and also to reach what 
seems to me to be a more equitable re- 
sult, I suggest the following, which is 


To eliminate the 


similar to a 


English 
policies: 


provision used in 


“If at the time of any loss to the property 
covered by this policy, the insured shall have 
contracted to sell his interest in such property 
and the deed shall not have been delivered, or 
the full purchase price shall not have been paid, 
or possession shall not have been given, the 
purchaser upon the delivery of the said deed, 
if and in so far the property is not otherwise 
insured by or on behalf of the purchaser against 
such loss, shall be entitled to the benefit of the 
policy so far as it relates to such loss, without 
prejudice to the rights and liabilities of the 
insured or the company under this policy prior 
to the date of the delivery of the deed. 

“(4) Strike out the paragraph which 
makes the policy unenforceable while en- 
cumbered by a chattel mortgage. 

“As against the position taken in these 
proposals, it can be said with considera- 
ble persuasiveness that an insurance pol- 
icy 1s a purely personal contract, and in 
effect insures only the named insured 
against any loss he may sustain as a re- 
sult of the destruction of the described 
premises, and that to protect owners of 
other interests in the same property is a 
departure from this principle. It is to 
be admitted that there is ample support 
in the cases for this theory. But the 
theory already has been departed from 
in a number of instances, and it certainly 
is not a necessary position to take. The 
theory should still be adhered to where 
specified interests are insured, as, e.g 
that of a mortgagee, a lien 
life tenant, ete. 

“But where the policy purports to in- 
sure the ‘property,’ there is good reason 
for saying that it insures all interests in 
the property whoever may own them 
One of the reasons for this view is that 
the layman looks upon insurance as at- 
taching to the ownership of the land and 
passing with it when it is transferred 
Likewise he ordinarily understands and 
relics upon it as a complete coverage of 
all interests involved. And since, if the 
facts were fully known by the under- 
writer, the interested par- 


” 


holder, a 


names of all 
ties would be inserted as payces of the 
policy as a matter of course, I see no 
serious objection to siuedinn the 
man’s view of the nature of the 
tract. The adoption of such a 
would result in the supp lying of 
and more cepentamee is 


lay- 
con- 
theory 
a wide 
service 


Pittsburgh Insurance Day 
To Be Celebrated Feb. 15 


The Insurance Club of Pittsburgh has 
selected February 15 for the annual In- 
surance Day program, which will include 


meetings during the day and the elev- 
enth annual banquet of the club. An- 
drew W. Pardew is president of the club 
with Henry S. Bepler and Wallace M 
Reid, vice-presidents. George E. Scaff 
is secretary-treasurer. 


Electrical Committee of 


N.F.P.A. Meets in March 


The regular biennial meeting of the 
electrical committee of the National Fire 
Protection Association will be held from 
March 9 to 12 at the Haddon Hall Hotel 
in Atlantic City. At the meeting special 
consideration, says Chairman A. R 
Small, will be given to reports of special 
committees and of standing committees, 
including reports of article committees 
regarding proposals for changes in the 
national electrical code. Reports of arti- 
cle committees received on or before 
January 3 will be published in a preprint 
as heretofore. Copies of this report in 
quantities may be ordered from the sec- 
retary of the electrical committee, Victor 
H. Tousley, 612 N. Michigan Boulevard, 
Chicago, or from the National Fire Pro- 
tection Association, 60 Batterymarch St., 
Boston. 


TO HEAR KALTENBORN JAN. 13 


Reservations are being made rapidly 
for the dinner meeting of the New York 
City Pond of the Blue Goose Wed 


nesday evening, January 13, at the Drug 
& Chemical Club, 85 John Street, New 
York City, when H. V. Kaltenborn 

of the nation’s best known radio 1 s 
commentators, will be the chief speaker 
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London Assurance 
Acquires German Co. 


EXPANDING FOREIGN BUSINESS 


New Unit, Securitas of Bremen, Has 
Paid-Up Capital of $510,000; Oper- 
ates in Four Countries 
The London Assurance has acquired 
control of the well-known German insur- 
ance office, Securitas Bremer Allgemeine 
Versicherungs A.G., of Bremen. The 
nominal capital of the Securitas totals 
Rm. 4,000,000 ($1,605,000), of which tim. 
250,000 ($510,000) is paid up. In recent 
years it has distributed no dividend, but 
its returns have shown small favorable 

balances. 

Its premium payments in 1935 amount- 
ed to Rm. 2600,000 ($1,000,000). The 
company has branches in Holland, Den- 
mark, and Sweden, and transacts various 
kinds of insurance, including fire, bure- 
lary, accident and marine. Cooperation 
with the London Assurance will assist it 
in developing its work abroad, while it 
will help the London in expanding its 
insurance interests in Germany. 


The governor of the London Assur- 
ance is R. O. Hambro. It has a paid-up 
capital of £1,662,337'4. Its overseas sub- 
sidiaries include th» Federal Mutual of 
Australia, the Commercial of Australia 


the Manhattan Fire & Marine of 


York. 


and 
New 


RHODE ISLAND DIVIDEND 

The directors of the Rhode Island 
declared ‘a dividend of ten cents a share 
on the $5 par value capital stock of the 
company, which was payable December 
21. Also the directors of the Merchants 
of Rhode Island declared a dividend of 
seven and one-half cents a share on the 
$5 par value capital stock, which was 
payable December 21. 


RUSSELL C. MORLEY ENCAGED 


The engagement of Miss Barbara 
Swift of Elizabeth, N. J., to Russell 
Clark Morley of West Hartford, Conn., 
has been announced. Mr. Morley was 


graduated from Princeton in 1931 and is 
with the insurance firm of Morley, Wat- 
son & Baldwin in West Hartford. The 


marriage will take place in the Spring. 


{agle Star Fieldmen and Staff and 
Rain Ass’n Honor C. L. DeWitt 


DeWitt 
United 
vwle, Star & 
long 


Carroll L. retired yesterday 
as assistant 
the EF: 


after a 


States manager of 


British Dominions 


and distinguished career 
with that company and others in the fire 
field. Sometime 


going to make 


insurance this month 
a trip to Florida, 
Mrs. DeWitt, and the 
possibilities exist that they 
their home permanently in that Southern 


state. 


he is 
accompanied by 


mav make 


When Mr. DeWitt left his office at 
the company’s headquarters at 90 John 
Street he took with him several treas- 
ured evidences of the admiration and 


those connect- 
and bv those 


affection held for him by 
ed vith the Eagle, Star 
outside the company. In addition to 
the handsome Hamilton wrist watch 
eiven him by the company at a dinner 
several weeks ago Mr. DeWitt received 
a beautiful oil painting of a vase of 
dahlias from all the fieldmen of the com- 


pany, a fine water color painting from 
the entire office staff, bearing on the 
back the names of all the donors who 
“extend every good wish for your health 


and happiness throughout the years to 
come,” and a velum scroll bearing a 
resolution from the Rain Insurance As- 
sociation. Mr. DeWitt’s hobby is gar- 
dening, with particular emphasis on the 
erowing of dahlias. He has raised many 
splendid specimens. 

One of the organizers, leading execu- 
tives and strong supporters of the Rain 
Insurance Association, Mr. DeWitt’s 
able services to that body are set forth 
in the scroll which the organization pre- 
sented to him. The text follows: 

Rain Association Resolution 

Carroll L. DeWitt: 

The executive committee 
Insurance Association re- 
ceived from Mr. Carroll L. DeWitt a let- 
ter tendering his resignation as a mem- 
ber thereof, due to his retiring from 
active business, as of December 31, 1930. 

‘Be it resolved: that this committee 


“To 
“Whereas: 


of the Rain 


has acted upon this request regretfully 
and with great reluctance, having in 
mind the unstinted labors and helpful- 
ness of Mr. DeWitt during his fourteen 
years’ activity with this association as 
president of the association and_ later 
as chairman and member of the execu- 
tive committee. 

“The members of the executive com- 
mittee feel that we are losing the coun- 


sel, the foresight and the distinguished 
service which has been manifested by 
Mr. DeWitt and which has, to a great 


degree, made it possible for member 
companies to carry on the writing of 
rain insurance for fourteen years, not- 
withstanding the unfavorable perplexities 
which this line of insurance had to fore- 
eo in its early stages. 

Be it further resolved: that this com- 
mittee in accepting this resignation un- 
animously wishes for Mr. DeWitt much 
happiness and continued good health for 
many years to come, and that he mav 
now be able to do the things of which 
he has dreamed for so long. 

“The membership of this association, 
all committees of the association, and 
the present executive officers, unani- 
mously concur and by action of the 
executive committee this day ordered 
that this be spread in full upon the 
minutes of this association, and a copy 
thereof be presented to Mr. DeWitt. 

“(signed) James B. Cullison, Jr., 
chairman, executive committee. 


“Attest: 
(signed) Albert Leifflen, 
assistant secretary.” 


EDWIN STEERE KILLS SELF 

Edwin Steere, a former insurance 
agent at Norwich, N. Y., for some years, 
committed suicide at the Chenango 
County Welfare Home, at Preston, N. 
Y., a few days ago. He had lived at 
the home about a vear, and worry over 
a throat ailment is believed to have 
caused his act. He shot himself through 


the heart. His age was 56. 








to assume. 
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British Dominions 
Insurance Company Limited 


L. DeWITT 
Asst. U. S. Manager 


of Doudor, England 


A fine old English Company of high character and 
standing. It is one of the largest Companies of Great 
Britain doing business in the United States and writes 
all the hazards a Fire Insurance Company is permitted 


HARRY G. CASPER 
United States Manager 
90 John St., New York 


Asst. 





BERT A. JOCHEN 


U. S. Manager 














Farmers to Pay Cost 
Of Wheat Insurance 


REPORT GOES TO PRESIDENT 
Premiums Would Be Collected in Kind 
or Cash; Hope to Insure Wheat 
Crop of 1938 


Details of the proposed Federal crop 
insurance plan are contained in recom- 
mendations submitted to President 
Roosevelt late last week by his Com- 
mittee on Crop Insurance calling for 
Congressional action to insure wheat 
farmers against losses in yield result- 
ing from drought, flood or pest. The 
committee hopes Congress will pass the 
necessary legislation next year so that 
the 1938 crop may be insured. Although 
many wheat farmers have recommended 
that the Government pay practically the 
entire cost of the crop insurance the 
commnittee’s report proposes that Federal 
financial assistance be limited to over- 
head administrative expenses, the pur- 
chase and handling of commodities nec- 
essary to initiate the program and _ the 
setting up of reserves to meet the pos- 
sibie extraordinary needs in the event 
of a series of low yields in the early 


years of the program. 
In order that the program shall not 
encourage poor farm management and 


penalize good farmers by indemnifying 
the less industrious, the committee rec- 
onunended that not more than a specified 
percentage of the planted wheat crop 


be insured. A 75% insurance coverage 
was suggested as a maximum. In no 
case would the program insure against 
losses from declining prices. 

Under the plan recommended by the 
committee, premiums would be payable 
on an annual basis in kind or in cash 


at the option of the farmers and the 
same privileges as to the form of set- 
tlements by the government would ap- 
ply. Since premiums would exceed in- 
demnities in years of large crops, the 
committee explained, a reserve of wheat 
would be built up. 
__Less Price Fluctuation Seen 
_ “This plan would contribute to reduc- 
ing fluctuations in market supplies and 
prices of wheat,” said the report. 
“Wheat would be taken off the market 
in years of good crops, since premiums 
in such years would exceed indemnities, 
and would be put back on the market 
only in years of poor crops, when in- 
demnities would exceed premiums. 
“Because the reserves would be defi- 
nitely held for the distinct purpose of 
indemnities in poor crop years, they 
would not be a potential supply at all 
times on the market. The accumulation 
and release of reserves would be auto- 
matically regulated by the crop insur- 
ance requirements.” 
_ In the proposed program, the crop 
insurance agency would buy commodi- 
ties only at a rate and to a total amount 
that would equal the payment of pre- 
nuums in cash by farmers. 
Payment of Losses 

“Moreover, the insurance agency would 


not control the sale of the wheat ac- 
quired as premium payments,” the re- 
port continued. “The sale would take 


place at the independent choice of the 
individual farmer upon settlement of his 
losses. For example, a farmer who in 
a year of loss may be entitled to receive 
500 bushels of grain to cover his losses 
would be at liberty to order the sale 
of that amount after loss adjustment.” 

Secretary Wallace, chairman of the 
conunittee, said he could not estimate 
the number of farmers likely to partici- 
pate in the insurance program at first. 
He was of the opinion, however, that if 
adopted, it would be confined to the 
Great Plains area where the growing 
season’s risks are the greatest. He 


also thought that while premiums would 
be relatively high in that major wheat- 
producing area, they would not be so 
high as to prevent substantial participa- 
tion of farmers since they would realize 
that premiums were based entirely on 
the risks involved. : 
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Are you selling 
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the latest model 
insurance ? 


The America Fore 
Comprehensive 
Auto Policy is 
modern insurance 
for modern cars. 
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America Fore Insurance and Indemnity Group 


THE CONTINENTAL INSURANCE COMPANY NIAGARA FiRE INSURANCE COMPANY 
AMERICAN EAGLE FIRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 
FIDELITY-PHENIX FIRE INSURANCE COMPANY . THE FIDELITY AND CASUALTY COMPANY 


First AMERICAN FiRE INSURANCE COMPANY ) iidabiaies on mati ith 
INSURANCE 


Eighty Maiden Lane, |B) = New York,N.Y. 
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Reliance Appoints Joseph Golub 
Inland Marine Metropolitan Agent 


The Reliance of Philadelphia, a mem- 
ber of the Fire Association group, an- 
nounces the appointment of the 
Golub Ag 


sency, through, its New 
City office 


Joseph 

York 
at 123 William Street, as met- 
ropolitan agent for inland marine busi- 
ness. The Reliance is a strong and old- 
established company, 
ed in 1841, and through 


the Fire 


having been form- 
affiliation with 
Association group offers exten- 
sive facilities. 


The New York 


organization was opened last September 


office of the Golub 
with the appointment of the Carolina of 
the Home of New York fleet for New 
York City and suburban fire business. 


The County of the Great American 
gvroup, which had been in the agency’s 
Brooklyn office three years, also entered 


the New York office for automobile fire 
and theft and now comes a third ap- 
pointment which emg the facilities 
of the New York office for handling all 


forms of property insurance. 
Established in 1905 in Brooklyn 
The Joseph Golub 
the veteran production offices in Brook- 
lyn, having been established in 1905 in 
the eastern district of Brooklyn by Jo- 


Agency is one of 


seph Golub. Prior to launching out for 
himself Mr. Golub had been in charge of 
the insurance department of a private 
bank where he gained valuable knowl- 


edge of the business and of the needs of 
buyers of protection. This banking 
training also caused him to move cau- 
tiously during the early days of his busi- 
ness, preferring not to branch out until 
he felt that he had prepared a strong 
foundation. At present the agency has 
headquarters in Brooklyn at 151 Remsen 
Street, in the heart of the insurance 
district, where 
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41 East 42nd Street, 
New York, N. Y. 
VAnderbilt 3-4400 


Ee a en 


aa 


a number of outstanding 


companies are represented for fire, in- 
land marine and automobile. 

\ssociated with Mr. Golub is his son, 
Bert, who joined the agency nine years 
ago after acquiring a training in insur- 
ance with the metropolitan office of the 
Commercial Union. Energetic and with 


a pleasing personality he has become an 
~ a“ 





JOSEPH GOLUB 
important figure in the developing and 
servicing of brokerage business. 

Bert Waring, who has had over thirty- 
five years’ experience, is the agency’s 
fire underwriter in Brooklyn. 

Thomas A. Dugan, manager of the 
New York office, is the newest member 
of the staff, having joined a few months 


Seasons Greetings! 


TO OUR MANY BROKERS, who have so generously contributed 
their support and confidence during the past year, we offer 
our heartfelt thanks and sincere appreciation. Your kind 
cooperation has made possible our success, and we hope 
that we shall continue to merit your valued consideration. 


WHITE & CAMBY, INC. 


EDWARD I. WHITE, President 
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DUGAN 


THOMAS A. 


ago. He has had both fire and inland 
marine underwriting experience covering 
a period of eighteen years. For some 
time he was in charge of the local inland 
marine department of the Niagara, be- 
fore which he was for three years man- 
ager of the Brooklyn office of the Sea- 
board Underwriters, Inc. Earlier Mr. 
Dugan served with J. W. DeMott & Son 
for three years, the National Liberty for 
s'x years and was in the agency depart- 
ment of the Royal for two years. 


Peter A. Locke President 
Independent Brokers Ass’n 


At the 





Inde- 
Brook- 
23 


annual meeting of the 
pendent Brokers Association of 
lyn, held on Wednesday, December 
the following officers and directors were 
elected for 1937: president, Peter A. 
Locke; first vice-president, Samsin Falk; 
vice-president, Saul T. Levine; 
Abraham Mishkin; 


second 
third wice-president, 


fourth vice-president, Louis Rogall; fifth 
vice-president, Jacob Schwartz; treas- 
urer, A. J. Fryburg; secretary, Philip 
\llen. 

For balance of board of directors: 
\rthur Arnow, Moe Werbelovsky, Sam- 
uel I). Rosan, Irving M. Blau, Leo Feld- 
man, Abraham S. Fink, Lester Trotsky, 
Louis J. Horbatkin, Jacob W. Leving- 
son, Joseph Gaster, Louis 1D. Krasner, 


Benjamin Oginz and H. D. Manevetz. 


Emma C. Spence, wife of George 
W. Spence, Brooklyn banker and _ vice- 
president of the Knickerbocker Insur- 
ance Co. of New York, died:at her home 
in Brooklyn early this week“after a long 
illness. Mr. Spence is president of the 
Peoples National Bank of Brooklyn. 


Mrs. 





Auto Collision Claims adjusted to the 
satisfaction of your assured 


Nathan Hi. Weil. Ine. 


INSURANCE UNDERWRITERS 
501—sth Ave., corner 42nd St. 
MUrray Hill 2-6412 
Fire—Casualty—Inland Marine—Automobile 
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INDEPENDENT BROKERS DINNER 





To Be Held January 28 in Brooklyn; 
Conway Toastmaster; Pink and Van 
Schaick Honor Guests 
The Independent Brokers Association 
of Brooklyn, Inc., will hold its eleventh 
annual dinner and dance on Thursday 
evening, January 28, at the Park Manor, 
450 Eastern Parkway, Brooklyn. Justice 
Albert Conway of the New York Su- 
preme Court, former Insurance Super- 
intendent, will be toastmaster. Insur- 
ance Superintendent Louis H. Pink and 
former Superintendent George S. Van 
Schaick, now vice-president of the New 
York Life, will be guests of honor. Other 
members of the Insurance Department 
who have accepted invitations are Rollin 
M. Clark, First Deputy Superintendent 
and the following heads of divisions: 
George H. Jamison, Joseph F. Lawler, 
LaVerne’ J. Wood and Edward Mce- 

Laughlin. 

The following presidents of organiza- 
tions have already accepted invitations: 
Ralph G. Engelsman, Arthur C. Goer- 
lich, Julian Lucas, W. J. Manning, 
George F. Sullivan and S. P. Eisemann. 

Among others who will be present 
are James A. Beha, general counsel, 
National Bureau; Elles M. Derby, exec- 
utive manager, Life Underwriters Asso- 
ciation of New York City; Samuel k. 
Feller, former First Deputy of Insur- 
ance Department; Harold M. Hess, man- 
ager, New York Fire Insurance Ex- 
change; Edward S. Moran, Jr., Assem- 
blyman; Leonard F. Saunders, executive 
secretary, Insurance Federation, State of 
New York; Col. Francis R. Stoddard, 
former Superintendent of Insurance, and 
Professor Saul B. Ackerman, New York 
University. 


Anthony ‘Tyson Leaves 
Hoey & Ellison Agency 


Anthony Tyson, for the last fifteen 
vears manager of the marine department 
of Hoey & Ellison, 99 William Street, is 
no longer connected with that organiza- 
tion. Elwood Faulkner, who has been 
with the agency for the past ten years 
as assistant marine underwriter, is now 
in charge of the department. 

Mr. Tyson, who is one of the best 
known marine men on the Street and 
recognized as a capable underwriter, 
served with S. D. McComb & Co. before 
establishing Hoey & Ellison’s marine de- 
partment. At present he is confined to 
his home with a broken ankle, sustained 
while alighting from a car. 





Powers, Kaplan & Berger 
Hosts at Xmas Eve Party 


Over 200 fire insurance company exec- 
utives, organization representatives, mem- 
bers of the New York Insurance De- 
partment, adjusters, agents, brokers and 
others were guests of Powers, Kaplan & 
Berger, attorneys, at their annual Christ- 
mas Eve luncheon party at 90 John 
Street. Those who assisted in welcom- 
ing the guests and making the gather- 
ing cordial and gay included Senator 


Abraham Kaplan, Samuel A. Berger, 
David A. Ticktin, Moses S. Finesilver, 


George I. Gross and Carl Helm. 


KISSAM - JOINS PONTIAC CO. 

3Jenjamin A. Kissam, advertising man- 
ager for the Insurance Advocate of New 
York, has resigned, as of today, to be- 
come assistant advertising manager for 
the Pontiac Motor Co. of the General 
Motors group at Pontiac, Mich. He 
joined the Insurance Advocate seven 
years ago and has had experience both 
in the news reporting and advertising 


fields. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








In the early part of the last century 


a German publisher by name of Tauch- 


nitz conceived the idea of making the 


classics and modern literature easier of 
access to the 
by publishing 


eager to learn 
cheap editions 


masses 
them in 


easy to carry in your pocket, so one 
could read in spare moments. It was 
a huge success and he was knighted by 


Queen Victoria for spreading English 
literature in Germany. The trouble with 
modern authors and publishers is that 
their books cost too much for the aver- 
age man, in their fancy binding, jackets, 
and are too heavy to carry around. 

A price of $2 or $2.50 is asked, where- 
as the author and publisher would reap 


larger harvests by getting up smaller 
formats and charge less, and sell a great 
many more. That was Henry Ford’s 
idea, on which he grew rich, viz., a 
good article without a lot of gadgets 
at a fair price. Tauchnitz did it and 
became very rich, though booed at by 


his contemporaries. The railroads have 
found recently that through a reduction 
in fare and improved service they carry 
three times as many passengers. 

And remember the size has a lot to 
do with it, as book purchasers can do 
more reading in spare moments if they 
can carry the books in their pockets. 
30th the Reader’s Digest and the Mer- 
cury have adopted this idea, and more 
will follow. And, may I add, when at 


FRANK H. VAN DUZER DEAD 


Treasurer of Griffith- Van Duzer Co., 
Inc., Albany; Had Been Injured 
in Car Accident 


Frank Hicks Van 





Duzer, treasurer of 
the Albany, N. Y., agency of the Grif- 
fith-Van Duzer Co., Inc., of which his 
father, Frank A. Van Duzer, is presi- 
dent, died last Saturday morning at the 
Hudson City Hospital in Albany as the 


result of injuries received in an auto- 
mobile accident Christmas night. Miss 
Eileen Young, who was with Mr. Van 


Duzer at the time of the accident, also 
was fatally injured. 
A graduate of the 
where he achieved note as a football 
player, Mr. Van Duzer has been identi- 
fied with his father in the insurance 
business for several vears. He was 23. 


Albany Academy, 





Teachers Ass’n 


(Continued from Page 19) 


lines and have little use for the routine 
prescribed courses of study. 
Discussions on “The Proposed Revi- 


sion of the Standard Fire Insurance 
Policy” which followed Professor G. W. 
Goble’s paper on the subject were in- 
tensely in favor of a revision. Profes- 
sor Goble, who is a professor of law 


Columbia College, in the late eighties, 
we students had pocket editions of the 
Greek, Roman, English and other clas- 
sics which we carried with us and read 


while riding on the elevated or in the 
horse cars using ever spare moment, The 
effects of this method are still in evi- 


dence in my own personal behavior on 


the road; that is using spare time, while 
waiting in agents’ offices, or on trains, 
for reading correspondence and_plan- 


ning. 
* * * 
In Defense of Rural Journalism 

It is amusing to note how the metro- 
politan papers make fun about rural 
papers, which print, for instance, that 
Mrs. Jones is visiting relatives at Po- 
dunk. To my mind there is logically 
absolutely no difference in an item like 
that and an item in the N. Y. papers 
that Mrs. Gotrocks is at her villa at 
Newport, or that Mrs. Snobface-Climber 
is giving a_ cocktail party at the Ritz- 
Astorbilt. The item in the small town 
paper about their folks is of just as 
much interest to the people in that town 
as the latter item is to the society of 
New York, which, in my opinion, is as 
much of a hick town at Ketchums Cor- 
ners. 

Board of trade wonder why a lot of 
manufacturers are leaving the larger 
towns and going “country.” To me it is 
no wonder at all. They escape evils of 
a big city, 





at the University of Illinois, said “It 
was a vast step forward when we secured 
the uniform New York fire policy, and 


it will be just as vast a forward step 
when we get rid of it.” 
Discussions on this paper were taken 


by mutuals and a representative of the 
Insurance Brokers Association of IIli- 
nois, John Timmons, Chicago broker. 
Stock fire companies were said to have 
been invited to furnish a_ discussion 
leader but declined. A. B. Kelly, Amer- 
ican Mutual Alliance, led the discussion 
for the mutual companies, and E. W 
Patterson, professor of law at Columbia 


University, talked on the legal aspects 
involved. 
The paper on “Liability at Law and 


Insurance Against It” by E. W. Sawyer, 
assistant general counsel of the Liberty 
Mutual, was followed by floor discus- 
sions led by A. I. Wolff, former presi- 
dent of the National Association of In- 
surance Agents, and W. A. Sullivan, 
manager of the insurance department, 
Loose-Wiles Biscuit Co. 


SPRINGFIELD F. & M. BONUS 
fifty full-time sal- 
Springfield Fire 


Five hundred and 
aried employes of the 
& Marine throughout the United States 
last week received a Christmas bonus 
amounting to one-half of their December 
salaries, with a limit of $100 per person. 





ROYAL EXCHANGE ASSURANCE (1720) 
FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CoO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


111 John Street, New York 











Agents Pleased By 
Security Act Change 

MAJORITY EXEMPT FROM TAX 

Only Those Under Dives Control of 


Companies Will Be Classed as 
Employes 





Insurance producers, who are indepen- 
dent contractors and not in any way 
under the control of any insurance com- 
pany, are pleased with the statement 
made last week by Internal Revenue 
Commissioner Helvering in Washington 
to the effect that agents, brokers and so- 
licitors will not be considered employes 
under the Social Security Act except in 
cases where there exists the obvious re- 
lationship of employer and employe. 
While the Commissioner’s reversal of a 
previous interpretation of the Bureau of 
Internal Revenue was not made public in 
the form of an official ruling it is ex- 
tremely doubtful whether his attitude 
will be changed as he has studied the 
question thoroughly from all angles. 

As a result there will be created prob- 
ably two classes of agents, those who by 
virtue of their independent position are 
not employes of any company and those 
who have contractual relationships with 
which call for 


one or more companies 
some control over the agents’ actions 
and provide for special compensation 


therefor. There are many such produc- 
ers, including numerous general agents, 
salaried agents and solicitors, branch of- 
fice managers with agents’ licenses and 
their sub-agents or solicitors, and others. 
Credit for removing independent pro- 
ducers from the category of employes of 
insurance companies under the Social 
Security Act largely, though not 
entirely, to the National Association of 
Insurance Agents. General Counsel 
Walter H. Bennett of that organization 
did extensive research work and_ pre- 
pared arguments which helped to con- 
vince the authorities in Washington that 
the average fire and casualty agent and 
broker is not under the control of any 
insurance company but operates wholly 
as an independent contractor. 


goes 





C. B. WHITE, JR.. TO MARRY 

Announcement has been made of the 
engagement of Miss Neva Elizabeth 
Fenno, daughter of Mr. and Mrs. 
Charles Clark Fenno of White Plains, 
N. Y., to Clifton B. White, Jr., son of 
Mr. and Mrs. Clifton B. 
Kisco. Mr. White studied at Moses 
Brown School, Providence, R. I., and 
Yale University and was graduated from 
Swarthmore College in 1934. He is asso- 


ciated with the New York insurance 
brokerage concern of Davis Dorland & 
Co., 150 Nassau Street, of which his 


father is a vice-president. 


White of Mount , 











227 YEARS OLD 
SUN 
INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 
55 Fifth Ave. New York 
Western Department 
309 West Jackson Blvd. 
Chicago 
Pacific Department 
100 Sansome Street 
San Francisco, Cal. 











Kurth Committee Reports 
Fair Bond Subscriptions 


Fire insurance companies have already 
signed subscriptions amounting to over 
$240,000 for New York World’s Fair 
debenture bonds, according to Wilfred 
Kurth, president of the Home and chair- 
man of the fire and marine insurance 
division of the fair’s bond sales com- 
mittee. This total represents close to 
50% of the $500,000 worth of bonds 
which Mr. Kurth’s committee has under- 
taken to distribute among fire and ma- 
rine insurers. Predicting that the full 
quota would be taken Mr. Kurth said: 

“The fire and marine insurance com- 
panies have gone into this great com- 
munity project as a means of contribut- 
ing to the welfare of the entire city as 
well as to help our own businesses, In 
view of the careful financial prepara- 
tion and the character of the men be- 
hind the fair, it seems to me there is 
every reasonable expectation that this 
loan to the fair will be paid back in full 
with interest.” The subscribers include 
leading American and British companies. 





ILION, N. Y., AGENCY SOLD 


The J. H. Harrison Insurance Agency, 
conducted for the past quarter of a cen- 
tury at Ilion, N. Y., has been purchased 
by the A. B. Christiana agency, of that 
place. The Harrison agency was estab- 
lished in 1910 by J. H. Harrison, who 
died in 1926, and thereafter was con- 
ducted by his widow, Mrs. Jane W. Har- 
rison, until her death the early part 
of December. The business will be con- 
tinued without change other than in 
ownership and at the same location it 
has occupied for twenty-five years, Mr. 
Christiana stated. 





G. & R. AGAIN REDUCES DEBT 
The Globe & Rutgers has further re- 
duced its indebtedness to banks to $2,- 
500,000, having repaid $500,000 last week. 
In addition the company has retired 
250,000 shares of first preferred stock 
and 250,000 shares of second preferred. 








Franklin W. Fort 





FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company (New Jersey) 
Baltic Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


(Denmark) 


Thomas B. Donaldson 




















INCORPORATED 1868 


THE STANDARD 
FIRE INSURANCE COMPANY 


NEW JERSEY, TRENTON 
FRANK J. BREEN, President 
‘‘A GOOD AGENCY COMPANY'' 
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CANAL BOATS 
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ON WHEELS -: 


Canal boats on wheels may seem incongruous, but from 1832, 











when New Jersey’s Morris Canal was completed, until a time 
within the memory of many present residents of Newark, 
canal boats passing under Broad Street were carried up to a 
higher canal level by means of cradles set on wheels. 


Ingenuity in solving transportation problems has been a 
part of Newark’s industrial contribution to the nation. Of 
Newark’s many business enterprises insurance is one of the 
most important, placing that city fourth in rank among the 
country’s insurance centers. 


Newark’s oldest insurance organization is The Newark Fire 
Insurance Company. Its nation-wide service is backed by 125 
years of underwriting experience and unquestionable security. 


NEWARK FIRE 


4| CLINTON STREET, NEWARK, NEW JERSEY 
EXECUTIVE OFFICES, 150 WILLIAM STREET, NEW YORK.N.Y. 
A MEMBER OF THE ROYAL-LIVERPOOL GROUPS 
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OLDEST FIRE INSURANCE COMPANY OF NEWJERSEY 
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NATIONAL UNION 
FIRE INSURANCE 
COMPANY 


Pittsburgh, Pa. 


OUT OF THE MAIL BAG 


“On March 6, 1906, I wrote my first 
fire insurance policy, and it was placed 
with your company. This risk, by the 
way, continues with my agency and 
the National Union.” 


A 
Good 
Agency 
Company 























Foreign Reinsurers 
Lose War Risk Claims 


DECISION OF FEDERAL COURT 


Judge Knox Holds American Recipient 
of Award Need Not Share with 
British Company 


Appeal may be carried ultimately to 
the United States Supreme Court from 
the decision rendered this week by Fed- 
eral Judge John C. Knox in New York 
holding that foreign reinsurers, whether 
or not admitted to this country, of do- 
mestic marine writing companies are not 
entitled to participate in American pay- 
ments made by the Reparation Com- 
mittee following adjustment of war loss 
claims. This was a test case brought by 
the Standard Marine against the West- 
chester Fire, which merged the United 
States Merchants & Shippers some years 
ago. Other foreign marine insurers are 
involved in these moves to recover part 
of the indemnity paid by Germany. The 
suit was based upon an award of $1,396,- 
881 made by the Mixed Claims Commis- 
sion to the Westchester and the Stand- 
ard Marine, as a reinsurer through its 
United States branch, sought to recover 
a share of that award, based upon its 
participation in payment of marine losses 
sustained under Westchester policies. 

The Federal Court held that foreign 
insurance companies are not entitled to 
share in awards granted to American 
claimants by the Reparation Commission. 
Great Britain, upon recovering part of 
its shipping losses from Germany, did 
not reimburse even its own nationals, ex- 
cept in necessitous cases, it was pointed 
out, whereas the United States has 
agreed to the extent of 83% to pass on 
to legitimate American claimants pay- 
ments from Germany as they are re- 
ceived. 

Non-U. S. Claimants Barred 

“Plaintiff's complaint,’ Judge Knox 
wrote, “should more reasonably be di- 
rected to the course of procedure adopt- 
ed by its sovereign. If defendant were 
required to share its recovery with plain- 
tiff the result would be that, at defend- 
ant’s expense, plaintiff and the British 
Government together would have a 
larger sum than was rightfully payable 
to Great Britain upon account of losses 
suffered.” 

So far the United States company has 
received $400,000 on account of the 
amount awarded. The plaintiff and other 
foreign companies filed claims with the 
commission which were dismissed on the 
ground that the United States Govern- 
ment was not entitled to reparations on 
behalf of non-United States claimants. 
The British Government,” Judge 
Knox noted, “has adopted a policy of 
discretionary distribution of sums award- 
ed to it, turning over portions of such 
recovery only to such of its nationals as 
are ‘necessitous.’ Under the circum- 
stances, the plaintiff has been the re- 
cipient of none of the awards recovered 
by its sovereign. 

“The manner of calculation followed 
by the Mixed Claims Commission indi- 
cates that the recovery of the defendant 


“ry 


has been based upon _ out-of-pocket 
losses. The method of settlement of 
claims growing out of the World War 


gave to each country the privilege and 
power of asserting the claims for dam- 
ages to its citizens. 

“The purpose was not only orderly dis- 
tribution but also equitable distribution. 
Each nation was to receive in proportion 
to the losses of its citizens and every in- 
jured person was dependent upon his 
own sovereign for consideration. Hence 
the money which defendant has received 
came to it merely as part of the plan of 
settlement pursuant to which each na- 
tion collected from Germany the war 
losses of its own citizens. England as- 
serted and collected the claim of the 
plaintiffs herein. The United States as- 
serted and collected the claim of the de- 
fendant. England did not choose to dis- 


Many Notables Attend 
Ernest Sturm Funeral 


FAVORITE HYMNS ARE SUNG 


Services Conducted by Rev. George 
Mahlon Miller; Comment on Late 
Chairman’s Christmas Messages 
The funeral services for Ernest Sturm, 
chairman of the America Fore compan- 
ies, was held Saturday at the Ocean 
Avenue Congregational Church in Brook- 
lyn, of which Mr. Sturm was a trustee. 
Many of the most distinguished men in 
the insurance business, including a num- 
ber from out of town, attended the serv- 
ices. Among those present was Super- 
intendent Pink of New York State. The 
church could not hold all those who 
wanted to attend and there were many 
standees, both on the ground floor of 

the church and in the balcony. 

Representing the America Fore com- 
panies as mourners entered the church 
were Lamar Hill, W. F. Dooley and M. 
J. O’Brien. 

The services were conducted by Rev. 
George Mahlon Miller, who discussed 
the qualities of Chairman Sturm which 
made him a confidante of so many peo- 
ple. He particularly stressed the Christ- 
mas messages of the late chairman. The 
church’s quartet sang Mr. Sturm’s fa- 
vorite hymns, “Nearer My God to Thee,” 
“Lead Kindly Light” and “Abide With 
Me.” Interment was at Greenwood Cem- 
etery. 

America Fore Directors at Funeral 

President B. M. Culver appointed the 
following from the directors of the seven 
companies in the America Fore group to 
represent the companies at Mr. Sturm’s 
funeral: 


Fidelity & Casualty: Willis Wood, R. J. Hil- 


las, G. C. Dominick, H. P. McCullough, P, J. 
Roosevelt, A. G. Pratt. 
Continental: George Blumenthal, George W. 


Davison, Henry W. deForest, C. 
William Woodward. 
Fidelity-Phenix Fire: 
L. Hoguet, Eustis Paine. 
American Eagle Fire: 
S. Gray, Jr. 
Niagara Fire: E. I. L 
Fire: 


J. Schmidlapp, 


Paul Baerwald, Robert 


Frank Altschul and W. 


ow. 
Sumner T. 


First American Pike and 
W. R. Herrick. 

Maryland: William H. Emes, Vernon Hall, 
George F. Hayden. 


Company Organization Representatives 

Representatives designated by national insur- 
ance organizations to attend the funeral included 
the following: 

National Board of Fire Underwriters: 
Koeckert, United States manager, 
Union; Sumner Ballard, president Tternationar. 

Eastern Underwriters Association: Richard M. 
Bissell, president, Hartford Fire; W. H. Koop, 
president, Great American; Wilfred Kurth, pres- 
ident, Home; C. F Shallcross, United States 
manager, North British & Mercantile. 

Insurance Executives Association: Wilfred 
Kurth, president, Home; Frank D. Layton, 
president, National Fire; Paul B. Sommers, 
president, American of Newark. 

American Foreign Insurance Association: 
George G. Bulkley, president, Springfield Fire 
& Marine; O. E. Schaefer, president, Westches- 
ter Fire; Edward Milligan, president, Phoenix 
of Hartford. 


F. W. 


Commercial 


ILLINOIS CODE DRAFT READY 

Copies of the new proposed TiIlinois 
insurance code are now available and 
copies may be secured at $1 each from 
Homer Landau & Co., printers, 458 East 
Thirtieth Street. Chicago. Suggestions 
for changes may be submitted up to 
January 11. Among other things the 
code incorporates the New York stand- 
ard form of fire policy and also would 
permit fire companies to write casualty 
insurance and casualty companies to 
write fire. 





ALBANY FIELD CLUB OFFICERS 

Officers of the Albany Field Club for 
1937 were elected at the annual meeting 
held at Albany, N. Y., on December 18 
as follows: president, Frank J. Doyle; 
vice-president, William Lyon; treasurer, 
E. T. Collins. and secretary, J. Arthur 
Rizy. President Doyle is special agent 
for the Insurance Co. of North America. 


tribute to the plaintiffs funds collected 
in their behalf.” 

Hartwell Cabell appeared as attorney 
for the English company. Oscar R. 
Houston represented the defendant. 





“ed to John 


1936 Results 


(Continued from Page 1) 


hazards and to greater attention being 
paid to fire preventive methods. Added 
to these rate reductions, however, were 
the cuts ordered in various parts of the 
country by government authorities, 
which rate changes appear justified only 
on the basis of a very short time experi- 
ence. However, in the light of experi- 
ence covering periods of five to ten years 
wholesale slashing of rates causes an- 
xiety among careful underwriters, who 
fear that the present rate level may, 
within a comparatively short time, ap- 
pear inadequate to yield an underwriting 
profit. With fire income down again, ex- 
pense ratios will reveal little if any de- 
cline, despite careful supervision of ex- 
penses. 

Automobile fire, theft and collision 
premiums continued to increase in 1936 
and likewise the income derived from 
the inland marine field, two most im- 
portant sources of revenue for fire in- 
surers. It is probable that because of the 
gains registered in the automobile and 
marine elds that the total income for 
fire companies will exceed that of 1935. 
The automobile industry enjoyed last 
year twelve months of unusual prosper- 
ity and the outlook for 1937 is excellent, 
according to the public statements made 
in the last few days by motor car manu- 
facturers. The auto industry has been 
satisfactory for more than two years so 
that now not only the insurance com- 
panies with large finance accounts but 
those which derive the bulk of their 
auto premiums through local agency 
sources are benefiting. While collision 
losses on automobile risks continue to 
occur with too great frequency, fire and 
theft claims remain comparatively low, 
due to the excellent construction of 
models of recent years and to intensive 
investigation of auto thefts and prosecu- 
tion of those apprehended as car thieves. 

Side-Line Premiums 

In 1935 the automobile field yielded 
net premiums to fire companies of over 
$114,000,000 and to this may be added 
about $34,000,000 in inland marine pre- 
miums. Both those totals undoubtedly 
were topped in 1936 and it would not be 
surprising if the combined figures 
amounted to more than $160,000,000. This 
would be one-third of the total purely 
fire premium income of 1935. Two other 
important channels of income, ocean ma- 
rine and tornado risks, should add 
$67,000,000 or more. It is too early yet 
to predict with any degree of accuracy 
whether ocean marine results will be 
profitable. On the whole they have not 
been particularly satisfactory in recent 
years, although numerous marine under- 
writers individually have had fine rec- 
ords. Tornado insurance should again 
be profitable. 





AMERICAN XMAS PARTY 

The American of Newark and _ the 
Bankers Indemnity held a joint Christ- 
mas party in the assembly room at the 
home office building in Newark on De- 
cember 24. Greetings were extended by 
C. Weston Bailey, veteran chairman of 
the board, and a Christmas address was 
delivered by Frederick W. Doremus, sec- 
retary of the American. Others who 
participated in the musical program were 


Stanley Pinhero, George Bell, Thomas 
Hutch, Ruth Wiegand and_ Richard 
Weiss. Marjorie Reuter of the local 


department designed the decorated pro- 
grams. 





PAY PUBLIC FIRE DIVIDEND 

Vice-Chancellor Stein in the New Jer- 
sey Court of Chancery has granted to 
the creditors and stockholders of the 
Public Fire of Newark, now in liquida- 
tion under the supervision of Commis- 
sioner of Banking and Insurance Carl 
K. Withers, a 3% dividend. Checks were 
mailed to 1,056 creditors who received 


$21,420. There had been a previous divi- 
dend of 74% and eventually another 
small dividend will be allowed. Coun- 


sel fees amounting to $7,500 were award- 
Milton and C. Raymond 


Lyons for twenty months’ service. 
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LOYALTY GROUP 


To Our Friends, Old and New 


Standing near the exit of the Old Year, on the threshold of 
the New, we remember with gratitude old friends whose 
faith has never shown signs of wavering. We greet new 
friends with the firm belief that time alone is needed to 
make them old friends. 


In RETROSPECT, we of the Loyalty Group see a great 
year of unique achievements, made possible by the faith 
and confidence of our great army of co-workers and loyal 
agents. 


In PROSPECT, we resolve that the pace shall be speeded 
without hurry, that growth shall be accelerated without 
sacrifice of strength, and that nothing shall be omitted that 
will yield Loyalty Group and its friends the fine satisfac- 
tion that comes from cooperation in the creation of real 
worth. 


To our many friends, old and new, who have honored us 
with their support and confidence, we offer our hand in 
appreciative greeting, with heartiest wishes for a Happy 
and Prosperous New Y eat. 


JOHN R. COONEY 


President or Chairman of Board 





LOYALTY GROUP 


Firemen’s Insurance Company of Newark, New Jersey 


The Girard Fire & Marine Insurance Co. Milwaukee Mechanics’ Insurance Company 
The Mechanics Insurance Co. of Philadelphia National-Ben Franklin Fire Insurance Co. 
Superior Fire Insurance Company The Concordia Fire Ins. Co. of Milwaukee 


The Metropolitan Casualty Ins. Co. of N. Y. Commercial Casualty Insurance Company 
WESTERN DEPARTMENT PACIFIC DEPARTMENT 
644 RUSH STREET, CHICAGO, ILLINOIS EASTERN DEPARTMENT 220 BUSH STREET, SAN FRANCISCO, CAL. 
10 PARK PLACE 
CANADIAN DEPARTMENT cetin, tne dene SOUTH-WESTERN DEPT. 


461 BAY STREET, TORONTO, CANADA 912 COMMERCE STREET, DALLAS, TEXAS 
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N. Y. Supreme Court Decision On 
Liability Of A Common Carrier 


Supreme Court Justice Erskine C. Rog- 
ers on Friday last handed down a deci- 
sion which affects shippers of merchan- 
dise throughout the United States as 
well as insurance companies writing in- 
land marine policies. The determination 
concluded the trial in Part XX of the 
Trial Term of the New York Supreme 
Court, which lasted four days and in- 
volved over $13,000. The action was 
brougt by the Kolynos Sales Corp. for 
the Automobile Insurance Co. through 
Emmet L. Holbrook, attorney, against 
Laube-Interstate, Inc., a common carrier 
by motor truck, and the National Car- 
loading Corp., a common carrier by rail, 
to recover for loss of merchandise in 
transit. 

On July 30, 1934, the BiSoDol Co. and 
the Kolynos Sales Corp. made a number 
of shipments from their warehouses in 
New Haven. One of the Kolynos ship- 
ments, amounting to $8,099, was made 
to an affiliated company warehouse at 
New York City and was routed exclu- 
sively over the lines of the Laube-Inter- 
state, Inc. For this shipment Laube- 
Interstate, Inc., issued its own ferm of 
receipt which contained the provision 
that “rates and charges are based on 
this company’s being liable for the actual 
invoice value of the shipment at time 
and place of shipment, but not exceed- 
ing fifty cents per pound in actual 
weight, unless a greater value is de- 
clared and stated herein at time of ship- 
ment; in which case this company will 
insure the excess valuation for the ac- 
count of the owner of the shipment at 
a rate of fifteen cents per hundred dol- 
lars against direct loss caused by fire, 
accident to vehicle, or theft of entire 
shipping package.” The shipment weighed 
5,890 pounds and no value was declared. 


Other Shipments Over Rail Carriers 


The other shipments, twenty in num- 
ber, were all routed over Laube-Inter- 
state, Inc., to National Carloading Corp. 
and destined to points beyond New York 
City served by the latter named car- 
rier. For these shipments the printed 
forms of the uniform bill of lading used 
by rail carriers and furnished by Na- 
tional Carloading Corp. were issued and 
signed by Laube-Interstate, Inc., as agent 
for National Carloading Corp. 

On July 31, 1934, while the truck on 
which Laube-Interstate, Inc., was trans- 
porting the merchandise to New York 
City was passing through Shelton, Conn., 
it was “hijacked” and most of the mer- 
chandise stolen by force. Additional 
merchandise was immediately shipped by 
the shippers to the various consignees 
equal to most of that which was lost 
in transit. 

The BiSoDol Co. assigned its claims 
to Kolynos and that company sued 
Laube-Interstate, Inc., for the entire 
loss. That defendant set up in its an- 
swer that its liability was limited on 
the shipment to New York City to $2,- 
945 and that as to the remaining ship- 
ments it acted as the agent of a dis- 
closed principal, the National Carloading 
Corp. as a private or contract carrier 
and was, therefore, not liable to the 
plaintiff. The National was thereupon 
brought into the action by a supplemen- 
tal summons. 

The issues raised on the trial included 
the claim by the plaintiff that the ship- 
ment to New York was made under an 
agreement by Laube-Interstate, Inc., to 
waive the limitation provision in the re- 
ceipt, that the limitation clause was in- 
valid because it afforded the shipper no 
choice of rates based upon limited and 
unlimited liability, that Laube-Interstate, 
Inc., was liable to the plaintiff as a 
common carrier for all of the shipments 
and that National was liable to the plain- 
tiff for all except the New York City 
shipment, because its bills of lading were 
issued therefor and constituted contracts 


for through carriage from New Haven 
to the various destinations. 
Amount to Be Recovered 

The plaintiff asserted it was entitled 
to market value at destination, less 
freight, and certain trade discounts, all 
of which was equal to the invoice prices 
to the consignees. On the other hand, 
the defendants contended that the plain- 
tiff was entitled to recover only the re- 
production cost to replace the merchan- 
dise lost. National also asserted a claim 
over against Laube-Interstate, Inc., for 
any judgment the plaintiff might obtain 
against it. 

The National Carloading Corp. at the 
trial denied that Laube-Interstate, Inc., 
was a private carrier and claimed that 
the entire liability should rest on Laube- 
Interstate, Inc., as a common carrier and 
because of the further fact that the ar- 
rangements made by it with Laube-In- 
terstate, Inc., for the carriage of freight 
provided that Laube was always to be 
considered a common carrier and to be 
financially responsible for each and every 
shipment while the same was in the pos- 
session of Laube-Interstate, Inc. As evi- 
dence of financial responsibility it claimed 
that Laube-Interstate, Inc., had secured 
the necessary insurance to protect all 
parties including National Carloading 
Corp. The National also claimed that 
it had never received any written claim, 
and that the only claim that was filed 
with Laube-Interstate, Inc., so that there 
was no compliance with the bill of lad- 
ing provisions. The court held: 

Decision of the Court 

“The decision and verdict of the court,” 
held Justice Rogers, “is in favor of the 
plaintiff as against both defendants on 
the twenty causes of action for an 
amount equivalent to the amount of the 


invoices less the discounts therein named 
and less freight; and on the cause of 
action No. 12 the verdict of the court 
is in favor of the plaintiff against the 
defendant Laube for a sum arrived at 
by taking the amount named in the in- 
voice and deducting therefrom any dis- 
counts, but in that particular case, as I 
recall, there was no invoice; it was just 
shipping goods from the factory to New 
York; so it would be the market value 
of the goods in that particular instance. 
And the verdict of the court also is 
that the defendant National recover over 
against Laube the amount of the award 
of damages in favor of the plaintiff 
against the National. The result is that 
plaintiff has a verdict against both de- 
fendants for twenty causes of action, 
but National has a recovery over against 
Laube for the amount that the plaintiff 
recovers against the National. 

“I predicate my verdicts upon the 
propositions that, insofar as plaintiff is 
concerned, Laube at all times was a 
common carrier; that, so far as the 
twelfth cause of action is concerned, 
Laube consented to waive the provision 
in its receipt limiting its liability, and, 
beyond that, that the limitation therein 
expressed is not authorized by law. The 
goods being in the possession of Laube 
when hijacked makes Laube liable to 
the plaintiff as a common carrier, as an 
insurer of the goods. National is liable 
to the plaintiff on the twenty causes 
of action upon the theory that it was 
the forwarder of the goods and under- 
took to have Laube, its particular agent, 
transport the goods from New Haven 
to New York, and took on a liability 
pursuant to the bill of lading in so 
doing.” 

As a result, judgment was granted to 
the Kolynos Sales Corp. against Laube- 
Interstate, Inc., for $14,284 and as against 
the National Carloading Corp. for $5,017. 
Judgment was then granted in favor of 
the National Carloading Corp. over as 
against Laube-Interstate, Inc., for this 
sum of $5,017. 

Laube-Interstate, Inc., was represented 





Mrs. Rossi Broadcasts On Fire and 
Accident Hazards of the Home 


Mrs. Ralph T. Rossi of Newark, N., J., 
who has been devoting much of her time 
for years to promote greater safety 
through reduction of fire and accident 
hazards and who sponsors the Every- 
boy’s Safety League of Newark, broad- 
cast a safety program over Station 
WOR, Newark, a few days ago. She 
stressed the fire dangers associated with 
the home cleaning of garments with in- 
flammable liquids. Gilbert Stecher, New 
Jersey fieldman of the Commercial Union 
Assurance, and T. Alfred Fleming, head 
of the conservation department of the 
National Board of Fire Underwriters, 
gave her valuable assistance in the pre- 
paration of her material for the broad- 
cast. 

The script consisted of an interview 
with Mrs. Rossi by Mrs. Alice Lowe 
Miles, who, introducing Mrs. Rossi, told 
how the latter became interested in 
safety work following the death thirteen 
years ago of her son in an accident. 
Sections from this interesting broadcast 
follow: 

Mrs. Miles: How long have you been 
connected with this Boys’ Safety 
League? 

Mrs, Rossi: The league is thirteen 
years old; it was organized in memory 
of our son. 

Mrs. Miles: What a very beautiful 
monument to him! And how much of 
your time do you give to the activities 
of the Boys’ Sdfety League? 

Works 12 Hours a Day on Safety 


Mrs. Rossi: Probably ten to twelve 
hours a day and three or four evenings 
a week. The work is endless. There is 
always something new to be done. I’ve 
given up practically all other activities 
and my principal object in life, now, is 


to protect children from avoidable acci- 
dents. 

Mrs. Miles: That’s a very wonderful 
work, and is the work itself your re- 
ward? 

Mrs. Rossi: If I were considering any 
reward, I should say, that actually saving 
children from accidents is a very great 
reward. 

Mrs. Miles: Yes, of course, What 
are the reasons for unnecessary accidents 
which you have found in your thirteen 
years of this work? 

Mrs. Rossi: Too many to enumerate 
now. But there are a few reasons that 
I’m glad to mention to the many mothers 
in your audience. 

Mrs. Miles: We’re glad to have you. 
What are they? 

Mrs. Rossi: I’d like to urge every 
woman listening in, to go through her 
belongings, and throw away every cellu- 
loid comb and celluloid hairpin she owns. 
Woinen have suffered terribly, have been 
scarred for life, even burned to death, 
through the use of celluloid combs. 

Mrs. Miles: They are terrible. They 
explode when they catch on fire, 

Mrs. Rossi: And it’s a fire that can’t 
be stopped before it has done its harm. 
Another thing that women in their homes 
should be careful about is, loose, scatter 
rugs. Too many accidents result from 
loose, scatter rugs on slippery floors. 
Floors should be bare, or carpeted. If 
scatter rugs are used, they should be 
fastened down securely. 

Mrs. Miles: All right. I have a rug 
I'm going to make stationary myself. 
What else can we be careful about? 

Electrical Appliances 

Mrs. Rossi: Obstacles on stairs cause 
many accidents. Broken hips, broken 
wrists, even broken necks, Remove all 


through the Tokio Fire & Marine by 
Paul D. Compton as attorney. 

The National Carloading Corp. was 
represented through the New York Fire 
by Greenhill & Greenhill as attorneys, 
with Joseph Greenhill appearing as trial 
counsel and Bernard J. Freedman of 
counsel. 


Monmouth County Agents 
Hear Talk on Fire Rating 


John McClellan, superintendent of 
the rating department of the Schedule 
Rating Office of New Jersey, explained 
methods of arriving at fire insurance 
rates for various classes of properties 
and industries at a meeting of the Mon- 
mouth County Insurance Agents’ Asso- 
ciation recently at Asbury Park, N. J. 

Stephen Pawley, president of the 
county group, presided. 

Those attending included: 

S. W. Hayes and W. T. Wulff, S. W. Hayes 
agency; Frederick A. Smith and Frederick A, 
Smith, Jr., Brewer & Smith agency; Paul 
Kramer, K. agency; Horace B. Pitten- 
ger, George W. Pittenger agency; A. L. Stans- 
bury, A. L. Stansbury, Inc.; Stephen E. Pawley, 
Pawley & Co., all of Asbury Park; Hubert M. 
Farrow, Allaire & Son; Herschal Birdsall, V, 
=. Grossinger and Milton Heller, Grossinger 
& Heller agency; E. Robert Granert and G. 
Howard Lippincott, G. H. Lippincott agency, 
all of Red Bank; James Woolley and Sherman 
and G. Jacobson, Broadway agency, both of 
Long Branch; Louis E. Bronson, Ocean 
Grove; Harold B. Snyder, Avon; Earle §S. 
Snyder, E. R. Snyder & Co., Atlantic High- 
lands; Donald C. Butcher, Mount-Butcher 
agency, Freehold; Jack Jones, Garrabrandt 
& Jones, Inc., and E. E. Rogers of Thomas 
D. Joeck agency, both of Belmar; Joseph L. 
Truax, John . Conover agency, Allenhurst, 
and W. C. Wellner, Schedule Rating Office, 
Newark. 


HELLIWELL GOES WITH MUTUAL 


Charles P. Helliwell, prominent Mil- 
waukee fire insurance man and grand 
wielder of the Goose Quill, Blue Goose, 
has been appointed Milwaukee repre- 
sentative of the West Bend Mutual Fire 
of West Bend, Wis. R. M. Powers of 
Milwaukee, state agent of the mutual, 
remains in charge of the remainder of 
the Wisconsin territory. Mr. Helliwell 
was in stock fire insurance thirty-five 
years, having joined the Chicago office 
of the Continental and the Connecticut 
Fire in 1901. In 1913 he went to Mil- 
waukee as field man for the Queen, and 
in 1920 he returned to Chicago as assist- 
ant manager of the Queen. Since 1925 
he has conducted a general agency in 
Milwaukee. 








obstacles from the head and foot of stair- 
ways. Another frequent source of acci- 
dents is poor insulation on electric wir- 
ing in the house, particularly on lamps 
and other portable electric appliances. 
Always turn off the current when you 
finish using electrical appliances, and 
pull the plug out of the socket before 
attempting to repair electric wires. 

Mrs. Miles: Yes, I read the figures the 
other day of accidents resulted from 
poorly insulated wires. The visible wir- 
ing in our homes deserves a tour of in- 
spection now and then. And it would 
even be cheap to have a repair man 
come in and do the work. 

Mrs. Rossi: Even if it were not cheap, 
it is wiser. Bills can always be paid 
somehow, and are quite insignificant 
compared with life. 

Mrs. Miles: Anything else that you 
can tell us—us women, who keep house 
—that would help avoid unnecessary ac- 
cidents and suffering and death? 

Mrs, Rossi: Yes, another hazard, per- 
haps the greatest hazard of all, can be 
easily removed. A tragic and appalling 
number of deaths—and property losses 
occur every year because women are 
foolish enough to use solutions for dry 
cleaning that catch fire. If each of you 


women listening in will make up your { 


mind to buy and use only a solution 
that cannot catch fire or explode your 
cleaning may be done in perfect safety, 
and the death toll in our country from 
this one source will be greatly reduced. 

Mrs. Miles: Thank you, Mrs. Rossi. 


You’ve given us some good points, and 
‘all of them very workable ones. We 
should all of us adopt your slogan— 
“Caution is the key to safety.” 
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we of Great Lakes Season 


1936 Witnessed Large Increases in Bulk and Other Cargo 
Movements; Premium Volume Higher But Losses Were 
Also; Iron Ore, Coal and Grain Shipments 


By S. Donald Livingston 


The 1936 Great Lakes navigating season, 
despite its being shorter than the aver- 
age, showed extraordinary increases in 
bulk and other cargo movements; all of 
which increased the volume of premiums 
for both hull and cargo underwriters but 
the record was marred by seven major 
total losses. 

The first total loss was that of the 
Aycliffe Hall of the Hall Corp. of Can- 
ada which was sunk in collision with 
the Edward J. Berwind on June 11 near 
Long Point, Ont., in Lake Erie during 
a heavy fog. The insurance on this 
vessel, it was reported, was not carried 
in the American market. American un- 
derwriters had an interest in the other 
six. 

Next was the constructive total loss of 
the American passenger steamer Tash- 
moo of the White Star S.S. Co. She 
struck a submerged object in the Detroit 
River and her 1,400 passengers were 
landed safely before the vessel sank. 

The sand and gravel carrier, Material 
Service, owned by the Leatham Smith- 
Putnam Navigation Corp. of Chicago, 
was struck by a squall on July 29 and 
sank with a loss of fifteen lives. 

Then came the loss of the Benmaple 
of the Port Colborne and St. Lawrence 
Navigation Co. She was sunk in collision 
with the S.S. Lafayette on August 20 off 
Father Point in the St. Lawrence River. 
Fog was a contributing factor in this 
collision. One life was lost. 

Late Season Losses 

A month followed without a total loss 
but on October 17 a gale caught the 
Sand Merchant and she capsized with a 
loss of nineteen lives. She was owned by 
the Interlake Transportation Co. of 
Montreal. 

On November 18 the tanker J. Oswald 
Boyd stranded on Simmons Reef near 
the Straits of Mackinac during a snow 
storm and subsequently became a con- 
structive total loss. 

The last total loss was that of the 
Burlington which went aground entering 
the harbor of Holland, Mich., on Decem- 
ber 6 and broke up during a heavy gale. 
She was owned by the Gartland S.S. Co. 

There were several other total losses 
in addition to these seven but the vessels 
were small. The number of tot-' ‘osses 
this season is far larger than usual and 
is exceeded only by losses in years when 
unusually heavy storms had occurred. 

No comparative figures on the number 
or amount of losses are available but 
press reports indicate that, allowing for 
the increased number of vessels in com- 
mission, there has been a more than pro- 
portional increase in the number of 
heavy collision and stranding losses. 

Vessels in Commission 

On May 15 M. A. Hanna Co. issued 
a report which stated that there were 
twenty-five American companies engaged 
in carrying ore with a combined total of 
a vessels and a total trip capacity of 
2,688,100 tons. This compared with 324 
vessels and 2,720,300 tons at the opening 
of the 1935 season. 

At the peak of this season 92.69% of 
the total tonnage of the ore carrying 
fleet was in commission as compared 
with 62.06% in 1935. During the latter 
part of the season so many vessels were 
operating that a shortage of certified 
seamen was threatened. 

The following table shows the remark- 


able increase in the number of American 
bulk carrying vessels in commission dur- 
ing the past season as compared with 
the preceeding year. 

American Lake Ore Vessels 


In Commission 


1935 
Number Percent 
Vessels Total Tonnage 
ME ciewicxereeusen 152 52.36% 
er ner 164 55.71 
Ee 159 53.71 
Se ee 174 58.82 
EEL 178 61.84 
SUES fooie: ss dev wate aen 186 62.06 
1936 
Number Percent 
Vessels Total Tonnage 
IE Sorc cineca ohinats 237 77.50% 
RE Soa nce wwraccroarnere 240 79.81 
| Se renee 247 82.23 
ere 245 81.51 
PM. aitincaseaswns 262 86.73 
ES circ sesccmmen 278 92.69 


New Vessels 

The steamer Franquelin of the Quebec 
& Ontario Transportation Co. of Mon- 
treal was delivered this year for the 
pulp and paper trade. This Canadian 
vessel was built by Swan, Hunter & 
Wigham Richardson, Lim of Newcastle, 
England. 

No new American bulk freighters have 
been built on the Lakes since 1930. 
There have been reports that several 
American companies are contemplating 
the construction of bulk freighters. The 
companies mentioned are the Interna- 
tional Harvester Co., Inland Steel Co., 
and the Standard Oil Co. of Indiana. 

There have been several large recon- 
struction jobs during the past season. 
Boland and Cornelius converted their 
steamers John J. Boland and the George 
F. Rand into self unloaders. The G. G. 
Post of the Columbia Transportation 
Co. was reconstructed and equipped with 
two revolving cranes of the whirly type. 
The J. S. Ashley of the Pioneer S.S 
Co. is to be converted into a self-unload- 
er this winter for operation next year. 


Iron Ore 


Total iron ore shipments for the sea- 
son to November 30 were nearly 60% 
above the 1935 figures for the same per- 


iod but still below the high 1929 figures. 
The increase would have been even 
larger if it were not for an early freeze 
in the last week of October which caused 
ore to freeze in the cars and loading 
pockets. This resulted in days of delay 
and at one time there were approximate- 
ly forty vessels waiting for ore at the 
head of the lakes. 

The late opening also decreased the 
total. The movement in April this year 
was only 19,446 tons compared with 
400,052 in April 1935. By the end of 
May, however, the ore shipments had 
caught up with the 1935 record and ex- 
ceed it by nearly a third. 

The total iron ore tonnage for the 
season to November 30 was 44,822,023 
tons and in 1935 for the same period 
28,362,368. 

Coal 


Coal shipments via lake vessels were 
the largest of any season on record. 
There was approximately a 27% increase 
over the 1935 tonnage and about a 16% 
increase over the previous high in 1929. 
This is all the more remarkable when it 
is realized that the total to April 30 was 
only about 60% of that of the 1935 sea- 
son to the same date. As a result of the 
late opening the 1936 total did not reach 
the 1935 total until the last week of June. 

In July a record-breaking monthly 
movement of 6,629,851 tons of coal was 
shipped. For the season the port of 
Toledo led all others in the amount of 
coal dumped into vessels with Sandusky 
second. 

Self-unloading vessels which are par- 
ticularly adapted to the carrying of coal 
were continually busy. 


Total Coal Tonnage 


Dec. 13 
DE Siaciewensesnnesatscns 45,407,135 
ne AE ENA EAD 35,786,216 
PN late aco siciace ma eteineheren wire 35,899,230 
Bs 5 Stan ce tenis etnias 32,234, 743 


Grain 

No comparative figures are yet avail- 
able for the total grain tonnage but in- 
dications are that the movement showed 
a material increase over 1935. There were 
204,000,000 bushels of Canadian grain 
shipped from Fort William and Port 
Arthur. This figure alone amounts to 
about 86% of the total of all grain ship- 
ments for the 1935 season including 
American grain. During the second week 
of August shipments to Buffalo were 
15,000,000 bushels ahead of 1935. An 
unusual feature of this season’s grain 
movement was the 10,000,000 bushel im- 
portation of Argentine corn which was 
transhipped in lake vessels. 

Miscellaneous Cargo 


Package freight movements continued 
to increase this year. An indication of 
the increase may be illustrated by the 
number of vessels put in commission by 
the Great Lakes Transit Corp., the largest 
American fleet of package freighters. 
Five vessels were in commission prior to 
June 19. Then at an interval of only a 
few days each three additional vessels 
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were added to take care of the increased 
movement of cargo. 

An unusual feature of the preceding 
year’s cargo shipments was the large 
scale carrying of soy beans. Prelimin- 
ary reports indicate a continued increase 


in shipments of this product. Most of 
this is transhipped at Montreal for 
export. 


One of the most valuable cargoes ever 
shipped on the lakes was that of 4,200 
tons of aluminum valued at about $2,000,- 
000 and was carried by the F. D. Under- 
wood from Ogdensburg to Milwaukee 
and Chicago. 


Lake Levels 


Lake levels during the navigating sea- 
son were generally higher than in 1935. 
The increases in the months when they 
occurred: were not large but at least ves- 
sel owners were not obliged to continu- 
ally cut the drafts of vessels as has been 
the case for several years previous to 
1935. The 1936 lake levels with the 
exception of Lake Superior were, how- 
ever, lower than the ten year average. 


Navigation Aids 


Government agencies are continually 
working for the safety of navigation on 
the Great Lakes. The U. S. Army En- 
gineers this year completed a four year 
project of improving the Livingston 
channel. The Lighthouse Service recent- 
ly equipped eighteen light stations with 
distance finding apparatus which is a 
great aid to navigation when fog settles 
down on the lakes. Early this season a 
keeperless lighthouse operated by re- 
mote control with radio signals was in- 
stalled on Peshitigo Reef in Green Bay. 

The Coastwise Load Line Act which 
requires all commercial vessels of the 
United States of 150 tons gross or over, 
operating coastwise along the Great 
Lakes went into effect this season. 


Several conferences have been held 
between United States and Canadian 
government officials to draft a treaty 


which would clarify navigation rules on 
the Lakes. Confusion between ocean and 
lake rules has resulted in several serious 
collisions, 

The Canadian government this year 
equipped the gate storage lock of the 
Welland Canal as a drydock for emer- 
gency use of both American and Cana- 
dian large vessels. Heretofore there had 
been no drydock in Lake Ontario which 
could handle the large lake freighters. 

The Bureau of Marine Inspection and 
Navigation performed additional duties 
given it by the new regulations. One of 
these was the inspection of crews’ quar- 
ters to improve living conditions. 





TO REGULATE WOOL FLOATER 


The executive committee of the Inland 


Marine Underwriters Association has 
voted to assume jurisdiction over the 
wool growers’ floater form in Colorado, 
Wyoming and New Mexico and has 


adopted a form, rates and rules effective 
on all policies attaching on and after 
February 1, 1937. The form covers wool, 
mohair and sheep pelts, including bags 
and bagging, in which the assured has 
an interest, while at and in transit from 
shearing plant or corral and in ware- 
houses incidental thereto, to points in 
the United States and Canada, cover- 
ing only while at the risk of the assured 


but not after delivery to premises of 
buyer or warehouse designated by the 
buyer. 





TOWAGE LOSS AND PONTOONS 
A marine policy covering the liability 
of the insured “as owners, managing 
owners, operatives and/or operating 
agents, charterers, carriers, warehouse- 
men, stevedores, wharfingers, forward- 


ers, or freighters as imposed by law” 
does not, the Federal District Court 
for southern New York holds, Conners 


Marine Co. v. Northwestern Fire & Ma- 
rine Ins. Co., 16 F. Supp. 626, cover loss 
resulting from a towage contract. 

And pontoons are not included in the 
category either of hulls and barges or of 
hulls and cargoes. 
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John S. Turn to Retire February 1 
From AEtna Affiliated Companies 


40-Year Career of One of Most Constructive Leaders in Busi- 
ness Coming to Close; V.-P. and General Manager of 
Aetna’s N. Y. Branch; J. E. Lewis His Successor 


John §S vice-president of the 
\etna Life 
for the past 
manager of the 


Turn, 
& Affiliated Companies, 
has 


who 
been 
New 


announced 


nineteen years 


general Greater 
York 


early 


activities of the 
this week his plans to retire from 
1937. This 


unexpected as 


group, 


active business February 1, 
news while not 


Mr. Turn 


desire to be 


entirely 


has frequently expressed a 


relieved of the heavy re- 
sponsibilities he has been carrying, was 
received with keen regret along William 
Street. It means the retirement of a 
man who has been a constructive force 
in a highly competitive business; who 
has been a master craftsman in p uring 


oil over troubled waters, in waving the 
olive branch, in easing friction and in 
making friends. Mr. Turn has probably 


been the outstanding pacificator in the 
casualty-surety fraternity, and there will 
be many who will wish to honor him in 
a big way before he leaves active har- 
ness. 

The selection of J. E. Lewis as Mr. 
Turn’s successor was announced Mon- 
day by President Morgan B. Brainard. 
Mr. Lewis has been issistant vice-presi- 


dent aad chief executive assistant to 
John S. Turn for the past year. As of 
February 1 he will assume full responsi- 
bility for the conduct of the Aetna’s 
business in Greater New York in the 
casualty, surety, fire and marine lines. 
Mr. Lewis has fully demonstrated his 
ability to take charge of the largest 
branch office of the Aetna Life Group. 


Turn Has Made Friends Everywhere 


It may truly be said of John S. Turn 
that in his more than forty years in the 
business he has made no enemies. He 
can go back to any city in which he has 


held an insurance post and know that he 
is among friends. These cities include 
Scranton, Pa., where he started his ca- 
reer in 1895 as a producer for the United 


States Casualty; Buffalo where he was 
that company’s resident manager and 
later Travelers branch manager there; 
St. Louis where he organized the Trav- 


elers branch office, followed by Cleveland 
in 1909 to which the Travelers sent him 
to revitalize its already established of- 
fice, and Philadelphia where he spent 
four busy years—1914-1917—as manager 


for the Aetna Life Group and built up a 
fine production organization. Since 1917 
Mr. Turn has been in charge of the 


\etna’s Greater New York activities and 
his home office considers its great 
growth in this territory during that time 
to be a tribute to his ability as an or- 
wanizer, as a far-seeing executive and to 
his gift of encouraging those associated 
with him to put forth their utmost effort. 

The other night at the dinner of the 
Luther-Keffer agency of the Aetna Life 
held in New York President Brainard 
paid tribute to Mr. Turn as one of the 
finest influences in the business and com- 
mented on his popularity not only in the 
\etna Life organization but also with 
competitors. This same thought is re- 
flected in the regard felt for him by 
New York insurance brokers. Lyman E. 
Thayer, president, Insurance Brokers’ 
Association of New York, Inc., a per- 
sonal friend for years, said this week 
that Mr. Turn’s ability as an insurance 
man and his loyalty to his company is 





TURN 


JOHN S 


known throughout the country. He em- 
phasized particularly Mr. Turn’s appre- 
ciation of the problems that confront 
the producers, both agents and brokers, 
and his sympathetic attitude toward 
them in meeting their problems. Said 
Mr. Thayer: 

“All of us in the brokerage 


insurance 


business who have had occasion to dis- 
cuss any matter with Mr. Turn know 
his gracious and understanding attitude 


and his willingness insofar as he possibly 
can to be helpful.” 

Mr. Turn’s ability to solve difficult ‘sit- 
uations is well described by W. W. Ellis, 
assistant to President Thayer, who says: 


“To anyone engaged in Association work there 


come at times problems that simply cannot be 
answered by reference to handbooks, manuals 
or legal decisions. At such times it is advisable 


with 
ence, sound judgment and unfailing helpfulness. 

“I know that I 
I say that John S. Turn rarely 
a satisfactory 


to turn to someone unquestioned experi- 
speak for many others when 
fails to provide 
problem that is 
put to him, regardless of how far afield it may 


circle of activities.” 


solution for any 


be from his own wide 

One of the past presidents of the as- 
sociation, Louis J. Rice, secretary of 
Hagedorn & Co., said: 

“John S. Turn will be missed on the Street. 
He has kindly, friendly, 
that I hold 
does not ordinar- 


always been such a 


ready-to-sit-down and help person 


for him an affection that one 
business contacts. He is 
have ever 
insight into human nature has 
difficulties in 


ily have in everyuay 


one of the most diplomatic men I 


met—one whose 
helped smooth out the 


troubled 


many a 
situation.” 


Has Had Many Activities 


In addition to running the Aetna’s 
largest branch office Mr. Turn has play- 
ed an energetic part in every movement 
seeking to put the business on a higher 
ethical plane. He is perhaps proudest 
of his sponsorship of the Casualty Man- 
agers’ Luncheon Club movement in New 
York City and other cities. He has been 
chairman of many a contact committee 

(Continued on Page 34) 
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Elect J. B. Duke Chr. 
Surety Managers Club 


USEFUL ORGANIZATION IN N. Y. 
W. H. Estwick, U. S. F. & G., and G. B. 
Carman, Mass. Bonding, Chief Aides 
to New Chairman 


J. B. Duke, resident vice-president, 
New Amsterdam Casualty in New York 
City for bonding lines, was elected on 


Wednesday 
Managers’ 


1937 chairman of the Surety 
Club of New York at its an- 


nual meeting. He has been acting chair- 


man for the past several months due to 
a resignation and his election to the post 


J. B. DUKE 


for 1937 is a popular choice. Associated 


with Mr. Duke will be William H. Est- 
wick, United States F. & G. assistant 


manager in New York, as vice-chairman, 
and G. B. Carman, Massachusetts Bond- 
ing surety underw riting manager in New 
York, as secretary-treasurer of the club. 

The Surety Managers’ Club of New 
York is more than ten years old and in 
this time has served a useful purpose as 
an “open forum” which has brought the 
local fidelity and surety managers to- 
gether for luncheon once a month to talk 
over mutual problems and to iron out 
any difficulties. The membership is now 
more than forty. 

The club gained new prestige for itself 
this year by sponsoring the first fidelity 
bond production campaign ever to be 
launched cooperatively in New York.-City 
and the complete success of this drive 
has resulted in a demand for its estab- 
lishment as an annual feature. J. B. 
Duke in addition to serving on the execu- 
tive board of the committee in charge 





‘as secretary of 


Select Hugh Nesbit As 
Chief Engineer in N. Y. 


JOINING THE MASS. 
Comes to Comouen With Fine Reputa- 
tion; Spent Past Ten Years With 
Globe-Eagle- Revel Ind. Companies 


BONDING 


Hugh Nesbit, wall; eels in casualty 
insurance engineering circles of New 
York City, is joining the New York of- 


fice of the Massachusetts Bonding on 
January 4 after spending the past ten 
years with the Globe Indemnity and 
its brother companies, the Royal Indem- 
nity and Eagle Indemnity. Mr. Nesbit 
brings to his new connection a fine repu- 
tation for ability to handle the intricate 
engineering problems of large casualty 
lines. He will assume charge of the 
Massachusetts Bonding’s engineering de- 
partment in Greater New York. 

Mr. Nesbit studied for his chosen pro- 
fession at the University of Wisconsin. 
He left college after two years to join 
Allis Chalmers in Milwaukee in its Diesel 
engine department where he_ installed 
these engines and instructed plant engi- 
neers in their use and upkeep. His first 
insurance connection came in 1914 when 


he and Milton Acker joined the old 
Workman’s Compensation Service Bu- 
reau which at that time was the inspec- 


tion and safety organization of the busi- 
ness. Mr. Nesbit stayed there until 
those functions were absorbed by the 
present National Bureau of Casualty & 
Surety Underwriters. He is an accred- 
ited member of the American Society 
of Mechanical Engineers. 
Va. Auto Liability Rates 
Are Generally Increased 

The Virginia state corporation com- 
mission has ordered a boost in automo- 
bile liability rates on private cars in Vir- 
ginia, which will run as high as 13% for 
Richmond, and an increase in liability 
rates for commercial cars ranging from 
3% to 28%. The effective date of these 
increases is February 1. The only area 
which gets a rate reduction is Norfolk 
where accident prevention work resulted 
in a 10% drop. Even at that that city’s 
liability rate on private cars will still be 
higher than Richmond’s. Property dam- 
age rates on both classes of vehicles re- 
main unchanged. The new rates are 
based on experience running back to the 
depression years. 





of the production campaign acted as 
chairman at one of the lectures. 

Mr. Duke celebrated his twentieth an- 
niversary with the New Amsterdam Cas- 
ualty in August, 1936. He spent his first 
thirteen years with the company at its 
Baltimore home office and prior to com- 
ing to New York seven years ago was 
assistant in charge of the local depart- 
ment at the home office. Mr. Duke served 
the Surety Managers’ 
Club in 1930. 
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Auto Insurance Trends Received 


Close Attention During Past Year 


sympostum of casualty- 
surety 1936 results and trends as reported 
jo The Eastern Underwriter by leading 
executives of the business the following 
observations have been received: 

Automobile insurance trends during 
1930 have been given close attention by 
casualty insurance leaders both in the 
home office and the field and one de- 
velopment of particular interest has been 
the rules and regulations drawn up by 
the I. C. C. to govern the writing of 
truck and bus risks. Whether or not 
such regulation will have a salutary et- 
fect on the experience on such risks 
remains to be seen. 

Lukewarm on Truck and Bus Risks 

For the most part company executives 
are lukewarm and cautious on accept- 
ance of long haul truck and bus risks. 
Under the provisions of the Federal mo- 
tor carrier act it is mé andatory for this 
type of risk to carry insurance, and rules 
and regulations have been drawn up by 
the Interstate Commerce Commission. 
Every effort will be made to improve 
the quality of the business, it is indicated 
by the Bureau of Motor Carriers of the 
I. C. C., but despite this reassurance only 
a comparatively few companies are writ- 
ing these lines to any great extent. The 
home office attitude is well summed up 
in the following: 

So far nothing has heen done by the I. C. 
Motor Vehicles to change the 
under which long haul truck and 
underwritten. If the TI. C, C. 
eventually cleans up the long haul situation by 


Continuing the 


C. Bureau of 
conditions 


bus risks are 


incompetent operators out of business 
adequate tariffs under 
competent operators may conduct their business, 


driving 
and establishing which 
risks of this type may become more attractive. 
It is conceivable that the I. C. C. may limit 
this field to operators of financial strength who 
can be expected to maintain equipment in ex- 
cellent condition, to hire drivers of undoubted 
competence and ability, and to observe reason- 
able working conditions as well as to prosecute 
with diligence measures designed to insure safe- 
ty. Under these conditions long haul truck and 
bus risks underwritten with safety 
rates are available. 
1937 Seen as Big Auto Insurance Year 
As to how the new year shapes up 
production-wise for automobile i insurance 
the optimistic statement is made. this 
week by J. W. Randall, Travelers vice- 
president, that if the number of pros- 
pects is any gauge of a potential market 
1937 should be the best automobile in- 
surance year in the history of his com- 
pany. Car registrations were greater at 
the end of 1936 than any previous year 
despite which fact a smaller percentage 
of the total cars registered are now in- 
sured as compared with 1929 or 1930. 
Writing in Travelers Protection Mr. 
Randall sees the following two develop- 
ments as indicative of a good year for 
a automobile insurance business in 
37, 


1. There have been frequent reports of the 


might be 
provided adequate 


remstatement of auto insurance policies on peo 
ple who have been previously insured but lapsed 
during the depression. 


? 


2. The increasing number of applications re- 


“URGES ALL- COVER “LIABILITY 

E. W. Sawyer, assistant general coun- 
sel, Liberty Mutual, urged the American 
Association of University Teachers of 
Insurance meeting in the Congress Ho- 
tel, Chicago, this week to aid in devel- 
oping a simple, satisfactory all-cover lia- 
bility policy and to help. build public 
opinion favorable to the adoption of such 
a policy. 


G. H. MOLONEY DID NOT SPEAK 

George Mig Moloney, vice-president, 
Hartford A. & T., Chicago, who was to 
have pon before the annual meeting 
of the American Association of Uni- 
versity Teachers of Insurance this week 
in that city, was sick and could not make 
his appearance. 


ceived from former policyholders who turned 
to cheap insurance so as to save money when 
money was scarce. 

A problem of major interest at this 
time is the development of a better sys- 
tem of rating automobile risks than at 
present which will be fair to all automo- 
bile owners. Said Mr. Randall in dis- 
cussing this problem: 

“We are not satisfied with our present rating 
plan. It fails to take into consideration the 
the skill and tempera- 
driver. It exacts the same rate 


most important factor: 
ment of the 
on the man who drives only 5,000 miles a year 
as it does on the man who drives 50,000 miles. 
It makes no allowance for the number of driv- 
ers in the family or the past records of those 
drivers. It is by no means perfect. 

““However, we have discovered that it is much 
easier to criticize than to correct our present 
rating plan. We have studied dozens of dif 
ferent suggestions for correcting its injustices, 
but most of them would seem to create more 
perplexing problems than those they are de 
signed to eliminate. We are not discouraged 
Eventually we will work out a solution which 
will be satisfactory to all parties involved.” 


MAKES THREE APPOINTMENTS 


Accident & Casualty Selects R. L. Plun- 
kett, Bert Johnston, W. F. Casey for 
Its N. Y. Branch Office 

Getting off to a good start in its active 
operations in the United States the Acci- 
dent & Casualty of Winterthur, Switzer- 
land, has made the following underwrit- 
ing appointments in its New York City 


branch office which is under the super- 
vision of William E. Steff: 

Richard L. Plunkett, liability under- 
writer, was for many years with the 


Norwich Union Indemnity in its metro- 
politan office and as Chicago manager 
of that company. He has more recently 
been home office liability underwriter 
for the Bankers Indemnity. 

3ert Johnston, burglary and _ plate 
glass underwriter, was formerly with the 
Indemnity Insurance Co. of North Amer- 
ica as superintendent of these lines at 
its home office in Philadelphia, then in 
Chicago and in a similar capacity in its 
New York City branch office. He has 
recently been with Fidelity & Deposit in 
New York City. 

William F. Casev. accident and health 
underwriter, has served in a similar ca- 
pacity with the old E. E. Clapp & Co., 
which years ago represented the Fidelity 
& Casualty. Later he was with the 
Maryland Casualty and New York In- 
deminity. 

Manager Steff’s background includes 
many years with the Indemnity Insur- 
ance Co. of North America as chief un- 
derwriter in its New York branch office 
and more recently in the local agency 
field in metropolitan territory. 


ARMAND SOMMER IN FLORIDA 
Armand Sommer, assistant to the vice- 
president of the Continental Casualty, 
and Mrs. Sommer are vacationing over 
the holidays in Hollywood, Fla. 


700 Attend Jolly Holiday 
Party of American Surety 


The American Surety and its affiliate, 
the New York Casualty, held their an- 
nual Christmas party in the home office 
building, 100 Broadway, N. Y., on Wed- 
nesday, December 23, with approximate- 
ly 700 officers and employes of the two 
companies gathered together for a merry 
holiday time. Virgil P. Carr was din- 
ner chairman and he did a fine job. 

Likewise dance committee chairman, 
Arthur P. Grier, joint decorations com- 
mittee chairmen William P. Smart and 
Robert J. Ford all deserve much credit, 
as does refreshment committee chair- 
woman, Miss Ruth M. Pierdon. 

That the party was a huge success was 
attested by the many expressions of 





keen enjoyment by those present. 


Late Casualty News 


John H. Awtry, who came from Texas 
several months ago to join the First Re- 
insurance of Hartford as vice-president, 
was elected president of the company 
this week, succeeding C. F. Sturhahn, 
who continues as board chairman. Mr. 
Awtry is an expert in the writing of 
motor carrier insurance. 

* * * 

The Superintendents of Insurance of 
both Alabama and Missouri have just 
approved proposed general revisions in 
workmen’s compensation rates for their 
respective states, effective in each case 
on new and renewal business starting 
today. In Alabama the proposed revi- 
sion of occupational disease rates and 
the introduction of the occupational dis- 
ease schedule rating plan has been ap- 
proved as filed by the National Council, 
but in Missouri the proposed O. D. rates 
have been disapproved. 

* * * 

Joseph R. Boldt, Jr., assistant to R.H. 
Monaghan, publicity directer in the Na- 
tional Bureau of C. & S. Underwriters, 
was married December 31 to Miss Pegey 
Nutting of West Roxbury, Mass. Mr. 
Boldt’s father is group department man- 
ager in the Equitable Society. 

* * * 


Among the jolly holiday parties of the 
past week was the large affair at 1 Park 
\venue on December 24 attended by em- 
ployes and department heads of the Na- 
tional Bureau, the Association of C. & S. 
Executives, Insurance Federation of 
\merica and Workmen’s Compensation 
Reinsurance Bureau. A. W. Whitney, 
conservation chief, was chairman of the 
committee in charge and the program 
of events included luncheon, carol sing- 
ing, games and dancing. 

» * a 
committee of 
Plate 


A minority stockholders’ 
the New Jersey Fidelity & 
bearing a petition for reorganization 
rather than liquid ition of the company, 
which closed its doors in 1932, has been 
successful in postponing until January 
11 the decision to be made by the courts 
as to whether Insurance and Banking 
Commissioner Carl J. Withers shall 
make an initial distribution of $550,000 
to creditors of the company. Jn the 
meantime creditors will study the reor- 
ganization plan which calls for a guar- 
antee to creditors of 40% of established 
claims before stockholders receive any- 
thing; investment of $1,500,000 of the 
company’s present assets in a new cor- 
poration with capital of $800,000 and 
$700,000 surplus. 


Glass 


U. S. CASUALTY’S ‘SET- UP 





Convertible Pealinend Stock Issue of 
500,000 Shares Filed With S.E.C.; Alli- 
ance With New Amsterdam Continues 

The United States Casualty announced 
a new issue of convertible preferred 
stock this week, registration statement 
on which was filed with the S.E.C. and 
became effective December 22. A capital 
of $1,000,000 is provided consisting of 
500,000 shares of $2 par value each, of 
which 150,000 will be convertible pre- 
ferred and 350,000 shares will be commen 
stock. Purpose is to simplify the capi- 
tal structure, which heretofore consisted 
of three classes of stock of varying par 
values. 

The new convertible preferred 
is to be offered on January 7, 1937, 
to stockholders of the New 
Casualty at $10 per 
entitled to cumulative 
rate of 45 cents per share from Decem- 
ber 1, 1936, and further participation 
when any dividend in excess of 40 cents 
per annum is paid upon the common 
stock. It will be convertible into com- 


stock 
first 
\msterdam 
share. It will be 
dividends at the 


mon stock, share for share. More than 
340.000 shares of the common stock re- 
mains in the treasury of the New Am- 


sterdam Casualty, and the 
alliance between the 
continue. 

The registration statement shows the 
financial condition of the United States 
Casualty to be, as of October 31, 1936: 
Capital, $1,000,000; surplus, $2,079,766 ; li- 
abilities $6,454,475; total assets, $9,534,241. 


management 
two companies will 


. five years; did 


E. B. Southworth Retires 
From Aetna C. & S. Feb. 1 


H. F. O'MALLEY HIS SUCCESSOR 


Has Spent Past Twenty Years as Bond- 
ing Manager in N. Y. Office of Co.; 
Forty Years in the Business 


E. B. Southworth, Jr., 
bond manager in the 
Aetna Casualty 


fidelity and 
surety New York 
office of the & Surety, 
who last year observed his twentieth an- 
niversary with the company, will retire 
on February 1. His 
F. O'Malley, 
manager of the department. Mr 
figure along Wil- 


successor will be 
Harry who has been asso- 
ciate 
Southworth, a popular 
liam Street for years, is one of the out- 
standing bonding men in Greater New 
York. He has devoted his entire busi- 
ness life of more than forty years to this 
line of business, his first post being in 
1896 with the old City Trust Safe De- 
posit & Surety Co. of New York. He 
is a veteran of the Spanish-American 
War, served in the Twenty-third Regi- 
ment, Brooklyn, N. Y., and is a member 
of the Officers tae of the 20Ist 
Regiment, N. Y. V. L., and of the Span- 
ish-American War Veterans Association. 

During his long career in the surety 
world Mr. Southworth served the Amer- 
ican Bonding, beginning back in 1899, tor 
active selling in New 
York for the Equitable Surety of St 
Louis and was its New York manager 
for two years—1914 to 1916. His first 
Aetna post was as associate manager, 
bonding department, in the N.Y. office 
under Wilmot M. Smith, now vice-presi- 


dent of the company. When Mr. Smith 
was called to the home office Mr. South- 
worth became manager of the depart- 


ment, which post he has held until this 
time. 

Among Mr. 
ities are the 
president, Casualty 
N. Y.; vice-president, New York Surety 
Underwriters Association; member, New 
York Surety Managers Lunch Club; 
chairman, New York City Acquisition 
Cost Committee for Fidelity and Surety 
Business; member, N. Y. State Insur- 
ance Federation. His clubs include the 
Drug & Chemical, Montclair A. C., Ed- 
gartown (Mass.) Yacht Club 

H. F. O'Malley's Career 

Henry F. O'Malley, Mr. Southworth’s 
successor, is well known as a surety un- 
derwriter of constructive and = sound 
ideas. A native of Worcester, Mass., 
he attended Dartmouth College, enter 
ing the employ of the 


Southworth’s many activ- 
following: Second vice- 
& Surety Club of 


\etna at its home 
office in the fidelity and surety depart- 
ment in 1923. He was transferred to the 
New York office in 1924, appoi 
sistant manager of the fidelity an 
ty department at that office in 1934 a1 
in 1935 he was appointed a 
manager. 


REVIVE ROUND TABLE 


John J. King Gives Luncheon to Social 
Organization Formed Thirty Yeas 
Ago by Drug Club Croup 
The Round Table, started thirty vears 
ago in the Drug & Chemical Club of 
New York, by Alfred M. Best, Nev 
York publisher, was revived this week at 
a luncheon given in the club by John J 


King, president of Hooper-Holmes Bu 
reau. Among pioneer members present 
were William Otis Badger, who was 


toastmaster at the affair this week: 
William B. Mann, S. K. Crawford and 
James R. Garrett. Others present wh 
had been guests of Round Table fr 

time to time were Jacob and Herbert 
Ammermuller, Alfred | Pitts, Welles 


Allen, Rexford Crewe, Randall Wad« 
Badger, Francis X. Malley, William R 
Ehrmanntraut, H. Edward Sayre, R. E 


Fletcher and W. W. Blake-Lobb 

There were reminiscences of the late 
FE. B. Quackenbush, Ralph Fols 
Chauncey S. S. Miller and other pro: 
nent and lamented members. 
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Keen Satisfaction In Field Over 
The National Surety’s New Board 


Vincent Cullen and E. M. Allen Members of It; C.1.T. Con- 
templates No Change in Company’s Operating Setup; 
New Investment Committee 


The announcement last week of the 
personnel of the new board of the Na- 
tional Surety Corporation, with its first 


meeting since the purchase of the com- 
pany’s stock by the Commercial Invest- 
ment Trust Corporation, was read with 
great interest throughout the surety in- 
surance world. There was particular sat- 
isfaction in the field that President Vin- 





VINCENT CULLEN 


Executive Vice-Presi- 
dent Edward M. Allen are on the new 
board, which is of unusual strength in 
the opinion of the financial world 
There are to be no changes in the op- 
erating personnel of the company. The 
National Surety Corporation scored a 
success from its start, and the continu- 
ance of its officers in their posts is no 
surprise. The operation of an insurance 
company consists of two bases. One is 
the operation of the company and the 
other is the investment of its funds. 
There is no particular difference in in- 
vesting, the methods of an insurance 


cent Cullen and 


and of a fiduciary institution 
What difference there 
and wisdom of invest- 
the investment of the 
funds of the National Surety Corpora- 
tion will be handled by an investment 
committee, chairman of which is Dudley 
Cates, vice-president of the T 
which has made an extraordinary rec- 
ord in the financing arena; Edgar S. 


company 
being the same. 
is in capability 
ment. Hereafter 





E. M. ALLEN 


Bloom, president Western Electric, and 
Lindsay Bradford, president City Bank- 


Farmers Trust Co. Mr. Cates is now 
chairman of the executive committee of 
the National Surety Corporation. The 


careers of the investment committee are 
printed elsewhere in this paper. 
Careers of Cullen and Allen 
Vincent Cullen has been pres‘dent of 
the National Surety Corp. since 1933, 
and before that he was vice-president 
of the old National Surety Co. in charge 
of its Greater New York Department at 
118 William St. He is regarded as one 
of the most brilliant surety men in the 
country and made a remarkable success 
in handling the New York affairs of the 
company, earning the respect and good 
will of thousands of brokers in the met- 
ropolitan area by his fair and judicial 


Dudley Cates re ro 


C.1.T. Vice-President Widely Acquainted in Insurance, 
Finance; E. S. Bloom, President, Western Electric, and 
Lindsay Bradford, President, City Bank Farmers 
Trust Co., Also On Committee 


Dudley Cates, new chairman of the 
executive committee and chairman.of the 
investment committee of the National 
Surety Corporation, has a wide acquaint- 
ance in insurance and finance. He joined 
the executive staff of the Commercial 
Investment Trust Corporation on Janu- 
ary 1, 1935, following a long service as 
vice-president of Marsh & McLennan, 
one of the country’s greatest insurance 
brokerage outfits. He is a _ vice-presi- 
dent of the Commercial Investment Trust 
Corporation, director of the company 
and member of the executive committee 


Born in Richmond, Ind., he helped or- 
ganize, edit and manage a local news- 
paper at the age of 18. After a vear he 


gave up this venture to go ranching in 


Idaho. He went to University of Cali- 
fornia. After three years he left to be- 
come a reporter on the San Francisco 


Call, which position was given to him by 


James Tufts, who at the present time 
is Sunday editor of the San Francisco 
Chronicle. While on the Call he cov- 


ered the Republican convention in Chi- 
cago in 1912. He joined the Associated 
Press and was put in charge of the leg- 
islative bureau of the paper in Sacra- 
mento, capital of California. 


Scored Newspaper Beat 


He was in Sacramento when William 
Jennings Bryan was sent to California 
by President Wilson to use the influence 
of the Administration in attempting to 
kill the alien land bill which was pend- 
ing. Mr. Bryan made two talks before 
the joint legislature which met in execu- 
tive session in which he advanced the 
government’s point of view, which was 
against the act. The sessions were ex- 





attitude in working with them on their 
production problems. 

Mr. Cullen started his surety career 
thirty-four years ago as an office boy 
with the American Bonding Co. of Bal- 
timore. His first executive position was 
in 1912 as a partner in the Owen- 
Crowell Co., general agents for the Fi- 
delity & Deposit in Cleveland. The war 
interrupted his surety career for three 
years during which time he was first a 
member of the famous “Black Horse 
Troop” on the Mexican border. He 
then fought in France as an artillery 
captain. In 1919 he was back in business 
life again, first in Baltimore with a gen- 
eral insurance agency and then with the 
Hartford Accident & Indemnity in New 
York. 

In 1920 Mr. Cullen joined the New 
York metropolitan office of the Fidelity 
& Deposit as production manager and 
the following year was made manager 
of that office in charge of all Greater 
New Yo k activities. Unde- his leader- 
ship its production grew by leaps and 
bounds. In recognition of his good work 
he was made vice-president in 1926, hold- 
ing this post until his resignation to join 
the National Surety Co 

E. M. Allen, who has been with the 


but Mr. 
extracts 
Mr. 


ecutive, reporters being barred, 
Cates was able to send long 
from the Secretary of State’s talks. 
Cates’ success in this was due to his 
friendship with the nresident pro tem 
of the Senate who took the Bryan talks 
down in shorthand and then read his 
notes to Mr. Cates. Melville Stone, then 
head of the Associated Press, wired the 
young correspondent his congratulations. 
Bryan’s appearance, by the way, did not 
stop passages of the bill, which provided 
that no alien ineligible for citizenship 


Blank & Stoller 
DUDLEY CATES 


would be permitted to acquire land and 
aliens who held land were to be com- 
pelled by the provisions of the act to 
dispose of it. 

An evening paper in San Francisco 
offered Mr. Cates a position on its edi- 
torial page, and some of these editorials 
attracted attention of a group of influ- 
ential men in San Francisco who formed 
the California State Tax Association and 
Mr. Cates became its manager. He 
wrote a book on “The Problem of High 
Taxes in San Francisco.” 

Goes Into Banking 


When 26 years old he became trust 


officer of the Savings Union Bank & 
Trust Co., now the American Trust 
Co. of San Francisco. Although he had 


had no previous experience in banking, 
he had inherited some financial acumen 
from his father and grandfather who 
had been country bankers in Wayne 
County, Ind., from the time of the Civil 
War. 
duties Mr. Cates also participated in 
such activities as reorganization of clec- 





In addition to his trust company | 


National Surety for the past ten years, 
came into the organization as assistant 
to the president after a most successful 
career as an agent in Helena, Ark, 
where he occupied a prominent position 
not only in insurance affairs but also in 
the financial community. He was presi- 
dent of the Helena Chamber of Com- 
merce for five terms; served as gover- 
nor of the Sixteenth District Rotary In- 
ternational; was a directo- for a three 
year term of the Memphis branch bank 
of the Federal Reserve system and 
served for four years as commissioner 
of the Wharf Improvement District of 
Helena. 


Coming to New York Mr. Allen ab- 
sorbed himself in the home office surety 
atmosphere in a surprisingly quick time, 
He was soon made vice-president of the 
National Surety and was elected to its 
presidency in 1931. 


A past president of the National Asso- 
ciat‘on of Insurance Agents, Mr. Allen’s 
contacts with thousands of leading 
agents of the country eminently fitted 
him for his post of a close adviser to 
President Cullen, particularly with ref- 
erence to agency matters in other parts 
of the country 


tric, water and railroad companies, pub- 
lic utilities; rate cases, wage arbitrations. 

In 1918 when money as well as food 
was being mobilized for war uses Mr. 
Cates was called to Washington as sec- 
retary of the Capital Issues Committee, 
which had been created by Congress for 
the purpose of rationing credits to pri- 
vate industry. He remained in this post 
until after the Armistice, when on the 
personal solicitation 
Glass, then 
he took over an 


of Senator Carter 
Secretary of 
organization 


the Treasury, 
of 13,000 


Nation-Wide News Service, Inc. 


EDGAR S. BLOOM 
employes as Assistant Director of the 
3ureau of War Risk Insurance. 

He then joined Marsh & McLennan 
where he became vice-president in 
charge of its investment division. For 
a brief interlude in 1933 he served under 


his old-time friend, General Hugh S. 
Johnson, NRA administrator, as_assist- 


ant administrator for industry. His ideas 
proved irreconcilable with the General's, 
and Mr. Cates resigned the NRA post. 

Among Mr. Cates’ interests are Cur- 
rier & Ives prints, books and travel. He 
has four children. His clubs are the 
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Th . v 
Recess, Racquet and Tennis and Hangar § 


in New York, and the Chicago Club in 
Chicago. 
National Industrial 


Career of Edgar S. Bloom 


Edgar S. Bloom, president of the Wes- 
tern Electric Co., was born at Blooms- 
bury, N. J., on December 17, 1874. He 
is the son of Erastus Sterner and Mary 
Taylor (Smith) Bloom. His forebears 


He is also a member of the § 
Conference Board. | 
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on the paternal side came from Holland 
in 1760 and settled in New Jersey, and 
en the maternal side he is descended 
from Jan Strycker, who emigrated from 
Holland to New Amsterdam in 1652. 

Mr. Bloom was graduated from the 
University of Pennsylvania in 1895 with 
the degree of B.S. After a year of post- 
yraduate study he received the M. E. 
degree. In 1896 he became a member of 
the engineering staff of the Metropoli- 
tan Telephone & Telegraph Co. (later 
known as the New York Telephone 
Company) and advanced to the position 
of construction engineer. 

In 1906 Mr. Bloom was made plant su- 
perintendent of the New York & New 
Jersey Telephone Co., and three years 
jater assumed a like post in the Pacific 
Telephone & Telegraph Co. in San Fran- 
cisco. He returned East in 1910 to be- 
come engineer of plant operations for 
the American Telephone & Telegraph. 

In 1912 he went to St. Louis as vice- 
president in charge of operations for 
various Bell Telephone companies serv- 
ing Missouri, Kansas, Arkansas and Ok- 
lahoma. He was appointed receiver of 
the Central Union Telephone Co, at 
Chicago, Ill., in 1914. Following its re- 
organization, which he directed, he be- 
came president of the Ohio Bell Tele- 
phone Co. and the Indiana Bell Tele- 
phone Co., which were formed from it, 
and in 1920, vice-president of the newly 
organized Illinois Bell Telephone Co., 
successor to the Chicago Telephone Co. 

In 1922 Mr. Bloom was elected vice- 
president of the American Telephone & 
Telegraph Co., in which position he 
served until August, 1926, when he was 
elected president and a director of the 
Western Electric Co. 

Mr. Bloom is a director in numerous 
companies besides the Western Electric 





LINDSAY BRADFORD 


facturers Trust Co., Interborough Rapid 
Transit Co., the National Surety, Tele- 
type Corporation, Nassau Smelting & 
Refining Co., Manufacturers’ Junction 
Railway Co. He is president and a, di- 
rector of Electrical Research Products 
Inc., and of the Western Electric Co., 
Ltd., of Canada. Mr. Bloom is a former 
trustee of the University of Pennsyl- 
vania. His clubs are the University, 
University of Pennsylvania, Mctropoli- 
tan, Recess and Delta Upsilon of New 
York City; the University and the Com- 
mercial of Chicago, and the Lake Placid. 
He is a Presbyterian. 


Career of Lindsay Bradford 


at Andover, Mass., and of Yale, class 
of 714. 

For a year following his graduation, 
he was connected with Hambleton & 
Co., leaving to enlist in the Navy in 
which he was commissioned a junior 
lieutenant. He entered the employ of 
the New York Trust Co. upon his dis- 
charge from service. 

Mr. Bradford has had a broad experi- 
ence in handling trusts and investments, 
both with the Farmers’ Loan & Trust 
Co., which was merged with the Na- 
tional City Bank in 1929 to become the 
City Bank Farmers Trust Co., and pre- 
viously with the New York Trust Co. 
with which he became associated in 
1919. As the senior investment officer 
of the City Bank Farmers Trust Co., he 
has gained widespread recognition in the 
field of trust investment. He was an 
assistant vice-president of the New York 
Trust Co. in 1927 when he left to join 
the Farmers’ Loan and Trust Co. as a 
vice-president. He was elected a di- 
rector of City Bank Farmers Trust Co. 
in 1934 and on March 10, 1936, when 
James H. Perkins was elected chairman 
of the board, Mr. Bradford was elected 
president. He is the thirteenth Presi- 
dent of the City Bank Farmers Trust 
Company, which was founded in 1822, as 
the Farmers Fire Insurance & Loan Co. 
“for the purpose of accommodating the 
citizens of the state.” It was the first 
trust company to be established in 
America. 

His Affiliations 

Mr. Bradford is a trustee of the Rus- 
sell Sage Foundation, of Barnard Col- 
lege, of Bennington College, Bennington, 
Vermont, and of the Provident Loan So- 
ciety, a member of the council and ex- 
ecutive committee of the Charities Or- 
ganization Society, New York City; a 
director of the Beekman Street Hospi- 
tal; and Treasurer of the Boy Scout 
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Miller O. Stout Selected by Virginia In- 
surance Department to Assemble Data 
on A. L. and P. D. Experience 

Miller O. Stout, selected by the Vir- 
ginia Insurance Department to be in 
charge of its newly created division 
which will assemble and compile statisti- 
cal data on the experience of compa- 
nies writing automobile liability and 
property damage coverage in the state, 
is now settled in his new post. A. F. 
Jordan, an examiner for the Depart- 
ment, is assisting him. All policies writ- 
ten on Virginia business must be filed 
with the division. The data so com- 
piled will be used by the state corpora- 
tion commission in determining the fair- 
ness and reasonableness of rates. 

Heretofore, the only data available 
was that supplied by the National Bu- 
reau of Casualty & Surety Underwrit- 
ers for the stock companies and the 
Mutual Rating Bureau for the mutuais 
Mr. Stout has been rate clerk for the 
department for the past ten years. Pre- 
viously, he was with the Virginia Rating 
Bureau. 





J. A. HARTMAN’S COAST TRIP 
John A. Hartman, secretary, Mary- 
land Casualty, has returned to the home 
office in Baltimore after spending sev- 
eral weeks in California on his first 
visit to the Pacific Coast. While in Los 
Angeles Mr. Hartman devoted three 
weeks to assisting T. W. Michels, man- 
ager, in the enlargement of the southern 
California branch of the company, due 
to its increased volume of business. 


ican Hospital of Istambul; Cuban To- 
bacco Company, Phoenix Indemnity Co., 
Mercantile Stores Co., Inc., Steuben Se- 
curities Corporation. 





























Co. Among them are Bell Telephone Lindsay Bradford, president of the Foundation. He is also a director of the Mr. Bradford’s clubs include the Yale, 
Laboratories, Inc., Graybar Electric Co., City Bank Farmers Trust Co., is a New following: Central Farmers Trust Com- University and Racquet and Tennis 
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New Committees of Casualty 
Actuarial Society Picked 


The 1937 standing committees of the 
Casualty Actuarial Society have been 
picked by President Leon S. Senior and 
are as follows: 


The commitice on admissions consists 
of T. F. ines casualty actuary, Trav- 
elers, chairman; G. F. Michelbacher, vice- 


president and Booty Great American 
Indemnity; W. F. Roeber, general man- 
ager, National Council on Compensation 
Insurance; William J. Constable, resi- 
dent secretary of the Lumbermen’s Mu- 
tual Casualty at Philadelphia, and H. O 
Van Tuyl, London Guarantee. 

The examination committee has a staff 
of eight Fellows by examination, of 
whom the general chairman is Ralph 
M. Marshall, assistant secretary, Nation- 
al Council on Compensation Insurance. 
The other members are James M. Ca- 
hill, N. M. Valerius, David Silverman, 
Mark Kormes, Russell P. Goddard, Rob- 
ert V. Sinnott and Harry V. Williams, Jr. 

Committee on papers: Sydney D. Pin- 
ney, associate casualty actuary, Travel- 
ers, chairman; William Breiby, Paul Dor- 
weiler and C. W. Hobbs. 

Educational committee: C. A. Kulp, 
professor of insurance, University of 
Pennsylvania, chairman; Emma C. May- 
crink; N. E. Masterson, William MM 


Corcoran, Lloyd A. H. Warren, William 
H. Burling, Albert Z. Skelding and 
Charles J. Haugh, who is acting chair- 


Kulp’s absence in Europe. 
Chairman, W. P. 
London Guaran- 


man in Mr. 
Auditing committee: 
Comstock, statistician, 


tee & Accident; Howard G. Crane and 
Lee J. Wolfe. 

Editorial committce: Chairman, Clar- 
ence W. Hobbs, National Council on 
Compensation Insurance; J. J. Smick, 
H. J. Ginsburgh, F. Stuart Brown and 
Thomas O. Carlson. 

Committee on prog ram: Ralph H. 
Blanchard, W. W. Greene, C. W. Hobbs, 
(;. F. Michelbacher, F. S. Perryman, 
Richard Fondiller (ex officio) and Leon 
S. Senior (chairman, ex officio). 

President Senior is general manager 
of the Compensation Insurance Rating 


New York 


Board of 


John S. Turn 
from Page 30) 


insurance brokers 
one of the main supports of the 
Federation of New York and 
here helped to organize 
Ohio and Pennsylvania. 
He has been chairman of the library 
committee of the Insurance Society of 
New York, a member of its board of 
governors; has served also as a governor 
of the Insurance Institute of America. 
He has held the presidency of the Cas- 
ualty & Surety Club of New York and 
the Drug & Chemical Club, and has been 
on the executive and insurance commit- 
tees of the New York Board of Trade 

Transportation. 

J. E. Lewis’ Background 

J. E. Lewis, who succeeds Mr. Turn, 
has had a career of unusually successful 
accomplishment. His close contact with 
Mr. Turn in the past year has given him 
an intimate knowledge of the affairs of 
the Aetna’s New York office. Mr. Lewis 
started with the Aetna Companies in 
1919 as a special agent at the ‘Indian- 
apolis branch after which he engaged for 
several years in agency and underwrit- 
ing duties in various mid-west offices. 
He came East to Philadelphia to become 
superintendent of fidelity and surety 
lines following which he assumed the 
managership of the Aetna’s branch office 


(Continued f 


with and agents; has 
been 
Insurance 
before coming 
Federations in 


in Washington, ID. C., from which post 
he was called to New York. Mr. Lewis 
attended and was prominent as a foot- 


ball player at Butler University. He is 

married and has two children. 

F. H. CHARLTON ASS’T MANAGER 
Francis H. Charlton has been appoint- 

ed assistant manager. New York office 

of the Glens Falls Indemnity, 84 Wil- 

liam Street. 


100% Stock Dividend _ | 


With the approval of the Missouri 
Insurance Department the American 
Automobile of St. Louis is declaring 
a 100% stock dividend. This will in- 
crease the company’s capital from 
$1,000,000 to $2,000,000 by the issuance 
to stockholders of an additional 100,- 
000 shares at a par value of $10 each. 
The new shares will be paid for out 
of the company’s surplus. 

The American Automobile recently 
observed its twenty-fifth birthday. Its 
president is L. A. Harris, who has 
successfully guided the company 
through the severe depression years 
and who was vice-president and treas- 
urer before election to his present 
post. Doing business in forty-four 
states and six Canadian Provinces the 
American Automobile has rolled up a 
premium volume of more than $13,- 
000,000 during the past year. Sub- 
siantial increases in both assets and 
surplus to policyholders are expected 
| when its new statement comes out in 

February. 





Engineering Dep’t Changes 
Made by Employers’ Group 
Clifford J. Stoddard, for many years 

engineering superintendent 

of the Janu- 
ary 1, promoted to the newly 
position of engineer. 
the Elliot 


to be superintendent of the 


department 


Employers’ Group, will on 
1937, be 
created consulting 
Simultaneously promotion of 
P. Knight 
engineering 


by Edward C. 


department was announced 
Stone, United States gen- 


eral manager and attorney of the Em- 
ployers’ Group. Mr. Knight for the 
past seven years has been assistant su- 


perintendent of that department. 

After graduation from M.I.T. in 1922 
Mr. Knight worked as assistant chief 
engineer and chemist for a textile finish- 
ing mill in the South. He became as- 
sociated with the Employers’ Group in 


1924 as a field engineer, traveling New 
York, Pennsylvania, New Jersey and 
New England. In 1929 he was ap- 


pointed assis tant superintendent of the 


eng ineer ing 


de pe artment. 


Surety Company President A Turkey Raiser 





MOSEMAN GEN’L ATTORNEY 


Recently Promoted Standard Accident 
Official Once an Actor; T. L. Sedwick 
New Surety Claim Dep’t Head 

Edward Moseman, who was promoted 
to general attorney of the Standard Ac- 
cident a few weeks ago, has had an 
interesting background in the business 
and his elevation is generally satisfying 
to the many friends he has made since 
he joined the Standard Accident in 1924. 
The promotion of Theodore L. Sedwick 
to be head of the surety claim depart- 
ment in the Standard’s home office is 
likewise pleasing and marks Mr. Sed- 
wick as a young man of much promise. 
Mr. Sedwick has been associated with 
Mr. Moseman for the past ten years. 

After attending University of Michi- 
gan and the University of Chicago Mr. 
Moseman did not go directly into busi- 
ness but having a bent for the drama 
he became an actor and played for a 
time in Greek dramas. He then turned 
to farming both in Virginia and in Ver- 
mont but did not get into his real stride 
until after his decision to become a law- 
yer. Exceedingly ambitious, he studied 
evenings in a Brattleboro, Vt., law of- 
fice, and later went to Detroit where 
he continued his evening study at the 
Detroit College of Law. He also worked 
in the daytime in a law office. He was 
eraduated and admitted to the bar. 

Mr. Moseman’s first legal post with 
the Standard Accident was in its bond- 
ing claim department at the home office 
and two years after joining the company 
he was made head of that division which 
supervision continues up until this time. 

Theodore L. Sedwick has been Mr. 
Moseman’s right hand man in this divi- 
sion and is his logical successor as its 
manager. After finishing Wharton 
School of Commerce and Finance of the 
University of Pennsylvania Mr. Sedwick 
studied law at the Indiana Law School. 
\fter his graduation he joined the 
Standard Accident. That was about ten 
years ago and his entire activity has 
been concentrated in the’ surety claim 
division. 


MARYLAND CASUALTY BONUS 

The Maryland Casualty has paid a bo- 
nus of 144% to employes in both home 
office and branches earning an annual 
salary of $2,500 or under. 


C. W. French at doorway of his farmhouse in Walpole, N. H. 


It is perhaps not generally 
the Seaboard Surety of New York, 
acre farm in Walpole, 
jars icr and he 


that C. W. 


successful raiser 


known 
is the 
N. H. This has been 
has entered into it with the 


“Bill” French, president of 
of turkeys on his forty- 
French’s first year as a gentleman 

enthusiasm that has marked his 


Mr. 


Same 


progressive leadership of the Seaboard Surety since he became its president in 1933. 


At both 
friends were pleasantly 
weighing around twenty-two pounds. 
ure out of receiving them as 


Thanksgiving and Christmas time 
surprised to receive a 
It is doubted if recipients got as much pleas- 
“Bill” French did in sending them. 


‘ast year a few of “Bill” French’s 
gift of a white Holland turkey 
He 


raised about 


thirty turkeys in all in 1936 and this vear he hopes to spend as much of his recrea- 


tional time as possible in Walpole, N. H., 


in the pursuit of his favorite avocation. 


1937 











A HAPPY NEW YEAR 
TO ALL 
. and to the wise, we 
suggest that the applica- 
tion of our service on risks 
suffering from high loss 
ratios, will produce a profit. 


J. W. A. ZELIPH, INC. 
GLOBE BUILDING 


WASHINGTON PARK, NEWARK, N. J. 
Mitchell 2-3481 














S. M. Williams Reports On 


Contract Information Bureau 


The Bureau of Contract Information, 
Inc. in its recent annual meeting in New 
York City elected two new directors: 
J. P. Hacker, vice- president, Standard 
Accident, and H. P. Linn, vice-president, 
Central Surety of Kansas City. As pre- 
viously announced S. M. Williams is 
president; Sidney M. Hoyt, vice-presi- 





S. M. WILLIAMS 


dent, Fidelity & Deposit, vice-president; 
and W. R. Richards, secretary-treasurer, 
An expansion of the Bureau’s activities 
is under way. 

President Williams in his annual re- 
port emphasized the growing importance 
of the Bureau to the surety companies 
and to those responsible for the award 
and performance of construction con- 
tracts. He reminded the companies that 
prior to the organization of the Bureau 
in 1929, criticism of surety companies 
was rampant throughout the entire coun- 
try on the part of awarding authorities 
and contractors, and that such criticism 
had been climinated in the cooperation 
of the companies through the Bureau in 
the interest of responsible construction. 

The companies recognized this to the 
extent that they were unanimous in 
acknowledging a definite opportunity 
through the Bureau in further building 
favorable public relations between surety 
companies and users of surety bonds. 

When the Bureau was organized, the 
majority of surety companies were skep- 
tical of the practical operation of such 
an institution, but its seven years of 
operation has proven to the satisfaction 
of all of its member companies that it 
has an important place in both surety- 
ship and construction and for the ultt- 
mate benefit of the public. In such rec- 
ognition the companies recommended an 


enlargement of the Bureau’s activities in | 


the further building of goodwill between 
the companies and those awarding and 
performing construction contracts. 
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